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CALVIN XPATENT 


GEORGE WASHINGTON MOLLY STARK 
Pattern Pattern 


HIS year’s advertising campaign of Alvin Silver, the 
jewelers’ line, includes four of the most prominent 
women’s publications— 
LADIES’ HOME JOURNAL 
WOMAN’S HOME COMPANION 
GOOD HOUSEKEEPING 
PICTORIAL REVIEW 


This extensive campaign is working for the benefit of 
you and every other Alvin jeweler. Work with the 
campaign. Recommend Alvin. Display your Alvin 
pieces individually—display them in chests. Make 
“Sell More Alvin” your slogan. It’s a paying slogan. 


ALVIN SILVER COMPANY 
Sag Harbor - - - New York 


NEW YORK CHICAGO 
20 Maiden Lane 10 So. Wabash Ave. 
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A Word About Forks and Their History 




















GOOD exposition of the history and 

other facts surrounding the subject of 
forks is found in Dictionnatre des Arts 
Décoratifs, by Paul Rouaix. He says: The 
fork is a utensil the origin of which is, 
relatively, very recent. If we reflect on the 
still respectable number of courses in which 
we do not serve the fork, we shall be less 
astonished that the world has been able SO 
jong to do without this instrument now in 
such universal use. Nothing is more de- 
ceiving than the locution that brings in the 
first man in ‘the fork of Father Adam. 
To begin with, nothing in the human's hand 
authorizes or justifies this expression. The 
fork is for pricking, unless we suppose a 
prodigal elongation of the nails, it is diffi- 
cult to see how the hand can perform the 
function of a fork. . . . It would be much 
nearer the truth to call the hand the 
“spoon” of father Adam, for in that func- 
tion there is analogy when, for example, 
we lift up water in the palm of the hand. 
As a matter of fact, the spoon is the elder 
sister, it is by numerous centuries more 
aged, and among these three inseparables— 
knife, spoon and fork—it is the fork which 
is the junior. The fingers and the knife 
supplement each other, and we find the 
first who introduced the luxury of a fork 
were treated as corrupt. 

Doubtless we find in the different an- 
cient language words which the dictionary 
makers translate into fork. In the Bible, 
chapter XXVII. of Exodus, we read: “You 
will make an altar of Sittim wood, you 
will make kettles for the ashes, scrapers, 
basins, forks and censers; all of brass.” 
It is easily seen, by the mixture of utensils 
themselves among which is named that oc- 
cupying our attention, that it refers — to 
something entirely different to an article 
for the table. These forks were a kind of 
hook for suspending meat in the kettles. 
It is that which Homer refers to in the 
Iliad under the name of pembolon, that is 
to say, fork of five teeth. It is in this func- 
tion that Greek and Latin authors refer 
to, an instrument that does not function as 
a fork nor have its dimensions. . . - | 

Vainly, in recent times, has a dramatic 
author invoked the discovery of forks in 
the ruins of Pompeii. All so-called “an- 
tique” forks discovered reduce themselves 
to two: the first mentioned by Caylus, is 
of silver, has two prongs, with a handle 
terminating in a “hand’s foot” (pied de 
biche). The second is in the Naples Mu- 
seum, and is that which came from Pom- 
peii; it has five prongs. The authenticity 
of the first is contested by most connois- 
seurs, and rests only on the hypothesis of 


Caylus, who purchased it. The latter has 
nothing in its form to remind one of Greek 
or Latin style; the number of prongs’ 
slight depth make of them a sort of comb 
with elongated handle. 
no one, no author, Greek or Latin, spoken 
of the use of the fork, while they are so 
prolix over anything that touches the re- 
past? Why does not Plutarch, when he 
alks of the manner in which they eat at 
table, never breathe a word? ‘ 

Why, on the other hand, is there no word 
in Greek or Latin to designate this object? 
If it existed, there would have been at 
least a word to name it. The word fus- 
cinula, which certain ones would give the 
sense of fork, figures only in the Latin 
translation cited above in Exodus. Also 
the word is brought out with St. Jerome 
(IV. century B. C.), but it has not the sense 
at all that has been given to it benevolently ; 
the Greek word it translates means ‘“in- 
strument of three teeth,” “a three-toothed 
hook,” and we have seen that the objects 
in which it is mixed up eliminates all idea 
of a fork. 

So the fork was unknown till the Mid- 
dle Ages, when we find proof of its non- 
existence at first. Manuscript miniatures, 
miniatures so sincere and garrulous on the 
intimate life of the period, show knives, 
plates, &c., but never a fork. The em- 
broidery of Matilda, at Bayeux, does not 
figure it on the tables of the XI. century. 
All written documents give details of the 
repast. They ate with the fingers, or picked 
up the pieces with knives, which in the 
Middle Ages took on the most various 
forms. They ate only with the 
fingers, at each service the servants passed 
the ewer and basin for washing. They 
poured water over the hands of the diner, 
the water containing either an infusion of 
sage or being perfumed with essences. 

The first forks to appear were not 
veritable forks. They were intended for 
eating fruit. Gaveston, a favorite of Rich- 
ard II., is cited as the possessor of three 
forks for eating fruit (among 69 spoons). 
Eleanor of Castile, wife of Edward L., 
had one of silver with ebony and ivory 
handle, the same number that John of 
Britanny had. 

The forks of the XIII., XIV. and XV. 
centuries are of the most diverse material: 
gold, silver, iron, crystal, etc. They were 
kept in a sort of quiver, and we find in 
inventories “etui a fourchette” (for case). 
These fruit forks were a luxury; Montaigne 
is speaking of them when he writes: “I 
shall eat my meal without napkin and 
spoon and fork are of little aid.” He, 


Anyhow, why has» 


therefore, of course, ate with his fingers. 

When Henri III, end of the XVI century, 
inaugurated the use of serving forks for 
eating food there was an explosion of in- 
dignation. Pamphleteers cried out about 
corruption and scandal. In a satire of 
1589, under title of “The Isle of Hermaph- 
rodites” we read: “In the first place, 
they never touch meat with the hands, but - 
with forks; they carry it up to the mouth, 
stretching the neck and body over the 
plate. They pick it up with forks because 
for it is forbidden in that country to touch 
meat with the hands, difficult as it is to 
pick it up, and they would rather this litile 
forked instrument touch their mouth than 
their fingers.” . 

Forks of the XVI. century and early in 
the XVII. century had two prongs. From 
the numerous examples in our museums 
we are shown that, for the most part, these 
utensils were articulated, they folded up. 
We see them closed and kept in the cases. 
These cases became at times a veritable 
quiver with an assortment of its numerous 
pieces. The usage was restricted 
to the nobility and the very wealthy re- 
fined families. Much of the diffusion and 
propaganda in the use of forks is attributed 
to the Duke de Montausier. In England, 
beginning of the XVII. century, silver 
forks are very rare; in the first half of the 
century nobles used them. They were first 
made with three prongs with the “hind’s 
foot” handle. é 

Under George Il, appeared the fourth 
prong; the form ,éaihe present form and 
follows, in ornameffation of the chased 
work the successive modifications of the 
decorative styles. The handle is at first 
short and tapers off after leaving ~the 
prongs. Later the. handle (always short) 
flattens out spatulate. With Louis XV. it 
is elongated and takes on violin form. 

CC. 2G 








No Cutlery Too Good for Siamese 





ACCORDING to figures compiled by the 

American Cutlery Bureau of Infor- 
mation, the total value of cutlery imported 
into Siam approximated $200,000 each year 
during the past three years, and each year 
the United States has supplied an increased 
proportion of the total. 

Modern American cutlery finds a ready 
market in Siam. Rich Siamese employ the 
knife and fork at the table and there is 
considerable demand for American pocket 
knives, scissors, razors and such articles. 
Even the American safety razor has found 
introduction in Siam. That country is 
rapidly acquiring western ways and cus- 
toms, in which particular it has stepped 
far ahead of certain other Far Eastern 
countries and. developed a market for 
luxuries and other articles of many kinds. 
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Traditional F allacy 


It has become tradition in the industry that 
10K Jewelry of the same quality of construc- 
tion and finish as 14K, cannot be successfully 
merchandised in competition with the latter. 
Illustration is one of a new line of 10K Green 
Gold, India finish Ladies’ rings, mounted in Ame- 
thyst, Garnet, Manufactured Ruby, etc., a product 
of the LARTER ORGANIZATION. 
We are confident that we will repudiate 
tradition. . . . Ere the dawn of the New Year 
you will furnish the answer. 
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The Latest Jewelry Seen in New York 


ing information is published not only for the benefit of the jeweler,: but 

Lager ee tublle, and to give the retail jewelers outside of the large centers in- 
for the be to the very latest articles in jewelry that are shown in the shop windows of big 
etropolis and about such special : lave r 
his information is right-up-to-the-minute, and gath- 

before THE JewErers’ Circular goes to press. 


ieces as have been made for customers, and 


The notes may be given ‘by the 














ard One is local paper for the "gees ‘information of the people of his district, in order to 
retaile interest in jewelry generally, or the information may be used by him as a basis for 
stir vows in his local journals, as to the latest styles in jewelry. It may used with or 
without credit to Tue Jewexers’ Cirxcutar, in any way that the jeweler may feel will prove 
best for the information of the people of his district, or valuable as a news item on the latest 
styles in gems.—THE EpiTor. 

—— 


HE jewels designed as Summer special- 
ties still hold our attention by their 
clever workmanship, and as many of them 
will usher in new designs for Fall and 
Winter, we still watch with interest the 
latest novelties on hotel roof-gardens, 
country clubs and hotel porches and the 
boardwalks at the seaside. 

* * * 

To correspond with the patterning and 
material of many of the new utility pieces, 
there are small pin sets mounted in silver 
and traced with a hair line of black enamel. 
They come in sets of a pair or five pins to- 
gether, and their size ranges from the small- 
est pins to be used in lieu of cufflinks to 
the larger pins for fastening the belt. 

*x* * * 


Among the Summer jewels for men folk, 
the pocket pieces, cufflinks and lapel chains 
come foremost. The lapel chains are fin- 
ished with a button engine-turned and often 
gem-set or engraved with the monogram. 
They are made to match the watchcase, 
or if not designed to match exactly, they are 
chosen at least to match the watch material 
and the case color if the material is gold. 
A green-tinted gold is at present the favor- 
ite, and for one of the new watches lapel 
chains and buttons a pale green-gold tint 
was chosen and the whole jewel-patterned 
to match in a brocaded design of alternate 
ribbed and smooth polished lines. 

*x* * * 

The Summer time crop of barpins has 
appeared once more in all its glory of a 
new gemmed dress where opaque stones are 
combined with diamonds and their mount- 
ing is a combination of platinum and gold. 
These pins still hold to the long narrow 
shape, but their size has altered decidedly, 
and they come now in either one of two 
forms. If they are not exceedingly narrow 
and long, they take upon themselves a 
‘greater breadth than has been usual before 
with the fashionable barpin. The medium 
shape and size only is not a leader this 
year, 

x ok * 

The sautoir form is decidedly the leader 
among neckchains for the daytime and the 
more elaborate necklace intended for even- 
ing wear. It has quite ousted the round 
neckchain in favor except where the links 
of the chain are exceedingly large and the 
plaque is directly attached to them. For 
these sautoir necklaces, diamonds and pearls 
mounted in filigree platinum wire are the 
leaders among the evening jewels, but for 
the daytime they are seen with opaque 
Stones set in silver or with smooth-cut gems 
mounted in gold. 

* * * 


A tea service intended for use on the 


porch or in the garden pagoda is one that 
is planned to be set on a tea table. Its tray 
is rimmed in a banding of silver, but its 
base is gloss-covered mahogany. The large 
and complete service is in a severely plain 
pattern named for colonial times, but de- 
signed with an eye to meet the approval of 
the modern hostess.’ The teapot, typical 
of the rest of the pieces, has a straight- 
sided, high narrow contour, and its only 
patterning is a raised fluting for the border- 
ing edge of lid, spout, base and handle. 
Each piece in this set is engraved, of 
course, with a monogram, but for this sea- 
son, at least, any lettering upon a silver 
service will be small and neatly placed 
within an encompassing border. 
*x* * x 

The boudoir and its decoration make an 
interesting Summer time problem, but it is 
a pleasing one to have to contend with, for 
nowadays not only draperies and wall 
papers, but table fittings and toilet articles 
come to match. Practically, the only de- 
cision necessary to make is the color 
scheme. The rest is decided by a trip to 
your jeweler. This handy man will outfit 
your boudoir with a small table lamp, whose 
shade and stand are hand-carved from 
ivory, or made of the finest tinted glass. 
He will find you a smoking set on a tiny 
stand and give you one on its own slender 
legs, or as a table set, as you may desire. 
At the jeweler’s, too, are sewing boxes, 
manicure sets, and travelling cases which 
may be used also in the boudoir, each out- 
fitted complete in gem-studded articles of 
gold, or in the simpler plain-polished ivory, 
traced in enamels in colors to match the 
boudoir decorations. 

x ok * 

The coiffeur and its ornaments make a 
fascinating detail in the Summer time 
grooming, and a very important detail they 
are, too. The hairdressing now is favored 
when it is curled or waved quite softly and 
carried down low at the back of the neck. 
Over the ears it may puff slightly to suit 
the face contour, but to be very new, it is 
brushed smoothly down and looped in a 
quaint style rather reminiscent of our 
grandmothers. Bandeau and fillet are used 
with all the new hair arrangements, and 
for a special style there are large combs, 
or long, narrow ornaments chosen in ac- 
cordance with the finishing knot at the back 
of the head. The two favorite gems for 
mounting in the bandeau are diamonds and 
pearls. The smaller gems are chosen, and 
they are grouped in pretty patterns to form 
lines of clustered detail, and these grouped 
together make the bands in contrast to the 
straight line of pearl or box-set diamonds, 
which were used earlier in the season. For 
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the fillets, there are either upstanding gems 
placed directly in the center of the fore- 
head-or a single pendant gem hangs be- 
tween the brows. Then, too, there are the 
pearl strands: finished with richly fringed 
tassel of pearls hanging behind one ear. 
These make exceedingly becoming hair 
ornaments, but, of course, the hair must be 
dressed especially for their use. 
* * * 

It is remarkable what a decided difference 
the time of day will make even in Summer 
jewelry. For the morning on the beach or 
porch, one type will be appropriate, while 
for the afternoon, at the country club, an- 
other style is rightly chosen. There is 
much engine-turning and brocading of the 
gold and platinum pieces for wear in the 
morning. In the afternoon, faceted gems 
flash and gleam from jewels of finest 
platinum. Indeed, this great difference is 
more noticeable very often in the jewels 
than it is in the gown itself, for a simple 
white frock can be worn as well during 
afternoon as for the morning hours, and a 
chain of the jewels makes the deciding 
feature. One such change in costume was 
shown lately when a young matron had for 
her gown a hand-embroidered Japanese 
crepe in oyster-white, decorated with a 
large flower pattern in tones of grey and 
blue. In the morning she wore with this 
a sport hat of straw, trimmed with a tail- 
ored bow of blue grosgrain ribbon, and her 
jewels were on the sport or tailored order, 
silver or mount and enameled in a blue to 
bring out the color in the ribbon hat trim- 
ming and the gown embroidery. In the 
afternoon, her hat was of the picture va- 
riety, with flounces of sheer georgette for 
the brim and the crown repeating the em- 
broidery on its oyster-white crepe founda- 
tion. She carried a parasol finished with 
a carved ivory handle, and her jewels of 
platinum held faceted sapphires, pearls and 
diamonds. THE RAMBLER. 





The Watch and Clock Trade of 
Hong Kong 





THE United States has always been 

greatly interested in the trade in 
watches and clocks into Hongkong in spite 
of its comparatively small importance, says 
United States Consul General George E. 
Anderson at that city in a recent report to 
the Department of Commerce... The trade 
during 1919 decreased somewhat over that 
of 1918, the imports being valued at $309,- 
201, as compared with a value of $311,543 
in 1918. 

The decrease was due to the collapse of 
Japan’s share in the trade during the latter 
part of the year as a result of the antr- 
Japanese boycott. Of the imports of 1919 
Switzerland furnished 40 per cent., Japan 
25 per cent., the United States 20 per cent., 
France 12 per cent., compared with Japan 
53 per cent., Switzerland 32 per cent., the 
United States 13 per cent. in 1918. 

Of the exports in 1919 China took 60 per 
cent., Indo-China 25 per cent. and Siam 7 
per cent. 

The new year has opened up with un- 
usually bright prospects for American trade, 
heavy orders having been taken all over this 
part of the Far East for American goods 
of this class. 
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CANADIAN IMPORTS 





Value of Clocks, Watches, Jewelry and 
Gems Brought Into the Dominion 


During April 


Toronto, Can., Aug. 11.—The monthly re- 


f the trade of Canada for April gives 



























































ort oO s 
ae yalue of imports for home consumption 
in the jewelry and allied trades, as follows: 
Month of April, 

1919. 1920. 

Clocks— ‘ 2 
Tni Kingdom .....- 868 $423 

— oon Male... ste: 44,790 28,754 
France ...eeeeeeeeeee 668 bese 
Japan .sceereeeeerees 15 2,571 
Other countries ....-- i 421 

| er 45,548 32,169 
Clocks and watch keys, clock 
movements and clock cases— ™ 
From United Kingdom ....- eae ts 
: United States .......- 1,453 10,801 
Japan ...---- te eeeeees jae eis Pere re 
Other countries ....-- 5 
THA ccsevccccgecse 1,484 10,801 
Watches— 
United Kingdom ..... 104 300 

ata United States ........ 845 1,357 
Switzerland ........++ 2,607 12,951 
Other countries ...... aes peanes 

NNN asain 6-0 00)0'aiee 3,556 14,608 
Watch actions and movements and 
parts thereof, finished or un- 

finished, including winding 

bars and sleeves— 

From United Kingdom ..... 1,444 408 
United States ........ 79,846 69,455 
MI, tise vc sate ews-o ore ern 
Switzerland ........+. 59,252 110,550 
Other countries ...... ere nsenie’s 

ON. sv ive wasawueas 140,542 180,413 
Watch cases and parts thereof, 

Finished or unfinished— 

From United Kingdom ..... 82 83 
United States ........ 11,227 15,174 
Switzerland ......00. 7,659 9,095 
Other countries ...... 2 aiaaiarasa 

ML veo sb0osNeeeaw 18,970 24,352 
Jewelry, n. 0. p.— 

From United Kingdom ..... 491 8,293 
United States ....... 63,441 65,034 
BNOROR. ici sicecieenewe 5,203 4,277 
(ere ee 214 2,312 
Other countries ...... 165 690 

CO cr eee 69,514 80,606 
Electro-plated ware and_ gilt 

ware, n. 0. p.— 

From United Kingdom ..... 2,416 15,299 
Symited States ...0065 16,402 11,030 
MID aoe. 5 16,.5:8°5 4s0555:0,85 166 709 
Other countries ...... 19 125 

PENS 105 5-6-4 099 Mesias 19,003 27,163 
Gold, silver and Dutch or schlag 

metal leaf— 

From United Kingdom ..... aSaaks 3,773 
United States ........ 1,789 2,455 
Other countries ...... ee 415 

See 1,789 6,643 
Sterling or other silverware, 

n. 0. p.— 

From United Kingdom ..... 2,372 7,160 
United States 6,650 5,691 
MIDE. ocr acueecstieee'e bs seen 280 
Other countries ...... sities ah 

a ee 9,022 13,131 
Manufactures of gold and sil- 

ver, n. 0. p.— 

_ From United Kingdom ..... 123 3,296 
United States .......- 7,490 5,866 
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Month of April, 

1919. 1920. 

Lek. Oe OREO PTT ea 494 

Other countries ead 

WOU 6 Sak cstuecete 7,613 9,655 
Precicus stones and imitations 
thereof, not mounted or set, 
and pearls and_ imitations 
thereof, pierced, split, strung 
or not. but not set or 

mounted— 

From United Kingdom ..... 23,862 24,698 

United States ........ 8,196 10,895 

B. E. I.—India....... seas redite 

WOM > oben cues eed 11,902 20,433 

GOT Sic cdsccqan aaeee 1,477 

TOME eusnwascndacees ee 1,170 

FI ois acs :areo'eeceletee. 1,299 3,856 

BWiZCM ANE 2. cccceces er 92 

Other countries ...... ake 221 

WOME id tees’ 45,259 62,842 








Market in Scotland for Clock Movements 


Toronto, Can. Aug. 11—J. Vernon 
McKenzie, Canadian Trade Commissioner 
to Glasgow, Scotland, reports that there 
appears to be a considerable market in the 
United Kingdom, and particularly in Scot- 
land, for various makes and grades of clock 
movements. An importing agent, who was 
formerly also a manufacturer of clock 
movements in a small way, informs the 
Trade Commissioner that the supply from 
France and the United States is neither 
entirely satisfactory nor adequate at the 
present time. 

Previous to the war two very fine clock 
movements sold largely in this market— 
one made in Germany and the other in 
Great Britain. They were in 1914 so simi- 
lar that only an expert, it is stated, could 
tell them apart. When a small improve- 
ment was made by the Germans it was 
quickly taken up by the British manufac- 
turers, and similarly any improvements 
made by the British company were soon 
followed by the German manufacturers. 
This keen rivalry led to a large and satis- 
factory production. When the war broke 
out the supply from Germany of course 
ceased, and has since not been resumed. 
The continuation of the war witnessed great 
disorganization, and in a short time much 
less production, in the British manufac- 
tories. 

At the present time, a leading importer 
states, some very satisfactory movements 
are coming in from France and some from 
the United States, but not enough to supply 
the demand. In addition, the kinds of 
movements which this market could most 
readily absorb are not to be had, either 
from home manufacturers or from abroad. 

A Scottish importer inquires whether 
there is any concern in Canada able to fill 
the requirements of this market as detailed 
above. He asks particularly for pendulum 
clock movements, cylinder timepiece move- 
ments, lever timepiece movements, ship’s 
lever movements of all grade, but particu- 
larly the very best are desired. The Scot- 
tish importer is prepared to arrange for the 
manutacture of the cases here, if desired. 
He is also prepared to furnish samples of 
movements desired and cases which would 
be in most demand. 








J. C. Herdliska. a jeweler at Princetown, 
Minn., has disposed of his business to F, A. 
Carlberg. 
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San Francisco Firm Builds Unique 
Rest Room 





THE Jewelers’ building, 150 Post St., San 

Francisco, Cal., boasts a roof garden and 
restroom which, for beauty and comfort, is 
not equaled here, and which, although but 
recently opened, has become a model for 
several others to be erected in the near 
future. From a brief inspection one might - 
almost be tempted to wonder what the rates 
are, to unconsciously ponder on the advis- 
ability of early reservations, and to dream- 
ily recall the outstanding incidents that 
featured last year’s vacation. 

But, in place of mountain crags and bub- 
bling brooks, or perchance the gleam of an 
ocean beach with which one would natural- 
ly associate a cozy corner of this kind, one 
will be surprised to find that it is located on 
the top of a seven-story building in the 
center of the rush and the roar of the 
metropolis by the Golden Gate. It is the 
mid-day restroom for the ladies employed 
by A. I. Hall & Son, Inc. The increas- 
ing need for such a place led A. W. Hug- 
gins, president of this house, to have the 
structure erected on the roof of the build- 
ing in which its main offices are maintained, 

The restroom, or sun parlor, is construct- 
ed entirely of steel, concrete and glass, and 
is fitted with swinging windows to allow for 
perfect ventilation at all times. A board 
walk leads to it from the top landing of 
the building’s main stairway, and terminates 
in a wide platform before the door, where 
chairs may be placed by those who wish the 
full sweep of the sun and sea breeze. 

The interior furnishings are in excellent 
taste, from the attractive grass matting to 
the wicker furniture, with their bright-hued 
covers and cushions, and the beautiful win- 
dow draperies. Flowering plants and a 
fernery lend a conservatory effect, while 
there is a reading table and late magazines 
for those who wish to employ their spare 
time in this manner. The color scheme of 
the interior and its appointments is carried 
out in soft shades of light and dark green, 
suggestive of forest reaches, tones relieved 
by the brilliant colors of the table covers 
and the cushions. 

Behind an attractive screen is a full- 
fledged kitchen, with gas stove, sink, run- 
ning water and utensils for preparing light 
refreshments. An individual locker for each 
girl is another feature, each being furnished 
with a silver service donated by the Inter- 
national Silver Co. Above the door is 
a shield bearing the emblem of the firm, 
the work of H. R. Wells, of the publicity 
department. Miss H. L. Brown, whose 
years of service with the firm have been 
filled with so many gracious acts of 
courtesy, acts in the capacity of hostess, and 
a code of rules adopted by the girls them- 
selves insures the smooth running of the 
restroom. 

The management cordially invites mem- 
bers of the jewelry trade to include an in- 
spection of this beautiful room in their visits 
to San Francisco. 


Frank E. Harrison, Jr., has opened a new 
jewelry store in the storeroom just below 
the: National Bank in Abbeville, S.C. Mr. 
Harrison has an attractive store and fix- 


tures. 
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Preparations for the Great Gathering of the A. N. R. J. A. 





Louisville Jewelers Planning a Southern Welcome to the Jewelers Who 
Will Attend the National Convention in that City, Aug. 23 to 27 














Louisvitte, Ky., Aug. 12—With the an- 
nual meeting of the National Association 
of Retailers booked for Louisville just one 
and a half weeks away things are rapidly 
shaping up for taking care of the several 
hundred visitors who are expected to be 
present. Although it is hoped that between 
1000 and 1,500 will attend, conservative 
jewelers claim that at least 750 retailers 
will be present for the annual meeting. 
In view of the fact that the national officers 
have not arrived on the scene as yet, there 
are some details lacking concerning the 
convention plans, but plans of Louisville 
are in fair line. . 

Secretary William M. Irion, of the Louis- 
ville, as well as Kentucky retailers associa- 





WM, M. IRION, SECRETARY LOUISVILLE ASS’N, 
IN CHARGE OF RECEPTION WORK 


tions, has been working hard for some 
weeks past in arranging details. Mr. Irion 
had not received all the support he asked 
from local retailers, or those out in the 
State, until during the past few days, when 
Ed Lemon and a few others became inter- 
ested enough to ask for work. There are 
now several of them who are as busy as 
bees in assisting Mr. Irion in getting sever- 
al pending matters in shape. 

As Mr. Irion says: It is hard to figure 
out much in the way of entertainment for 
the visitors. The meeting will not fall dur- 
ing the racing season, therefore it will be 
impossible to show the Kentucky thorough- 
bred in action. Even the American As- 
sociation baseball club will be away from 
home. However, Louisville has the fine old 
Ohio River, and arrangements have been 
made whereby the elegant steamer East 
St. Lowis, one of the finest boats on inland 
waters, has been secured for an afternoon 
excursion on Thursday, August 26. 

This excursion is being arranged jointly 
by. the Kentucky and Louisville associa- 
tions. The Louisville Convention and 
Publicity League has arranged to furnish 
tickets for the local theaters and parks for 
visitors who care to attend. Then there 
has been some talk of a chicken dinner at 
one of the boat clubs or private clubs, and 
arrangements may be made for a little golf 
tournament. 

Plans for the millon dollar style show 


@ 


went awry when it was learned that it 
would be a hard matter to secure real 
professional models of quality in August, 
and in view of the fact that it would take 
$10,000 worth of clothing, shoes, hats, etc., 
for the models, and merchants who handle 
really high grade merchandise don’t like 
the idea of exhibiting such garments as 
such exhibition kills the sale. People who 
pay really high prices for merchandise buy 
something exclusive, something that hasn’t 
been seen before and which has not even 
been shown, except in private. This is the 
kind of merchandise which would be re- 
quired for a show of this sort and it is not 
available. Therefore, the style show has 
been abandoned. 

It is interesting to note that all exhibition 
space has been sold up, about 60 exhibitors 
having contracted for space on the mez- 


zanine floor and convention floor on the - 
These exhibitors will show a big ‘ 


tenth. 
line of high grade merchandise this season 
and it will probably be one of the best 
lines of exhibits ever made west of New 
York. 

Mr. Irion reports that he has secured an 
added starter on the program, in a man 
who knows more about fresh water pearls 
than many of the pearl specialists. This 


man is Dr. C. L. Cawein, of Louisville, | 


who for many years has been accumulating 
a fine collection of fresh water pearls, slugs, 
baroques, etc. 
sold and traded pearls and knows every 
prominent mussel dredger on the Ohio and 
neighboring rivers. He will tell of the ev- 
olution and formation of pearls, tell of the 
causes for deformities, freaks, etc., and will 
exhibit a collection of “freaks.” Dr. Ca- 
wein is quite an authority on the pearl 
subject and has a collection which includes 
deformities shaped like man, beast, bird and 
reptile. 

The Louisville retailers have arranged to 
close up their shops on Thursday after- 
noon, Aug. 26, at 1 o’clock, so that everyone 
will be free to attend the excursion on 
the East St. Louis. 

One excellent suggestion that has been 
made is in connection with a side trip fol- 
lowing the convention for those who would 
like to see Mammoth Cave. The cave is 
less than 100 miles from Louisville, and is 
one of the real natural wonders of the 
world. Thousands of people come to Ken- 
tucky annually from points all over the 
globe to see the big cave, which has several 
routes and hundreds of miles of passage- 
ways. At a good many national conven- 
tions arrangements have been made for 
getting together a party to attend the cave 
right following the convention, generally 
making a day or two-day trip to the cave. 
Many of the jewelers who are in the neigh- 
borhood of Mammoth Cave for the first 
time in their lives, would probably be in- 
terested in seeing it, and it is probable 
that a party of 50 or more will be made 
up and taken to the cave in a private car. 

One thing that is favoring Louisville this 


Dr. Cawein has bought, # 
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year is the fact that she is one of the most 
central cities in the country and will draw 
from every section. As it is not more than 
a 24-hour ride to most of the larger centers 
a good delegation is promised. The wea- 
ther as a rule in late August is very com- 
fortable in Louisville, and this year has 
been an unusual one in that it has never 
gotten really hot. 

In view of the fact that there are no 
races on or anything that will pack the 
town, indications are that there will be 
plenty of hotel accommodations for all 
visitors. The Seelbach hotel has already 
received quite a number of reservations, 
while the Crescent and Hotel Henry Wat- 
terson, only half a block away, are excel- 
lent houses and have a number of good 
rooms. Then there is the Tyler hotel, 
three blocks away, and the Louisville-Old 
Inn, and several others. 


Incidentally, the Watterson is named 


after “Marse Henry’ Watterson, the fa- 
mous writer, who for many years was edi- 





THE SEELBACH HOTEL, CONVENTION HEAD- 
QUARTERS 


tor of the Louisville Courier Journal, and 
known all over the country, through his 
connection with that paper, and later writ- 
ings in the Saturday Evening Post, of Phil- 
adelphia. 

Officers of the National Association are 
opposed to any great amount of entertain- 
ment this year, claiming that it interferes 
with the large volume of work that must 
be handled during daylight sessions. This 
means that such entertainment as will be 
arranged will be principally in the evening, 
with the exception of the Thursday after- 
noon excursion. 

Visitors to Louisville can rest assured 
that they will have no trouble whatever 
in finding their way around. Louisville is 
one of those cities that is built on a flat- 
level plane. Streets run due north and 
south, and east and west, with clean cut 
intersections for many blocks in every di- 
rection, while in the center of the city the 
numbered streets run parallel and make it 
easy to get around. 

In the way of jewelry shops Louisville 
has quite a number, but the leaders are 
located within a block or two of the Seel- 
bach hotel. The store of William Kend- 
rick’s Sons, and that of James K. Lemon 
& Son, were each founded more than 90 


-years ago, but are two of the largest and 


most modern stores in the South today. 
Sons and grandsons of the original found- 
ers are operating them today, they having 
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Our Mr. J. J. Loeb arrived from Europe 
on the S.S. Imperator. 


We have Melee at the right price. 


MELEE > 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C., Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 
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j families. Then there is the 
— st tees & Krull, a block south 
rir hotel, and the store of Matt Irion 
4 sal and Ledman & Son, at 4th and 
Aa ‘Sts. Martin & Krebs, on Jefferson 
c+ between 3d and 4th Sts., also have an 
yo shop. For a city the size ot 

‘cville the number of jewelry stores is 
30 normal. The manufacturers for the 
ses part are doing trade repairing and 
oat work, there being very little man- 
yfacturing on a large scale here. — 

There isn’t much jobbing done in Louis- 
ville, either, there being one jewelry — 
bing house and another that jobs watch- 
makers’ and jewelers,’ as well as optical 
supplies. There are also a number of large 


manuf 
In view of the 


acturing optical establishments. 
fact that over 90 per cent. 
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Import Prohibitions of Foreign Countries as to Jewelry, 
Fancy Goods and Other Luxuries 














‘colorless barlocks of glass, 


> in 


'U‘HE French Government issued an edict 
(under date of April 23), by which the 
import classes of various fancy goods into 
France is strictly prohibited. In the jewel- 
ery industry the following kinds of articles 
of luxury are covered: Genuine pearls, 
rough and cut precious stones, agate and 
stones of similar kind, amber, colored or 
flowers and 
ornaments of pearls, porcelain, etc. 
Following is given a compilation of the 
rules made by various foreign countries for 
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RAILROADS THAT ENTER LOUISVILLE 


of Louisville’s population is American born 
and a small percentage of foreigners, de- 
mand here for low grade jewelry has never 
been heavy, and there isn’t the large per- 
centage of small stores handling cheap 
jewelry such as are found in many cities. 
Louisville is a very old town and has a 
steady American-born population, which 
makes good wages and wants good’ stuff. 
Louisville has never known bread lines 
and has a small percentage of “floater” 
labor. 

Visitors attending the American National 
convention will see a good, solid city, 
which annually handles a big business and 
is well up among the leading cities of the 
country in the amount of annual bank clear- 
ings. Louisville was formerly a big whisky 
center and did a tremendous volume of 
business annually, having hundreds of dis- 
tilleries and jobbing houses throughout the 
state. However, that day is past and the 
visitor who runs across a real “mint julep” 
will be playing in real luck. But still there 
may be some lucky ones. 


the import of luxury goods as far as the 
jewelry industry is concerned. The com- 
pilation is made under the assistance of 
official sources. 

The imports of all fancy goods are open 
in Belgium, Switzerland, Holland, Luxem- 
burg, Portugal, Spain, Greece and the States 
of South America. 

Austr1A: The import of fancy goods is 
only open by a special allowance bill which 
is given by the Fentralstelle fii Ein, Aus- 
und Durch-fuhrbewilligungen in Vienna. 

Huncary has made up a special list of 
those goods which are allowed to import. 
The import of such goods that are not 
named on the list is prohibited. 

Rumania has prohibited the import of 
all luxury goods. 

CzecHo-SLovAKIA has edicted the same 
system as Austria. A special allowance is 
necessary for the import of all goods. The 
President of the Ein-und Ausfuhrkommis- 
sion at Prague decides about such allow- 
ances. 

Potanp: The import to the early Prus- 


sian provinces is only allowed by a special 
permission of the Department for Handel 
and Gewerbe fiir das friihere preussische 
Teilgebict at Posen. To all other parts of 
Poland the import of luxury goods and sub- 
stitute articles, given on a special list, is 
prohibited. The import of other goods into 
Poland is allowed. 

Livonia (A former part of the West of 
Russia): For the import of luxury goods 
in each case a special allowance bill is 
necessary given by the Board of Trade and 
Industry. 

EstHonia (A former part of the West of 
Russia): The import of all luxury goods 
is prohibited. A special edict was issued 
on August 15, 1919, by means of which the 
import of various other goods is allowed. 

LitHUANIAI (A former part of the West 
of Russia): A special permission is neces- 
sary for the import of goods of all kinds. 
The permission is always granted if the 
mover binds himself to place 50 per cent 
of the goods at the disposal of the Lithuan- 
ian government and to present to the orig- 
inal invoice. 

FINLAND has edicted the prohibition of 
the importation of a number of lines in 
which luxury goods are included. The cus- 
tom officials are allowed to make an ex- 
ception of the prohibition, and to let par- 
cels pass if the value does not surpass 100 
marks, and if the goods are only used for 
the personal consumption of the receiver. 

DENMARK, Norway and Sweden allow 
the importation of goods of all kinds. 

ALSACE-LorrAINE: The permission for 
importation of all goods is given by the 
Commission des derogations at Strasbourg. 

Russia: To what extent the importa- 
tion of goods into this country may be pos- 
sible one cannot say in face of the confused 
conditions of the economic and political life 
in Russia. 

IraLy: The importation of goods is gen- 
erally allowed, except of those put on a 
special list. The import-permission for 
those goods is given by the Department of 
Ex- and Import of the Treasury Board and 
has only to be placed before the custom- 
officials when the goods have arrived at an 
Italian port. 

ENGLAND only prohibits fire-arms. 
other goods are free for importation. 

TurKEY: This country has not prohibited 
the importation of foreign goods, however, 
German ships are not allowed to unload 
their goods in Turkish waters. German 
goods can only be sent to Turkey via neu- 
tral ports or on ships of the Allied mights. 

GERMANY: The importation of all goods 
is only possible by a special allowance. 
On the contrary—as generally known—the 
Government has put on all goods when 
exported to foreign countries a so-called 
sozial export-duty. Already now the Gov- 
ernment finds it necessary ‘to party lower 
or suspend this duty. Now 140 posi- 
tions of the duty-tariff have been crossed. 
Precious’ and semi-stones (cut) are free 
of any export-duty. 


All 
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PLATINUM BAR PINS 


Illustrating more of the Wheeler standard of excellence. 


Wheeler-made platinum bar pins are veritable creations of beauty, of dis- 
tinctive design, and perfection in workmanship. 





The live jeweler will recognize that the selling of permanence in quality products 
—such as the Wheeler standard -is the foundation of successful business 


prestige. 


To a satisfied customer, permanence in quality is remembered when price is 
long forgotten. 





Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 
Factory: 72 Spring Street 
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aa Convicted Bandit Escapes from Prison 





Man Found Guilty o 


f Robbing Wellington, Kans., Jeweler Saws His Way 
Out of Jail and Is Still at Large 

















incton, Kans., Aug 11.—Pedro Description of nine of the stolen dia- 

hanger a Mexican believed to be the leader monds, which were somewhat unique, were 

papel of bandits, who last May was _ sent broadcast, and later four of them were. 
0 


i a jury here as being one of the 
~ = pid - a robbed E. B. Roser’s 
jewelry store, on the evening of December 
18 1919, is again at large and jewelers 
throughout this section, and, in fact, 
throughout * country, are warned to 

r him. 
nse conviction Silva had been in 
jail here pending a decision as to an ap- 
plication for a new trial made by his at- 
torney. In some way tools were smuggled 


recovered, these stones being valued at 
from $525 to $850. each. The recovery came 
through a doctor, who had a Mexican pa- 
tient who had no money, but diamonds, and 
had offered the doctor a diamond, asking 
him to sell it and obtain his fee. A man by 
the name of Casas acted as interpreter for 
the patient in the case. The doctor said he 
would take the diamond to sell it. When 
Silva heard the doctor was in the market 
for diamonds he came to ‘Casas and said he 
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PEDRO SILVA, CONVICTED AS A JEWELRY BANDIT, WHO ESCAPED FROM JAIL 


to him and he sawed his way out of the 
jail and escaped. A woman with whom he 
has been associated had been paying fre- 
quent visits to the jail and it is presumed 
by the authorities that she may have been 
instrumental in getting to him files, saws or 
other tools necessary to make the escape, 
and may have helped to arrange for the 
details for his flight after he got out of jail. 

As it is believed that he is the leader of 
a number of bandits the police are very 
anxious to capture him and have warned 
jewelers to be exceedingly careful as he is 
thought to be a most daring, as well as 
dangerous, robber. A reward is offered for 
the capture of the criminal. 

The robbery of Mr. Roser’s store was a 
sensational one, and was the subject of con- 
siderable newspaper prominence at the time 
it was committed, shortly before Christmas. 
On the evening of December 18, about 9 
o'clock, a woman visited Mr. Roser’s store 
to look at diamonds, and for her inspection, 
the jeweler got out of the safe a tray of 
valuable gems. She did not buy, however, 
and a few minutes later, when Roser was 
arranging his goods on the shelf, he heard 
the door open and turned to face two mask- 
ed men, who drew revolvers and ordered 
him to throw up his hands. Backing the 
jeweler to the show case where the tray of 
diamonds had been left the first one seized 
it, and put it under his coat, while the second 
took a big diamond out of Mr. Roser’s 
shirt. The men then backed out of the 
store and disappeared. 


had four diamonds to sell. Casas told the 
doctor, who in turn told the police, and the 
arrest of both Casas and Silva followed. 

Casas and Silva both denied that they had 
ever been in Wellington in their lives be- 
fore they were brought here to trial, but 
Mr. Roser’s identification of Silva, caused 
the conviction of this man, while Casas was 
acquitted. Silva protested his innocence 
and claimed that the diamonds he had offer- 
ed for sale, and which were identified as 
Mr. Roser’s property, had been received by 
him while in Kansas City from a Mexican, 
who asked him to sell them, and to come 
down to El Paso to work. 





STOPS GEM HOLD UP 


Quick-Witted Clerk in New York Jewelry 
Store Routs Two Crooks and Then 
Pulls Firebox to Give Alarm 
A young man employed as a jewelry clerk 
by P. Reiner, 143 Eighth Ave., New York, 
proved himself too quick-witted for robbers 
who attempted to hold him up and loot the 

store last Wednesday. 

Mr. Reiner, proprietor of the establish- 
ment, was out of the town at the time when 
two men entered the store and asked to see 
an alarm clock. The clerk, Samuel Segal, 
took a clock from the shelf and started to 
exhibit it, but the men declared that the 
clock was not the kind of a one they wanted 
and showed him the size of a clock they 
desired. 
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About that time one of the robbers drew 
a revolver and told the clerk to hold up his 
hands. The clerk did not obey the com- 
mand but, instead, threw the clock at the 
man who held the revolver. The clerk then 
rushed to an inner window and broke it, 
thus attracting the attention from passers- 
by. He then threw himself behind the 
counter. 

The crooks, evidently alarmed by the 
quick action of the clerk, ran from the store 
and were closely followed by the clerk, who 
began yelling “thief” and “robber,” but the 
thieves were faster runners than he. When 
he saw that he was losing ground he stopped 
at a fire box and turned in an alarm; mean- 
while he kept his eye on the course of the 
thieves. When the firemen from a nearby 
Hook and Ladder Co. responded to the 
alarm, he explained it was a false alarm 
and pointed out the men whom he said were 
the robbers. The firemen started in pursuit. 

At the southwest corner of Ninth Ave. 
and 18th St., the two men were seen to 
enter a saloon. Several firemen ran in and 
one of them saw a man climbing up the 
Stairs from the back room and dragged him 
down. Another man was hauled out of 
the washroom. A loaded revolver and sev- 
eral feet of rope were found in the back 
room. 


Sergeant William F. O’Connell of the 
West 20th St. Police Station arrived and 
arrested the firemen’s prisoners, who said 
they were Frank Brier of the Sylvan Hotel 
and John O’Brien of 2235 Madison Ave. 
They were taken to the police station and 
on Thursday morning arraigned in the Jef- 
ferson Market Court, at which time they 
were held in $5,000 bail for the Grand Jury. 

The clerk was not arrested for turning in 
a false alarm but instead has been highly 
complimented upon his quick action. 

In recounting his experience to a JEwEL- 
ERS’ CIRCULAR reporter Mr. Segal said: 

“It was about 1 o’clock when the two 
men, one taller than the other, came into 
the store. They asked to see an alarm 
clock and I showed them one. The taller 
of the two men said he did not want it, 
but desired a different clock. As I was 
demonstrating the merits of the clock the 
taller crook covered me with a revolver 
and said, ‘Hands up.’ Instead, I hurled the 
clock at him and dashed to the front of 
the store and drove my fist through the 
inside glass in our show window and then 
dropped behind the counter, expecting every 
second to be shot. 

“The robbers, evidently taken by surprise, 
left the store quickly and as I saw them go 
out I followed and turned in an alarm at 
a nearby fire box. 

“My hand was badly cut by the glass but 
I signalled the firemen to stop and pointed 
out the robbers. They started in pursuit. 
I want to give credit to the quick action of 
the firemen and to Sergeant William F. 
O’Connell, of the 18th Precinct, who was 
on hand and helped me greatly. He rushed 
to the saloon and took charge of the men. 

“They were taken to the 20th St. Police 
station and then brought back to the store, 
where I identified them. 

“P. S. Kircher, who was near the store 
in his automobile and saw the attempted 
robbery, told the police sergeant about it 
and also helped in the chase.” 
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JEWELER DRINKS POISON 





dent for Apparently No Reason J. F. 
eo Roxbury, Mass., Takes Fatal 


Dose in Presence of Neighbors 


Boston, Mass., Aug. 13—Despondent be- 
' e believed the whole world was 


h : 
rere him, Joseph F. Krulee, jeweler, 


inst | 
ian poison at his home, 15 Westminster 
road, Roxbury, Tuesday afternoon, Aug. 10, 
and died before reaching the city hospital, 
where he was taken in a police ambulance. 

Krulee drank the deadly liquid in the 
presence of William Ray Bock, a neighbor, 
who knocked the glass from Krulee’s hand 
as he raised it to his lips, but not before 
he had swallowed enough of the poison to 
cause his death. Earlier in the afternoon 
he had called on Mr. and Mrs. Bock and 
bid them good-bye, saying the world was 
against him. Mr. and Mrs. Bock thought 
Krulee was joking. 

After he had gone, Mr. Bock became dis- 
turbed over Krulee’s talk and suggested 
that Mrs. Bock go and see what Krulee 
was doing. She found Krulee at the street 
window talking with a woman about the 
setting of a ring. When he had finished 


talking Krulee turned to Mrs. Bock, and, 


pointing to a glass on a table containing a 
whitish liquid, asked her to stir it, saying 
it was poison and he was going to drink it. 
He handed Mrs. Bock two letters, one ad- 
dressed to his wife, and the other to his 
father. While Mrs. Bock was reading the 
addresses on the letters, Krulee took up the 
glass and drank some of the poison before 
Mrs. Bock could prevent him. 

Mrs. Krulee and a seven-year-old son 
were in New York but have been notified 
of Krulee’s death. He was 34 years old. 
No reason is known for Krulee’s act. He 
apparently was in good health and spirits. 








After War Development of the Jewelry and 
Silverware Industries of England 


To the Trade Department of the British 
Consulate General at New York we are 
indebted for the following report on the 
jewelry and silver goods industries, just 
received by that office: 


“Prior to the war the art of enameling 
jewelry was successfully practiced in this 
country (England) but the industry suf- 
fered very severely from overseas compe- 
tition. The products of those countries 
now comprising Czecho-Slovakia were 
particularly in evidence, and the British 
industry was rather overshadowed and dis- 
couraged thereby. 

“Since the war, however, there has been 
a decided extension of activities, and the 
rehabilitated industry is now in a fairly 
flourishing condition. Not only is produc- 
tion reaching a level commensurate with 
home requirements, ‘but manufacturers 
have been giving more attention to export 
matters. The overseas position is at present 
distinctly favorable to export trade, the 
world’s markets generally presenting ex- 
cellent opportunities for expansion in trade 
in this class of jewelry, and Birmingham 
makers have shown considerable initiative 
in this direction, the exports from that city 
now reaching a considerable volume. 

“One drawback to this expansion how- 
ever lies in the development of the industry 
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in Australia and the imposition of a pro- 
tective tariff on imported goods of this 
character. This will undoubtedly have 
some effect upon British exports, but it is 
hoped to find fresh outlets of sufficient 
scope to counterbalance any loss of trade 
with Australia. 

“The trade in silver goods is at present 
passing through a rather difficult phase. 
The chief difficulty facing this industry is 
the high and constantly fluctuating price of 
the metal, and there is little wonder that 
under such conditions trade is falling off 
and manufacturers are finding themselves 
quite uncertain as to future developments. 

“It is indeed difficult to perceive any ma- 
terial alleviation of the situation unless and 
until silver is established on a price levef 
which may be looked upon as normal.” 








JUNE WATCH EXPORTS 


Wholesale Figures of Shipments by Coun: 
tries Just Made Public 
The figures showing the domestic ex- 
ports of watches and parts, by countries, 
as made public last week disclosed the: fact 
that the total watch exports during June 
amounted to $190,042, of which the bulk 
went to Canada, as usual, the Dominion 
taking $83,444; England came next with 
purchases of $20,813, and Argentine third, 
with $19,532. The figures follow: 





Countries. Value. 
BE. sesaainccnzabhceteucesn $540 
CROC ON coves ic Sse ooo 978 
NietnerlandS: <..ccscdcsscecscoas 2 
I idinnnntanavdeencaines 600 
SLE 1 RRS ee ee Ge aia 25 
EE ctctnusciccaduandeueed 20,813 
FORCE Soe hotel, Gran stain sees 58 
British Honduras .......,.0s08 60 
GE Rae ea Pe 83,444 
SOLO OSE ra ee er 1,169 
GUGTOMIAION coc 5:6 wreesiemamrone deus 479 
ROUEN 5) acahraidlviaiclelare bavwarcibe 880 
PEN i sis crdddsabensececin 1,840 
I RNR ro vier arco dv ater écoroaiee lees 941 
NCO ae oie io ciaei nN uaerauiion 530 
Newfoundland and Labrador... 880 
VOCED) 220624 4-410 bin si arenes saunas 12,577 
“Ltinidad and TOpago ... 4.000. 409 
CO ja ksascedhieyes ands 4,893 
Virgin Islands of U. S......... 50 
Dutch West Indies ........0.+ 8 
PU AMMEI Sei eialie oo: oeiereleioi erer Saale kee cle 343 
Dominican. Republic ........... 996 
(PEACE « oicic,c wivintsine eaiviodnaies 19,532 
Deyo en ere Oe Pere 75 
EY 1 cc vicdincheraskasy waukabh 12,522 
STON Hoss e's evaieialev's ers alaigianeres 152 
British Guiana: sisi ccseee vie 24 
a tile ces ernictoturin scant ies te 2,164 
nia occa. cenccinars reine 3,709 
Datch) Eset: Indies -.......06 660000 190 
EE is ciunessvestcngscaee 66 
errr eer erry eS errr. 6,893 
BN ais eres CBs Cade eo wees 34 
PE Soviet a ate chee awees 2,720 
AL ee ee 286 
PHONG OCCANIA o5 dc eSaciciasioone 426 
Philippine Islands ............:. 871 
British West Africa ........... 6,682 
British South Africa .......... 636 
British East Africa ............ 325 
BN i idecwnetatavnsxenesse 220 

EMI os aragiea le eralere wsiaainecne 190,042 
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REWARD FOR THIS MAN 


Columbus, Ga., Firm Offer $100 for Arrest 
of Watchmaker Indicted on 
Robber Charge 

Co_umsus, Ga. Aug. 12. — Jewelers 
throughout the south, and, in fact, all sec- 
tions of the country, have been warned to 
look out for Jake or Jack Arner, a young 
watchmaker, who has been employed in this 
city for some time, but a warrant for whose 
arrest has been issued on the complaint of 
C. Schomburg & Son, jewelers, at 1121 
Broad St. A reward of $100 is offered for 
the man’s arrest, and an indictment against 
him has been found by the grand jury of 
Muscogee County. 

The missing watchmaker had been em- 
ployed in Schomburg’s concern for some 





JAKE ARNER, WATCHMAKER WHO SKIPPED 
OUT FROM COLUMBUS, GA. 


time, and his work was apparently satis- 
factory. Some time ago, the concern found 
that articles were missing from the stock, 
as well as from the repair rack, and 
suspicion pointed to Arner. Just about the 
time the firm believed they had the neces- 
sary evidence against him, Arner skipped 
out and is -believed to have left the city; 
thereupon the warrant for his arrest was 
issued. 

The Schomburg house sent out the warn- 
ing and offered a reward for the return 
of the man, not only to get the fugitive, 
but as a protection to others with whom 
he may attempt to obtain employment. He 
is a first-class watchmaker and will have 
no difficulty in holding a position in a good 
jewelry store or pawnshop wherever he 
may be employed. 

The missing man is described as a Rus- 
sian, of about 25 years of age; five feet 
seven inches high and weighing about 130 


pounds. He has a fair complexion, light . 


brown hair, slightly wavy, and clean shaven 
face. He speaks excellent English except 
when he talks fast, at which time his ac- 
cent is marked. A prominent feature of 
his face is his nose, and he does not walk 
erect. Any one who knows of the where- 
abouts of Arner is requested to cause his 
arrest and communicate at once with J. A. 
Beard, Sheriff, Muscogee County, Colum- 
bus, Ga., or C. Schomburg & Son, 1121 
Broad St., Columbus, Ga. 
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Program for Annual Convention of A. N. R. J. A. at 
Louisville, Ky., Aug. 23-27 











LovIsvILLE, Ky.—The program for _the 
{5th annual convention of the American 
National Retail Jewelers’ Association has 
heen arranged, although there may be some 
changes. As at present outlined it is as 


s: 
— Tuesday, August 24 


9.00 am—Registration begins at Seelbach 
i Hotel. 
10.30 a.u.—Convention called to order by Pres- 
: ident Arthur A. Everts. 
Invocation. 
Address of welcome on behalf of 
City of Louisville. 
Response by Chas. T. Evans, Buf- 
falo, ex-president of the A. N. R. 
A 


Address of welcome on behalf ot 
Kentucky jewelers, by J. L. Wan- 
ner, Pres. 

Response by T. H. Latham, Atlanta, 
Ga. 

President’s Arthur A, 
Everts. 

Adjournment. 

1.45 Pp. M.—Convention songs led by A. L. 
Thoma, Piqua, O., and Jos. Mazes 
of New York. 

2.00 p.M.—Address by Meyer D. Rothschild, 
New York, president of the Amer- 
ican Gem & Pearl Co., and chair- 
man of the Jewelers’ War Revenue 
Tax Committee. 

2.30 vp. m.—Address, ‘‘Value of Window Display 
Advertising,” by Robert W. 
Disque, business manager Post- 
Standard, Syracuse, N. Y. 

2.55 p. m—Address, “The Bureau of Jewelry Re- 
search,” by Past President Geo. 
A. Brock, Los Angeles. 

3.35 p.M.—Address by O. M. Ross, secretary, 
Canadian National Jewelers’ Asso- 
ciation, Toronto. 


4.00 P. — by W. G. Young, London: 
nt. 
4.25 p. Mi—Report of secretary, A. W. Anderson, 
Neenah, Wis. 
Report of treasurer, Walter H. Mel- 
lor, Michigan City, Ind. 
Appointment of new committees and 
filling of vacancies on standing 
committees. 


TUESDAY EVENING 

Executive session for members of 
association only. 

Past President Geo. A. Brock presid- 
ing. 

Reports of local clubs. 

Report of committee to wholesalers 
convention, Conrad J. Brotherly, 
Newark, N. J., and Chas. 
Hambly, Philadelphia. 

Report of Committee on Legislation. 

Report of Committee on Skilled 
Workmen. ; 

Report of Committee on Watch In- 
spection. 

Report of Committee on Publicity. 

Report of Committee on Trade In- 
terests. 


Wednesday, August 25 

8.00 a, mi—Breakfast conference; President 
Smith of New Orleans Jewelers’ 
Club presiding. Topic for all to 
discuss: “Selling More and Better 
Watches.” Three minute limit on 
speakers, 

9.15 aA, u.—Convention called to order. 

Popular songs. 

9.30 a, m.—Report of Credentials Committee. 

9.45 a, m.—Address, “The Jeweler’s Duty to His 
Home,” by a jeweler’s wife. 

10.00 a. m.—Address, “The Maccabean Soldier,” 
by Joseph Mazer, of Arnstein Bros, 
& Co., New York, 

11.15 a. m.—Address, “National Jewelry Public- 


address, 


ity,’ by Harry Edward Freund, 
Chicago. 

1.45 p. M.—Patriotic Songs. 

1.55 p. m.—Address, Col. John L.. Shepherd, New 
York, 

2.25 p. M.—Address, (speaker to be selected) 
“Business Conditions.” 

3.00 rp. m.—Address, by representative of the Na- 
tional Cash Register Co. 

4.00 p. M.—Open: Forum. Second Vice-President 
Edw. H. Hufnagel, Mt. Vernon, N. 
Y., in charge. Topic: “One Thing 
that Has Helped Me.” 


WEDNESDAY EVENING 

Question Box Session. August Loch, 
Pittsburgh, and Walter H. Mellor, 
Michigan City, Ind., in charge. 

Hand in your questions before this 
meeting to the secretary. 


Thursday, August 26 

8.00 a. M.—Breakfast Conference; First Vice- 
president Jean R. Tack, Newark, 
N. J., presiding. Topic: “Selling 
More and Finer Diamonds.” 

9.15 a, M.—Convention called to order. 

Sing Songs. 

9.30 a. M.—Address, Walter M. Jaccard, Kansas 
City, Mo. 

10.15 a.m.—Address, ‘‘Mutual Insurance for 
Jewelers,” by A. W. Anderson. 

10.45 a.M.—Address, Miss Isabel M. Archer, 
New York. Costume and Fashion 
expert for THe Jeweters’ Circvu- 
LAR, who is bringing from Paris 
the latest word as to the jewelry 
fashions for Fall and Winter. 

11.30 a.mM.—Address, ‘‘Co-operative Advertising 
for Local Jewelers’ Clubs,” by Past 
President T. L. Combs. 

1.30 rp. M»—Old Familiar Songs. 

1.45 p.mM.—Address, “Get Acquainted With 
Your Neighbor, You Might Like 
Him,” by Tom M. Witten, Tren- 
ton. Mo. 

Tom Witten has made conventions, 
business men’s clubs and ail other 
sorts of organizations and gather- 
ings all over the country “sit up 
and take notice” with this famous 
lecture of his. He makes you 
feel a new responsibility toward 
your fellow businessmen, your town 
and your country. He’s a tonic 
for what ails us. Don’t fail tc 
hear him. 

3.30 p. M.—Famous “Sunset Ride” on the Ohio 
River, aboard the swellest four- 
decker afloat, the steamer City of 
East St. Louis. 

8.00 p.m.—Moving picture, entitled “Straight 
Goods,” by courtesy of Holmes & 
Edwards Silver Co. 


Friday, August 27 

8.00 a. M.—Breakfast Conference; Past President 
Charles T. Evans, Buffalo, N. Y., 
presiding. Topic: “Selling More 
and Finer Silver.” 

Three minute talks. 

. M.—Convention Songs. 

. M.—Address, “Solving the Skilled Work- 
man Problem,” by A. G. Mansur, 
Burlington, Vt. 

10.15 a, M.—Report of resolutions committee. 
Report of joint committee on terms 
and discounts. 

Invitations for convention 1921, 
Election of officers. 
Introduction and installation of new 
officers. 
Unfinished business. 
New business. 
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In noting that two different models of 
safety razors are offered to the jewelry 
trade the offering company was printed as 
the Auto Strop Co., when it should have 
been the Auto Strop Safety Razor Co. 
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ENJOY ANNUAL OUTINGS 





Employees of Providence Jewelry Plant 
Visit Summer Resorts and Participate 
in Field Day Events 


ProvipENce, R. I., Aug. 14.—Several 
shop outings were added to the season’s 
list the past week, the hot, sultry weather 
causing larger attendance than usual. Not 
only were the excursionists from Provi- 
dence and vicinity, but several came from 
the jewelry establishments in the Attle- 
boros. Games, shore dinners and the reg- 
ulation programmes featured the occasions. 

Over 150 employes and guests of the C. J. 
Fox Co. of this city spent an enjoyable time 
at the eighth annual outing of the concern 
on the occasion of its 25th anniversary on 
Thursday at the grounds of the Warwick 
Club. A varied programme of sports for 
men and women was carried out with 
much success. Special electric cars left the 
city in the morning, taking the party to the 
club grounds, after a delightful ride of 
about a dozen miles through the country- 
side, in time for the noon luncheon. After 
the lunch the married men played the 
single men in an exciting game of baseball, 
with the married men carrying off the 
honors for the first time in eight years. In 
the early part of the afternoon races and 
games were held, after which an old-fash- 
ioned Rhode Island clambake was served 
in the big dining hall. After the bake, 
President C. J. Fox of the company, ad- 
dressed the gathering and the prizes were 
awarded to the winners in the various 
events of the day. 

The W. E. Richards employes from Attle- 
boro went to Rocky Point today on their 
first outing. The trip was made in auto- 
mobiles and the dinners were furnished by 
the firm. One of the features of the day 
was the baseball game between the married 
men and the single men. The committee 
in charge of the outing consisted of William 
Crowley, Frederick Halliday and Joseph 
Doyle on transportation; Pierce Taylor, 
George Ryan and Edward Mulligan on 
sports, and general committee: David Mc- 
Murray, Daniel O’Connell, Benjamin Stev- 
ens, Samuel Byers and Joseph Gilbert. 

Two hundred employes of the Automatic 
Gold Chain Co. held an outing and clam- 
bake at Emery Park this afternoon, with 
a programme of out-of-door sports and 
dancing. Two special electric cars carried 
the excursionists direct from the shop at 
70 Ship St. at 12.15 o’clock to the pleasure 
grounds, where luncheon was served im- 
mediately upon arrival, following which the 
sports commenced. To (begin with, the 
married men defeated the single men in a 
game of baseball, 6 to 2 after a hard battle 
between the two rival batteries of H. Stan- 
ley and J. Lynch for the winners and P. 
Sief and S. Rathner for the vanquished. 
The umpires were Anderson and Schrist- 
ner. Then followed a long list of field 
events, which was suspended for the bake 
at 4 o’clock. Emil Ruhle made remarks 
and cheers were given the firm for the out- 
ing. Dancing was in order after the bake. 
In competitions, the prize for the best waltz 
was awarded Paul Goldstein and Miss Lena 
Sweet; Richard Sarle and .Miss Dorothy 
Lafferrie taking second honors. The com- 
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mittee in charge of the affair was Emil 
Ruhle, George Worth, William Wall, Ag- 
nes Morrison, Anna Devon and Emma 

ahne. Music was furnished by the Thier- 
felder Orchestra. 

The Irons & Russell Co. Relief Associa- 
tion held its annual mid-Summer outing 
last week, going to the “Hummocks” below 
Wickford, where one of the finest times in 
the history of the association was enjoyed. 
About 125 members and guests participated 
in the event, among the officials of the con- 
cern present including Charles F. Irons, 
Charles A. Russell, Ellis W. MacAllister 
and Albert I. Russell. The trip to and from 
the “Hummocks” was made in automobiles 
and after the luncheon served upon arrival, 
a baseball game between picked nines, with 
a long programme of games and athletic 
sports furnished diversion until the bake at 
430 o'clock. Suitable prizes were awarded 
the winners of the several events. 

The Saart Bros.’ Relief Association jour- 
neved from Attleboro to Rocky Point on 
Saturday for the purpose of holding its 
annual outing, about 100 members and 
friends enjoying the event. In the morning 
there was a baseball game and other sports 
of speed and skill, and at 1 o’clock the big 
event—the shore dinner—was staged and 
well taken care of by the excursionists. 
The afternoon was devoted to entertain- 
ment, dancing and bathing, many remaining 
in the dance hall or on the beach until late 
in the evening. The committee in charge 
of the outing included Albert Saart, Albert 
Truell, John Garrick, Malcolm Stewart, 
Peter Cosgrove, Monica Bowen and Helen 
Lee. 

Another excursion from Attleboro was 
composed of members of the C. H. Eden 
Relief Association and Crescent Park was 
the Mecca on Saturday, a most enjoyable 
day being passed. The party included 
about 80 members, and the first thing on 
the programme was a number of athletic 
events, including a baseball game between 
the married and single men, which ended 
after the score stood 5 to 5 and several 
innings had been played. A hunger strike 
and the odor of steaming clams was the 
real cause of the game being declared off. 
The sports for girls was the first to be run 
off after the ball game, and all three events 
were won by Miss Gertrude Eaton. The 
sports for men were next on the programme 
and the dinner followed. In the afternoon 
the park attractions and dance hall, as well 

‘as the bathing beach, each, came in for 
attention and the return to Attleboro was 
a late one. 








Merrimack Valley Jewelers’ Association 
Plans Big Outing for Aug. 20 


Boston, Mass. Aug. 14—The Merri- 
mack Valley Jewelers Association, com- 
prising the Haverhill, Lawrence and Low- 
ell jewelers, are planning to have their 
fourth annual outing Aug. 25 at the Vesper 
Country Club, Lowell. The Lawrence Jew- 
elers Association is organizing the plan in 
detail. 

Transportation will be in automobile and 
the Lowell jewelers have arranged to join 
and welcome the Lawrence and Haverhill 
delegations as they arrive in Lowell and 
start at 1 p. M. to escort them to the coun- 
try club, where a buffet luncheon will be 
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served at 1.30.. The afternoon is to be de- 
voted to sports of all kinds, including golf. 
Dinner will be served at 7 o’clock at the 
club house, after which there are to be 
speeches on pertinent subjects. 

Invited guests include the mayors of 
Haverhill, Lawrence and Lowell, officers of 
the Maine, New Hampshire, Vermont, 
Massachusetts and Rhode Island State as- 
sociations. Mayor Perry D. Thompson 
will be the chief speaker. 








SECOND GOLF OUTING 





Members of Chicago Jewelers’ Association 
Hold Interesting Contests at La Grange 
Country Club 
Cuicaco, Aug. 13.—Members of the Chi- 
cago Jewelers’ Association held their second 
golf outing at the La Grange Country Club 
on August 10. Quite a number of the en- 
thusiasts took advantage of the early train 
service and managed to get in a little play- 
ing in the morning. However, the real 
program of the day commenced with the 
luncheon at 12:30, which was served on the 
veranda of the club. This was an excellent 
idea as it afforded an opportunity for the 
boys to get together and arrange foursomes 

and place side bets. 

The golf program of the day was: 

First event: low gross score, G. V. Dick- 
inson of the Elgin National Watch Com- 
pany, and L. G. Buss of M. A. Mead & 
Co. These two men tied with an 88 at the 
first outing. Mr. Dickinson improved his 
position on this occasion by scoring at 85. 
This stands, unless he is beaten at the third 
outing which is scheduled for September. 

Second event: The handicap contest for 
the president’s cup, evoked the most inter- 
est. The four players who qualified at the 
former outing were paired: William F. 
Drexmit versus Fred W. Hoefer; Charles 
T. Ross, versus W. P. Hammatt. The res- 
pective matches were won by William F. 
Drexmit, of the Keystone Watchcase Co., 
and Charles T. Ross, of the Waterbury 
Clock Co. Both these winners were four 


- up on their opponents. They will now play 


in the finals for the President’s cup at the 
next outing. 

Third event: The long drive for the sea- 
son. Honors carried over from the last 
outing were held by Roy L. Cram, of Des- 
pres, Bridges & Noel. He lost this distinc- 
tion at the second outing, being defeated by 
J. T. Montgomery, of M. A. Mead & Co., 
whose first drive measured 234 yards. This 
event is not decided until the third outing. 

The fourth event was the Flag Contest. 
Each player in this event added his handi- 
cap to 85 and the player who could carry 
his flag the farthest in this number of 
strokes was proclaimed the winner. Charles 
T. Ross was easily the winner after playing 
19 holes, regardless of his carrying weight 
for age. 

The fifth event was “Blind Bogey.” With 
every man his own handicapper, there was 
a very decided revision in figures. Hardly 
without exceptions, the players were more 
liberal with themselves than the official han- 
dicap committee had previously decided. 
Resulting scores, however, evidenced their 
good judgment. Almost without exception 
the net scores came within the range of 
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numbers allotted to the Blind Bogey. The 
drawing of numbers found that 95 was the 
lucky number. M. J. Kelly, of the Rogers, 
Lunt & Bowlen Co., and H. J. Rosenberg, 
were tied. A flip of the coin proved Mr. 
Kelly to carry the honors, 

The sixth event was the best twosome. 
Charles T. Ross and W. P. Hammatt had 
the low score of 168 in this contest. The 
tournament committee, however, anticipating 
that perhaps some enthusiast would attempt 
to run a corner on the prizes had definitely 
decided that no player could claim more 
than one. Mr. Ross having won the flag 
contest, was barred from the twosome. 

In the second twosome were W. F. Drex- 
mit and L. H. Shafer. Mr. Hammatt hav- 
ing finally been declared one of the winners, 
a decision was made by lot between Mr. 
Drexmit and Mr. Shafer, as to the second, 
Mr. Drexmit winning. 

The seventh event was for the greatest 
number of strokes taken on one hole. Hole 
number nine was selected, the distance be- 
ing 120 yards. This event was won by 
A. W. Sproehnle with eleven strokes. Mr. 
Sproehnle is fast establishing a record as a 
prize winner. He won the A. W. Sproehnle 
trophy without contest at the first outing. 

The last event, number eight, first ball 
from first tee, was won by F. E. Dean, who 
did not have a close contender. 

By the time the auditing committee had 
completed its labors, dinner was served. 
There was a very good attendance in the 
evening, as quite a number of guests made 
their appearance for dinner and thoroughly 
enjoyed themselves. Oh, yes,—there was 
sufficient lapse of time between doings for 
the usual number of “African Golf” games 
and the “Galloping Dominoes” enjoyed 
their usual popularity. 








SAVES THREE LIVES 





Jewelry Salesman Leaps from Auto and 
Rescues Mother and Two Children 
from Drowning 


ATTLEBORO, Mass., Aug. 11—George T. 
Rioux, traveling salesman for the Bliss 
Bros. Co., saved three lives at Greenwood: 
lake Monday by his quick action. He was 
motoring with Augustus Baker when his 
attention was attracted to a woman and 
two children who were struggling in the 
water. Their plight was unknown until 
they suddenly called for help. 

Rioux stopped the machine and without 
waiting to take off his shoes plunged in. 
He brought ashore a three-year-old child 
and a 14-year-old boy; then returning saved 
the mother who was nearly exhausted. By 
that time the boy, who was confused, 
waded into the lake again instead of wading 
to shore and Rioux had to dive after him 
again. 

First aid restored all three and the 
mother explained that the youngsters 
stepped off a ledge into deep water and 
that she also went beyond her depth trying 
to save them. The family is one of those 
spending the Summer at the lake. 








E. A. Pusey, Alma, Wis., has moved his 
jewelry store from the Schwark building 
into new quarters in the Alford building. 
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WERE THEY FOR MARTENS? 





Washington Officials Claim That Smuggled 

Diamonds Recently Seized in New York 

Were Intended for the Soviet “Ambas- 
sador” Whom They Seek to Deport 

WasHINGTON, Aug. 13—It was learned 
at the Treasury Department and the De- 
partment of Justice today that more than 
100 diamonds addressed to a “Comrade 
Martens,” which had been intercepted by 
customs Officials while en route from 
Russia to the United States are believed to 
have been sent to Russian Soviet emissaries 
in New York. Testimony to this effect has 
been introduced at the deportation proceed- 
ings against Ludwig C. A. K. Martens, self- 
styled “Soviet Ambassador” to this coun- 
try, it is reported. The diamonds number- 
ing 131 in all, were seized on July 22 by the 
customs authorities in New York from a 
Swedish sailor, Nils Jacobsen, who at- 
tracted suspicion as he was leaving the 
Swedish steamer Stockholm. 

It also became known today that details 
of a regularly established courier service 
between Bolshevik agents in Sweden with 
Soviet representatives in New York, by 
which large quantities of jewels have been 
transported for six months past, have been 
uncovered. 





Customs Inspector Roberts arrested Sea- 
man Nils Jacobsen July 22 as he was com- 
ing from the Hoboken pier at which the 
steamship Stockholm was docked, with a 
large envelope which contained three other 
envelopes, in the smallest of which were 
the diamonds. 

The outer envelope, a transcript of the 
Ellis Island testimony shows, was marked 
“Comrade Martens for J. Anderson.” 
Within it was an envelope marked “Hilja.” 
This in turn held an envelope inked “M.” 
The final and smallest envelope, containing 
the valuables, was addressed “C. Q.” Be- 
sides the diamonds it inclosed a note to 
Martens requesting that he forward the 
envelope “C. Q.” to a person whose name 
was written in code. 


_ Released in custody of the customs au- 
thorities on bail of $5,000, Jacobsen said he 


had performed similar missions for six 
months, originally having been approached 
in Gothenburg, Sweden, by a Swede named 
Foglemark. Jacobsen said he was promised 
$15 for each package delivered. The pack- 
ages were given to him in Sweden, said the 
sailor, by a Swedish customs guard named 
Erickson. 

Jacobsen asserted that each time, follow- 
ing instructions, he delivered the package 
intrusted to him to Mrs. Anna Keinanen, a 
visitor to the rooming house conducted at 
No. 224 W. 82d St. by Mrs. Senda Escola, 
wife of John Escola, a chauffeur. ; 

The sailor said that at times, in his pres- 
ence, Mrs. Keinanen gave the packages to a 
“short, stout man,” whom the Federal 
authorities have since claimed to have 
identified as Santeri Nuorteva, former pri- 
vate secretary to Ludwig C. A. K. Martens. 
Nuorteva several months ago escaped to 
England, whence he was deported to 
Russia. 

Jacobsen deposed that he was instructed 
in Sweden, in event of Mrs. Keinanen’s 
absence, to give the package to another 
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woman. He refused, however, and this 
other woman telephoned, in his presence, to 
the Flatbush residence of Martens. In re- 
sponse, Mitchell Safron, a clerk in the 
Russia Soviet Bureau, appeared and claimed 
the package. 

In consequence of Jacobsen’s testimony, 
Safron was arrested on a charge of con- 
spiring to smuggle and was released in 
$3,500 bail. 

Jacobsen testified to the facts given here 
in the deportation hearings before Special 
Commissioner Schell which were abruptly 
adjourned on demand by Attorneys Honi- 
wich and Charles Recht for Martens for a 
recess pending examination of Foglemark 
in Sweden by a commission. The hearings 
are to be resumed next month. 

On behalf of Martens it was stated by 
friends that the charges were absurd and 
were trumped up because the other evi- 
dence against him which the government 


had sought to elicit had failed to materialize. 





BEWARE THIS WOMAN 


Clever “Pennyweight” Thief Gets Diamond 
Ring. from Pittsburgh Jewelry House 


PitrspurGH, Pa., Aug. 13—A woman of 
dark complexion, about 40 years old, weigh- 
ing about 120 pounds and of medium height, 
last week swindled the Gem Jewelry Co. of 
404 Smithfield St. (new address) out of a 
diamond ring worth $125, and her where- 
abouts is unknown. Other jewelers are 
warned to watch out for her. 

On her first visit to the store she 
brought in a bar pin and made a trade for 
a diamond ring valued at $125 and the 
trade was in every respect satisfactory to 
the house. The following day the woman 
returned and complained that she did not 
like the ring and wanted to know if she 
could make an exchange and she was ac- 
commodated.. She managed to keep one 
clerk very busy making a selection from 
the lines in the case and those in the 
window. While the attention of the clerk 
was thus distracted, she managed to make 
away with another diamond ring valued at 
the same price as the one she had gotten 
the day before. The theft was not discov- 
ered until she had left the place, and she is 
still at large. 

When the woman visited the Gem jewelry 
Co.’s store the previous day she gave an 
address outside of Pittsburgh, but as this 
transaction was perfectly legitimate, not 
much attention was paid to it. There is a 
suspicion that had she gotten the oppor- 
tunity, the woman would have made a get 
away with some article of jewelry that day, 
but because she was closely watched she 
did not have the opportunity. 

It is expected the woman will turn up 
somewhere else, and that she will endeavor 
to make a purchase through a trade deal 
and in this manner get away with a piece 
of jewelry. The pawnbrokers have been 
notified of the theft here, as well as the 
police. 











Max Golob, 616 S. Broadway, Los An- 
geles, Cal., has filed a voluntary petition 
in bankruptcy, listing nominal assets of 
$6,100 of which $100 in claimed exempt. 
The liabilities are placed at $2,676. 
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TAKES HIS OWN LIFE 





Wolfe Kaplan, Providence Business Man 
Shoots Himself, Following a Period of 
Nervous Trouble 


ProviveNce, R. I., Aug. 14—Wolfe Kap- 
lan, proprietor of the Weybosset Diamond 
Co. and of the Narrangansett Loan Co., 
199 Weybosset St., committed © suicide 
Thursday morning at his home, 136 Chester 
Ave., by shooting himself through the head. 
He had been suffering from nerve troubles 
following an attack of influenza about a 
year ago, and for the past three or four 
months had been in a condition bordering 
on collapse. He had been at home for the 
past fortnight, but had shown some im- 
provement. During the temporary absence 
of his wife he left his bed, secured a re- 
volver froma bureau drawer and shot and 
killed himself. Hearing the shot, members 
of the household rushed to his room, but 
life was extinct. Dr. William, H. Magill, 
medical examiner, pronounced death caused 
by a self-inflicted bullet wound. The funer- 
al occurred the following morning. He is 
survived by his.widow, Mrs. Goldie Kap- 
lan, his mother, two sisters and two bro- 
thers, Samuel and Israel.Kaplan. 

Mr. Kaplan, who was in his 38th year at 


_the time of his death, was the son of 


Esther and the late Herman Kaplan. He 
was born in Russia but came to this coun- 
try when he was a small boy and, after try- 
ing- to. start a business career in Boston, 
came to Providence and in January, 1909, 
formed a partnership with Charles Colitz 
and his brother, Samuel Kaplan, as the 
Narragansett Loan Co., and began business 
at 199 Weybosset St. A few months later 
the business established in 1903 by A. Co- 
litz at 735 Westminster St. was purchased 
by Charles Colitz and Wolfe Kaplan and 
continued under the firm name of Colitz & 
Kaplan. 

In January, 1911, the partnership was dis- 
solved, Samuel Kaplan withdrawing. Wolfe 
Kaplan took the business at 199 Weybosset 
St., which he renamed the Weybosset Dia- 
mond Co., and also retained the Narragan- 
sett Loan Co., while Charles Colitz took 
over the business at 735 Westminster St., 
which he has since continued in his own 
name. 

Mr. Kaplan was a member of the Temple 
Beth-El] and also a member of Providence 
Lodge, Benevolent and Protective Order of 
Elks. 








New Enterprises. 





J. H. Bailey, formerly with J. M. Tindell, 
has opened a new retail store in Knoxville, 
Tenn. 

Frank L. Harrison, Jr., has opened a new 
jewelry store in the storeroom just below 
the National Bank building, in Abbeville, 
Ss. 

Incorporation papers have been filed with 
the county clerk for the C. A. Buschan 
Mfg. Co. of 1126-28 Grove St., Irvington. 
The authorized capital stock is $125,000. 
Incorporators are Christian and Charles 
Buschan, of Newark, and Theodore 
Buschan, of Vauxhall; William Betz, of 
Irvington, and Edwin A. Dill, of East 
Orange. 
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Make “Nordlinger’s” Your Stock Dept: 


Draw on us, whenever and to whatever extent you desire, for quantity lots of 


PRECIOUS and IMITATION STONES 


We have ALL THE STAPLE LINES plus many unusual stones,—rarities 
not often in demand but in emergencies often quite necessary. Our stock is 
ample and is being continually augmented. 


Order from US,—early or late—and—exclusively. 


H. NORDLINGER’S SONS, INC. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz a/N., 16 Steingasse 
Providence, 63 Washington St. A 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 5 i 















WILL GO TO EUROPE 





Col. Harry Cutler to Represent War Memo- 
rial Commission Which Will Concen- 
trate Bodies of American Soldiers 
in Big French Cemeteries 
ProvinENcE, R. I., Aug. 14.—Col. Harry 
Cutler, of the Cutler Jewelry Co. and a 
past president of the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation, left Monday night for a confer- 
ence with Secretary of War Baker prior 
to going to Europe for several months. 
Col. Cutler is chairman of the Jewish Wel- 
fare Board, and is visiting Europe at: this 
time as a member of the Secretary's War 
Memorial Commission, and as_ personal 
representative of the Memorial Commissior 
for Massachusetts Dead of the War in 
Foreign Countries, which was appointed by 

Governor Calvin Coolidge. 

The purpose of the commission ap- 
pointed by the Secretary of War, and work- 
ing under his orders, is to concentrate into 
three or four great national cemeteries in 
France the men who fought and died under 
the American flag during the great World 
War, and to make those cemeteries, in the 
words of Col. Cutler, “fitting monuments 
to our men, unassuming in life and glorious 
in death, who have made the soil of France 
hallowed in the hearts of all Americans.” 

“At*the close of hostilities,” says Col. Cut- 
ler, “American soldiers were buried in 
2.200 places in France, and since the armis- 
tice the War Department has concentrated 
their bodies in 700 burying grounds. Ap- 
proximately 75,000 American dead lie in 
France, and of this number about 50,000 
will be disinterred and brought back to the 
United States, on request of the next of kin 
of the deceased. The remaining 25,000, 
whose next of kin have asked that the 
bodies be allowed to remain in France, will 
be placed in the national cemeteries. 

“The cemeteries will be made as beauti- 
ful as American art and brains can make 
them,” according to Col. Cutler, “and al- 
ready the National Fine Arts Commission 
of Washington has submitted to the memo- 
rial commission for its consideration a de- 
sign of a headstone to be placed over each 
grave. The markers will be uniform in 
every respect, except that the men of Jew- 
ish faith will have the star of David upon 
their stones, and the men of Christian faith 
will have a cross.” 

Although Col. Cutler’s plans will be gov- 
erned almost entirely by the plans of the 
commission of which he is a member, he 
plans to take an extensive trip througn 
Europe if time will permit, both for the 
purpose of studying conditions .and offi- 
cially as a commissioner of the joint dis- 
tribution committee representing Jewish 
Relief Work in all parts of Europe. 

Col. Cutler states that he particularly de- 
sires to go into England, France, Scotland, 
Switzerland, Italy, Czecho-Slovakia ana 
possibly Palestine. He will return to the 
United States prepared not only to make 
his report as a member of the memorial 
commission, but to know first hand the 
conditions among the Jews in Europe and 
| to know where aid is most needed. 
~ He said just Previous to his departure, 


that his stay in Europe would depend 
inicens upon |hise physical condition.” 'He\» upon reaching European, soil. 
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has been ill, and although he has been con- 
valescing for some time, his complete re- 
covery has not yet been effected. He is 
accompanied on his journey by his personal 
physician, Dr. William F. Flanagan, medi- 
cal superintendent of St. Joseph’s Hospital. 
He will keep in constant touch with his 
business in this city by cable and wireless. 








A SPLENDID MEMORIAL 





Arthur Henius Presents Fine Country Es- 
tate to Providence Post American Le- 
gion in Memory of His Son, Who 

' Was Killed in the Service 


ProviDENCE, R. I., Aug. 14—A short time 
ago Arthur Henius, of Henius & Co., stone 
dealers of this city and New York, and 
former president of the National Jewelers’ 
Board of Trade, presented a fine country 
estate to the Providence Post, American 
Legion, as a memorial to his son, Cyril M. 
Henius,. who was killed in service. The 
estate is at Quonset Point in the town of 
North Kingston overlooking Narragansett 
Bay, about 20 miles from this city, and con- 

“sists of a large mansion and about 20 acres 
of land. It is to be used as a country club 
and recreation grounds for the members of 
the Legion and has been named Camp Cyril 
M. Henius. 

Today hundreds of members of Provi- 
dence Post flocked to the camp for a 
double purpose—the formal acceptance of 
the gift from Mr. Henius, and to celebrate 
the first annual outing of the Post, but after 
all it was more than an outing, it was a 
day that to most of the men who partici- 
pated will long remain sacred in their mem- 
ories. Cyril M. Henius, for whom the 
camp is named, was a comrade of many 
of those men, and it was with more than 
gratitude that Providence Post accepted the 
gift of the estate from his father. 

Mayor Joseph H. Gainer was present at 
the invitation of the Post, and he put into 
words what was in the hearts of many a 
Legion man in a short address, in which 
he spoke of the spirit of service and sacri- 
fice that had actuated Mr. Henius to give 
to the American Legion the camp named 
for his son. Mayor Gainer said: 

“It is a great pleasure for me to come 
here today to participate with the men of 
the American Legion in formally opening 
this beautiful camp and recreation area. 
I have always found it a pleasure to respond 
to the call of those who gave their ser- 
vices in the recent war. It is particularly 
pleasurable for me to be here on this 
occasion. 

“This camp was given to Providence 
Post of the American Legion as a spot 
where the wounded or disabled men of 
Rhode Island who had seen service in the 
World War might at a nominal expense 
enjoy a period of recuperation; where they 
might build up their shattered nerves and 
start back on the road to health and 
normality. 

“It was given, generally speaking, in com- 
memoration of Rhode Island dead in the 
great struggle, and in particular in .com- 
memoration and memory of Cyril Henius, 
a young man who gave up his life in the 
service of his country almost immediately 

_It, Was»de- 
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nated by Arthur Henius, the father of this 
young man, a man whose friendship I value 
most highly; a man whose value -to the 
city of Providence cannot be properly esti- 
mated, except by those, who, like myself, 
have had the opportunity to know the won- 
derful service he has given every civic 
movement undertaken in our community; 
a man who, although he has made his way 
to the top of the ladder of success, still 
hears the heartbeats of, and understands 
and sympathizes with the common, average 
citizen; a man whose love and devotion to 
the men in service has not been surpassed 
by any man or woman in our community. 

“This splendid gift, fine and generous, 
useful and helpful as it is, is but one of 
the innumerable acts of generosity which 
he has rendered to the soldiers and sailors 
of Rhode Island. His services to the boys 
in blue and the boys in khaki began with 
the declaration of war against Germany, 
and have not yet ended. 

“All: through the war he served faith- 
fully and unselfishly the boys in service 
through the medium of the-Red Cross. He 
did not wait for requests; he anticipated 
their every desire. 

“In the closing days of November, 1918, 
he served as the chairman of a committee 
which brought back to Providence from 
Camp Devens, the One Hundred and First 
Engineers, the Rhode Island unit, and ar- 
ranged in Providence for a three-day cel- 
ebration. In addition to entertaining the 
men $8,000 was raised by this committee 
and distributed to 54 units. 

“He acted as chairman of the welcome 
home committee which arranged three cel- 
ebrations in this city; and, as each unit 
came home, he led a delegation of citizens 
to Boston and down the harbor to give 
them Rhode Island’s welcome as they - 
proached America’s shores. 

“In addition to helping every war ac- 
tivity with other patriotic citizens, he pre- 
sented to the Rhode Island Hospital Unit 
an ambulance for overseas, and, as a crown- 
ing offer of his unflagging devotion to the 
service men of Rhode Island, he is giving 
this beautiful camp ground of 20 acres. 

“Mr. Henius recognizes the fact that so 
many do not recognize, that the possession 
of money brings with it responsibility to 
ameliorate the sorrows and trials of those 
less fortunate. I trust that this gift will 
prove an incentive to other Rhode Islanders 
to give of their resources to the aid and 
assistance of the men who upheld the 
honor and integrity of America so success- 
fully in the great world struggle. 

“Tt must be a great satisfaction to Mr. 
Henius, to his wife and his family to know 
that he has done so much good to those 
around him. The wound in his and their 
hearts in the loss of their boy, I know is 
open anew today, but there must be a 
feeling of pride and satisfaction that the 
boy they loved so much gave his life for 
the noblest cause for which man can die; 
and, that this camp, as a memorial to him 
will prove such a source of pleasure and 
assistance to those of his companions, who, 
though death did not call them, came out 
ofthe great struggle broken in both body 
and spirit. 

“T bring: today to» Mr. Henius and his 


familyothe. gratitude, and_thanks,of.the city.” 
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August 18, 1920. 
POLICE LOOKING FOR GEMS 


Baltimore Authorities Asked to Help Solve 
Mystery Surrounding the Disappear- 
ance of Two Diamonds from Balti- 
more Concerns 





BattrmorE, Md., Aug. 14.—Official action 
was taken by the police here this week to 
solve the mystery surrounding the disap- 
pearance of two unmounted diamonds, val- 
ued at $7,000, from the stock of the Castel- 
berg National Jewelry Co., Park Ave. and 
Lexington St. A private investigation in- 
stituted nearly three weeks ago failed to 
disclose any clue concerning the missing 
stones. 

Joseph Castelberg, head of the firm, in- 
formed Detective Lieutenant T. P. O’Don- 
nell that he was acting under advice of the 
local branch of Lloyds in deferring an offi- 
cial report of the supposed robbery to the 
Detective Bureau. The disappearance of 
the stones was ascertained when an in- 
ventory of the stock was taken. Mr. 
Castelberg’s stock includes jewelry and gems 
valued at several hundred thousand dollars. 

When the loss of the two stones was dis- 
covered the insurance company was notified 
and the New York adjusters for Lloyds 
were informed. An investigation here was 
conducted ‘by operatives of the W. J. Burns 
International Detective Agency. Two weeks 
after the diamonds were reported missing 
to the insurance firm the adjusters sug- 
gested that the police be notified. 

Detective Captain McGovern and Detec- 
tive O’Donnell made no comment on the 
circumstances of withholding a prompt re- 
port from the police department. Detective 
O’Donnell and Mr. Castelberg have been 
close friends for many years and the de- 
tective believes that he is going to solve 
the theft of the stones. Each stone 
weighed 4.22 carats. It is believed that the 
stones may have fallen into the hands of a 
dealer in another city. 








COMPENSATION INSURANCE 





Employers Warned of Drastic Penalties to 
Be Asked in New Drive to Enforce 
Workmen’s Compensation Law 
of New York 

“Employers who come under the Work- 
‘man’s Compensation Law are warned to 
‘carry compensation insurance to cover their 
employes. The failure to do so,” said Ber- 
nard L. Shientag, chief counsel to the New 
York State Industrial Commissioner, “is a 
misdemeanor punishable by a fine up to 
$1,000, by imprisonment up to one year, or 
by both such fine and imprisonment.” The 
Industrial Commission through its counsel 
will proceed vigorously against any em- 
ployer who continues to disregard this im- 
portant law. 

“A large number of awards to injured 
workmen and to widows and orphans can- 
not be collected,” said Mr. Shientag, ‘“‘be- 
cause employers have neglected to carry 
compensation insurance and in many cases 
are financially unable themselves to make 
payment. These widows and orphans are 
condemned to a life of want. and compelled 
to seek the aid of charity because employ- 
ers have violated this law. 

“Tt is not only a great injustice and social 
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wrong, but it arouses a spirit of resentment 
and disconthent in the hearts of these un- 
fortunate victims of industrial accidents, 
who cannot understand why the humane 
Workmen’s Compensation Law, which they 
counted on for protection, has completely 
failed them.” 

Any employer who is in doubt as to his 
duties under the Workmen’s Compensation 
Law should apply promptly to the Indus- 
trial Commission, at its office, 124 E, 28th 
St. New York city. “If an employer con- 
tinues to violate this law, he may expect 
very little consideration from the Commis- 
sion and from the courts,” said Mr. 
Shientag. In the last year the Court of 
Special Sessions imposed fines ranging 
from $50 to $250 on 122 employers failing 
to carry compensation insurance, and one 
uninsured employer in whose plant a worker 
was seriously injured was sent to jail for 
30 days. 


ROBBED ON A PULLMAN 








New York Diamond Broker Reports Loss 
of Unmounted Diamonds Valued at 
$16,000 While on Trip Between 

New York and Baltimore 

Battimore, Md. Aug. 16.— Charles 
Crames, 500 Fifth Ave. New York, dia- 
mond ‘broker, was robbed of unmounted 
diamonds valued at $16,000 en route to 
this city today from New York. Mr. 
Crames carried jewelry of an estimated 
value of nearly $40,000 on his trip to this 
city. A packet containing the unmounted 
diamonds was stolen, when the thief took 
the broker’s coat and trousers from his 
sleeping apartment aboard the Pullman car 
Dromore, of the Pennsylvania Railroad. 

Mr. Crames left New York at 12.50 a. m. 
today and he did not discover his loss until 
7 A. M., when the Pullman cars were on a 
siding at Union Station here. Mr. Crames 
was aroused by a porter and a few minutes 
later he discovered that his trousers and 
coat had disappeared from his berth. A 
case containing mounted diamond and plat- 
inum jewelry was secure under his pillow. 

Mr. Crames borrowed a pair of trousers 
from the Pullman conductor and immedi- 
ately made a report of the robbery to the 
railroad and city police officials. He said 
that he had placed a packet containing the 
unmounted diamonds in his coat pocket. 
Coat, trousers and diamonds were gone. 
Mr. Crames was agitated over his loss and 
at Police Headquarters he described in de- 
tail to Detective Captain H. P. Schanberger 
and Detective Lieutenant T. W. Dirk how 
the loss was sustained. 

Local police officials are of the opinion 
that Crames was trailed by a diamond thief 
and that he was relieved of his clothing 
before the train reached Baltimore. Mr. 
Crames’ friends came to his aid here and 
he was outfitted with a new suit. He told 
the police officials that he came here on a 
business trip to the store of Fair & Co., Sar- 
atoga and Charles Sts. 








Wilbur Brewer, who is to open a jewelry 
and watch repairing store at Stoughton, 
Wis., in partnership with E. B. Duncan, has 
gone to Chicago to select stock and study 
trade conditions. 


CIRCULAR 





107 
“FREIGHT” CHARGE ON GEMS 


New York Importer Objects to Paying 

Steamship Company One Per Cent of 

Value of Diamonds Left with Purser 

It became known last week that the Red 
Star Line, and probably other lines operat- 
ed by the International Mercantile Marine 
Co., had put into effect an order that will 
mean a charge of one per cent. on the 
value of all jewels which members of the 
trade leave with the pursuer of the ship 
for safe keeping during the voyage. H. A. 
Groen & Bro., importers of diamonds, 2 
John St., who were among the first con- 
cerns called upon to pay this tax, announced 
last week that they would fight this as a 
matter of principle and find out if the com- 
panies have*a right to make any such 
charge. 

Joseph Groen, of this house, arrived from 
Antwerp. on Saturday on the Lapland. 
When the boat came to Pier 32, North 
River, and Mr. Groen sent to get a pack- 
age of diamonds valued at $10,000, which 
he had declared to the Custom House, he 
was informed by the purser that the Red 
Star Line had issued an order that dia- 
monds left with the pursuer would have to 
pay a “freight” charge of one per cent. He 
declined to pay it, on the ground that it 
was excessive and that nothing had been 
said about it when he deposited the dia- 
monds with the purser for safe keeping. 

At the office of the firm, yesterday, it 
was stated that Mr. Groen made this pur- 
chase shortly before sailing and did not 
have time to ship them in the regular way 
before his departure, so decided to take 
them with him, depositing the stones with 
his other valuables with the purser for 
safe keeping. This is a usual custom, it is 
said, for importers, and nothing was said 
to him about any charges. When he came 
to this side he made out his declaration to 
the custom officials, declaring the gems for 
duty, and when the steamship company 
heard what the declaration contained, and 
understood the valuables were in their pos- 
session, they made the demand for the 
charge. ‘ 

When theggpatter. was called to the at- 
tention of the American Jewelers’ Protec- 
tive Association, which has charge of mat- 
ters relating to the importation of gems, 
it was stated that no action would be taken 
on the question of this charge by the steam- 
ship company because it was not of suf- 
ficient interest to the trade in general. Said 
an official of this concern: “This organi- 
zation has made it possible for importers 
to ship diamonds here by parcel post and 
avoid the monopoly that the steamship com- 
panies and express companies had in the 
past. As our merchants are now free to 
ship goods in this way, the action of the 
Red Star Line in putting a freight charge 
on diamonds carried with other valuables 
is not a factor of importance that will re- 
quire any action on our part.” 











The business of J. C. Meyer & Son, 1238 
Decauter St., New Orleans, La., it was an- 
nounced last week, has been purchased by 
L. E. Fleck, A. Thalsheimer and M. J. 
Rosenthal. The business will be continued 
at the above address under the style of the 
Meyer’s jewelry store. 
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“Not Merely Good Rin gs 


—But a Service” 


The modern jeweler believes in judicious 
advertising. He also believes it is import- 
ant that he sell only good, reliable mer- 
chandise. 


The jeweler who sells W.W.W. GUAR- 
ANTEED RINGS sells Rings that are 


made well and set well. 


Looking at them through a glass proves 
how well made and how well set they 
are. They cost no more than ordinary 
ones. 


If you believe it is an asset to your 
business to have good Rings and good 


advertising, feature W.W.W. GUARAN:- 
TEED RINGS. 


WHITE. WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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The News from England 





Items of Interest as to the Jewelry, Diamond and Kindred Industries of Great 
Britain—News from the Diamond Fields—Thieves Prey Upon 
London and Paris Jewelers. 














What was said to comprise the first par- 
cel of diamonds that had ever come from 
the Gold Coast was placed on the table for 
examination at the meeting in London of 
Akin Diamond Fields Ltd., the other day. 
The chairman told how native women are 
treating the gravel deposits from pits and 
open workings, with the result that dia- 
monds were being recovered at the ratio 
of 64 carats per 100 leads or £10.62 per 
Jead cubic yard. The chairman said that this 
was an unusually high grade of diamond- 
iferous ground, compared with South Afri- 
can standards. Within the company’s leases 
of 20 square miles the Gold Coast Govern- 
ment Geologist, according to the chairman, 
announced the discovery of diamonds at 
eight different points, several miles apart. 
Prospecting and development will com- 


mence soon in this quarter. 
* *k x 


The Administrator of the Protectorate 
expresses the opinion that, provided the 
demand for diamonds continues and the 
price remains at a satisfactory level, the 
finances of the country should cause no 
anxiety, since the tax on diamonds would 
provide the greater portion of the revenue 


required. 
x * * 


In 1918 the South West Africa diamond 
industry was represented by nine com- 
panies, whose united output during the year 
was 372,138,700 metric carats. 

x * x 

The British Trade Commissioner at Cape 
Town in his general report just issued says, 
concerning conditions in South West Afri- 
ca, that for the first time in the history of 
diamond mining, practically all the known 
diamond-producing areas will be held or 
controlled by British and allied interests. 
Consolidated Diamond Mines of South 
West Africa, Ltd. have acquired 90 per 
cent of these diamond interests, mostly by 
transfer, and the diamond shares are now 
dealt with on the London Stock Exchange. 

* * * 

The diamond burial case was recalled 
in London when a woman posing as an 
actress was found guilty of theft. She was 
proved to be the same woman who some 
time ago enticed a wealthy diamond mer- 
chant into a room in Great Portland St., 
locked the door on him and escaped in a 
taxi with valuable diamonds he had brought 
to show her. The diamonds were event- 
ually found, buried deep in a garden in 
Dublin, Ireland. 

* *k x 

From Paris comes the report of the trick- 
ing of a London jeweler by a method not 
at all new in the trade. A well-dressed 
man entered a London west-end establish- 
ment and asked to be shown the largest 
diamond in stock. He purchased a brilliant 
of exceptional. size for £100,000, and a 
week later returned. He wanted another dia- 
mond to match the first to make a pair of 


ear-rings. The jewelér said it was quite: 


impossible to find another diamond to match 


the first in size. But the customer said he 
was willing to pay as high as £200,000 for 
this second diamond, so the jeweler prom- 
ised to do his best, and ransacked London 
for a week without avail. And then there 
came to him one day an unknown broker 
who offered him a beautiful stone for 
£175,000. It was a perfect match for that 
first diamond and the jeweler bought it, 
telling himself he would make £25,000 on 
the other man. He communicated the news 
of the second diamond to his client, but the 
latter never came forward. The jeweler, of 
course, was the victim. He had bought 
back for $175,000 the brilliant that he had 
sold to the first man for $100,000. 
* *k x 

There was an exciting chase in East- 
central London the other day when a man 
attempted to snatch jewels from the prem- 
ises of T. R. Walker & Sons. He walked 
into the jewelry shop and asked to see dia- 
mond rings. The girl clerk called the 
manager before showing the tray of rings. 
The visitor said the jewelry was not ex- 
pensive enough and asked to see other 
trays. Whiie the tray was being handed 
across the stranger grabbed it and bolted. 
After being hounded through most of the 
city streets he turned and showed fight, 
being eventually overpowered by weight of 
numbers. Twenty-three of the . diamond 
rings were missing and most of them were 
found later scattered through various city 
streets. Others worth over £1,000 have 
not been found. 


> 


* * x 

A “coming-of-age” fraud was perpe- 
trated on the jewelry department of Har- 
rods, Ltd. the big London department 
store, recently, when a well-dressed youth 
chose a diamond ring and a gold cigarette 
case, asking that they be sent to his father’s 
address, giving the name of a well-known 
customer of the store. The jewelry was 
sent. The youth, formerly a valet, called 
at the address, produced Harrods counter- 
foils and said a mistake had been made 
through a similarity of names. He took 
the package back to Harrods and tried to 
exchange the ring for one worth much 
more. In sentencing the youth to nine 
months’ hard labor the magistrate observed 
that it was an ingenious trick for a man 
to utilize his 21st birthday to obtain jewelry 
presents supposed to be from relatives and 
friends. 

* * * 

The Evening Standard caused a flurry 
here the other day with a scare headline 
story to the effect that the Russian Crown 
jewels and regalia had been smuggled into 
England by Bolshevist agents and were to 
be sold. Other London newspapers began 
to deny the story. According to the Evening 
Standard all jewelers and dealers in. pre- 
cious stones have been warned to be on the 
look-out for the Russian gems, which are 
of fabulous worth and unique history. A 
British dealer in precious stones long resi- 
dent in,*Petrograd conveyed: the secret of 
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the smuggled jewels .to Britain, according 
to the newspaper. What actually has hap- 
pened, according to those who claim to 
know, is that the jewels, which have been 
in the possession of the Bolshevists, have 


been removed from their hiding place. 


There is no law to prevent the sale of the 
Russian crown jewels in England, but it 
is not likely that the British government 
would sanction the sale. The present hid- 
ing place of the Russian jewelry is known 
to some of the authorities here. Some of 
the regalia left in the hands of the revolu- 
tionaries was disposed of during the Ker- 
ensky regime. The Russian jewels are of 
great beauty and the possibility of their get- 
ting hold. of some of them kindled no little 
excitement among the dealers here when 
the story first became known. The .jewe]s 
were in the Hermitage at Petrograd when 
the Bolshevists came into power. They in- 
clude some famous diamonds and _ rubies. 
The Orloff diamond alone weighs just 
about 200 carats and has a notable history, 
The regalia is said to contain a ruby the 
size of a pigeon’s egg. It was cut in rose 
form, with flat face below, resembling half 
a pigeon’s egg. 
* * * 

An agreement recently has been arrived 
at between dealers in art and precious 
stones to guard against valuable stuff being 
smuggled across here and disposed of indis- 
criminately. 

* * x 

Although deploring the fact that the Brit- 
ish jewelry manufacturer does not cater 
for that class of goods that appeal in Amer- 
ica, the head of one of the largest jewelry 
houses in Canada thinks the jewélry import 
trade with Britain is likely to improve very 
considerably in the near future. Buyers in 
Britain for Canadian houses now are find- 
ing it easier to get prompt delivery than 
they did last year. According to the Can- 
adian jeweler, they think a lot there of 
the British staple jewelry line, especially 
table flatware and silver tea sets, and there 
is a big demand for it. He thinks this stuff 
cannot be surpassed for quality and design. 
If the British jewelry manufacturer gave 
a closer study of the Canadian market, 
especially in personal jewelry and novelty 
lines, it is believed they would find a big 
market awaiting them. The novelty jewel- 
ry lines must be catchy to the eye if the 
Canadian is to be attracted. In pre-war 
days Germany was very keen on catering to 
this sort of trade. The Americans are cul- 
tivating it today. Canada’s imports of 
jewelry are increasing. For the year 1919- 
1920, ending March last, the total imports 
of British precious metals (including all 
sorts of jewelry) were valued at £276,194. 
In 1919 they were £55,552 and in 1918 
£140,466. Including watches and clocks the 
totals were £303,957, £82,390 and £187,- 
810, respectively. 

* * * 

In connection with the recent mysterious 
shooting affray in a taxi in the heart of 
Paris of a jewel merchant of that city, 
a M. Euriat has confessed to the police 
that he fired the shot in self-defense. A 
man sprang onto the steps of the taxi and 
threatened him with a revolver, the jeweler 
says. He was on his way to keep a busi- 
ness appointment with another man. 
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William H. Goodgeon, of Westerly, was 
a business caller here the past week. 

The Collateral Loan Co. has opened new 

ters on Middle St., next to the corner 
of Dorrance St. 

The Globe Mfg. Co., which recently re- 
moved from 94 Point St., is now established 
in its new quarters at 22 Conduit St. 

Lieut. Albert I. Russell, of the Irons & 
Russell Co., has been taking a week’s recrea- 
tion at his farm near Washington, R. I. 

John Vitale has filed his statement with 
the city clerk’s office that he is the sole 
owner of the High Point Ring Co., 9 Cal- 
ender St. 

Charles F. Irons, of Irons & Russell Co., 
was elected a director of the High Street 
_ Bank at the annual meeting of stockholders 
last week. 

The Hub Loan Co. has purchased the 
business of the Collateral Co. at 77 Ex- 
change Pl., and consolidated the business 
of the two concerns. 

The plant of the Cutler Jewelry Co. has 
been removed from 7 Eddy St. to the build- 
ing that has been erected by the concern at 
15 to 17 Gordon Ave. 

Robert Meyersahn, buyer for the sta- 
tionery department at the Boston Store 
(Callender, McAuslan & Troup Co.), is 
visiting his home in Michigan during his 
vacation. 

Trustees under the will of Fenner H. 
Peckham have given the Karpeles Co. a 
lease of the lot and buildings on the west- 
erly side of Snow St., for 50 years from 
Sept. 1, 1920. 

The Imperial Knife Co., which recently 
purchased the manufacturing building at 14 
Blount St., is extending its plant by occu- 
pying the entire first floor in addition to its 
former factory on the second floor. 

The tools and designs of the H. A. Kirby 
business have been purchased by the Ostby 
& Barton Co. Harald W. Ostby has pur- 
chased the valuable library of books on 
jewelry designs that was a part of the 
Kirby business. 

The A. H. Bliss Co. has completed the 
removal of its manufacturing jewelry plant 
from North Attleboro to the three-story 
brick building the firm has leased at the 
corner of Hospital and Borden Sts., with 
office at 136 Hospital St. 

The Kescot Mfg. Co., Inc., has purchased 
the Ict and buildings at the corner of Clif- 
ford and Page Sts., which is partially occu- 
pied by that concern. The company has 
given mortgages thereon to the Industrial 
Trust Co. and Sallie H. Burnet for $20,000 
each, and to Abby M. Aldrich for $10,000. 

The India Ivory Co. was incorporated 
under the laws of Rhode Island the past 
week to manufacture and deal in celluloid, 
ivory jewelry and novelties. The business 
is to be located in this city and the capital 
stock is $25,000. The incorporators are 
Max Margolis, Isadore Greengas and Jo- 
seph Zitowitz, all of this city. 

The employes of the C. Sidney Smith Co., 
manufacturing jewelers at 95 Chestnut St. 
last Saturday honored Edward I. Mulcha- 
hey, the present superintendent and secre- 
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tary of the company, by presenting him a 
handsome bouquet of roses to commemo- 
rate the 50 years which Mr. Mulchahey has 
spent in the employ of the company. 

When the factory gong signalled noon 
last Saturday at the plant of the Gorham 
Mfg. Co. in Elmwood, E. Walter Crocker 
finished 42 years of faithful and efficient 
service. For 18 years of that time he had 
been foreman of the spinning and rolling 
department. Mr. Crocker is retiring to en- 
joy private life at his own request. During 
his long service he had been highly esteemed 
by his fellow employes as well as by the 
officials of the company. He was presented 
a gold watch and chain when he left the 
plant at noon Saturday. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: S. S. Wolfson, of the 
S. S. Wolfson Jewelry Co., Inc., Minneap- 
olis, Minn.; Mr. Schriver, of Schriver & 
Smith, Philadelphia; Max Singer, New 
York city; Alexander R. Hart, Philadel- 
phia; Ed Heim, of A. H. Bendheim & Co., 
New York city; Mr. Dubuis, of Emery, 
Bird & Thayer Dry Goods Co., Kansas 
City, Mo.; Mr. Gibson, of Willigm Taylor 
& Son Co., Cleveland, O.; J. W. Forney, 
Steubensville, O.; Mr. Lisson, of Turk & 
Lisson, Rochester, N. Y. 








H. L. Rost, jeweler of Columbus, Ind., 
was a visitor in Indianapolis last week. 

Julius Walk, an Indianapolis jeweler, has 
effered a silver trophy to the team captain 
of the Indianapolis Athletic Club that brings 


in the most recruits as members. Mr. 
Walk is one of the charter members of the 
club, which now is waging a campaign for 
1,000 new members with the intention of 
erecting a $5,000,000 clubhouse in the down- 
town section of the city. 

Friends in Shelbyville, Ind. south of 
Indianapolis, have received the announce- 
ment of the marriage of Miss Jennie 
McCormack, of Newcastle, Ind., with John 
Ritzl, of Brookville, Ind. Mr. Ritzl is well 
known in Shelbyville, having been con- 
nected with the Major & Sheldon, jewelers. 
He left them to join the army and upon his 
discharge returned to work there, leaving to 
accept a position as manager of a jewelry 
store in Attica, Ind. 

A young man entered the John F. Horn- 
berger jewelry store at Lawrencebury, Ind., 
on Aug. 9, and told the proprietor that he 
wished to buy a diamond ring. When the 
tray containing the diamonds was placed 
before him, he put three rings on one 
finger and then, apparently choked on some- 
thing and stumbled through the front door. 
When he reached the outside he ran and 
disappeared from view before the surprised 
proprietor was fully aware of what was 
happening. The rings were valued at $650 
and the police have been unable to locate 
the thief. 

Burglars broke into Ike Bremen’s jewelry 
store, 305 W. Washington St., early Aug. 6 
by cutting a hole through the floor of an 
upstairs room which is being remodeled and 
carried away a number of watches, rings, 
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La Vallieres and chains. Bremen told the 
police he would not be able to estimate the 
value of the goods stolen until after an in- 
ventory, but it is expected the loss will be 
about $1,200. The thieves evidently had 
made a survey of the interior of the jewelry 
store before cutting a hole in the ceiling, 
for the aperture was made directly over a 
high desk which enabled them to enter and 
escape with a minimum of trouble. The 
same thieves are thought to have broken 
into another store just two doors west of 
the jewelry establishment. 

Announcement has been made by Carl L. 
Rost to the effect that articles of incorpo- 
ration papers are being drawn up for the 
Rost Jewelry Co., with himself, Louis Stra- 
shun and Frank R. Wolf as the incorpora- 
tors. The legal papers will be filed in # 
few days. The company will be incorpo- 
rated at $165,000 and will conduct a jewelry 
business at 25 N, Illinois St., the place that: 
has been occupied by Mr. Rost for several 
years. Mr. Strashun has for some years 
occupied a room in the Hotel Lincoln block 
and has sold his business to his brother, 
Herbert Strashun, who will take charge as 
soon as the new company has been com- 
pleted. Mr. Wolf is the vice-president of 
the H. P. Wasson Co., of Indianapolis. Mr, 
Rost has been in the jewelry business since 
1885, when he opened a store in Crawfords- 
ville, Ind. He came to Indianapolis 21 
years ago and has specialized in diamonds 
since starting in business here. He has 
built up a large diamond business. It is 
said that Mr. Strashun will become presi- 
dent of the newly formed company and 
that Mr. Rost will divide his time between 
the store and his other interests, which in- 
clude the One Piece Bifocal Lens Co. and 
the International Printing Co. According 
to Mr. Rost the store will continue to spe- 
cialize in diamonds and will add silver as 
another specialty. No changes will be made 
in the working force now at the establish- 
ment. 








John A. Rose has resigned his position 
as foreman of the D. Evans Co. to become 
the tax collector of the town. 

G. K. Webster left last week for his Sum- 


mer home. Mr. Webster, while not in the 
best of health, is steadily improving. 

The firms in the Sommer building were 
unable to open up last week as scheduled 
owing to the fact that the work on chang- 
ing the heating system of the building from 
coal to oil was not completed. 

The News, a semi-monthly publication to 
be issued by the employes of the Whiting 
& Davis Co., made its initial appearance 
last week. William Codding is the editor 
and the publication committee consists of 
W. J. Fuller, Frank Gaddes, J. O. Gagnon, 
Lee Higgins, R. Brown and C. Soderstrom. 
Among the features of the first edition was: 
a letter from C. A. Whiting, president and 
treasurer of the firm, who reviewed the 
growth of the firm from its early date and 
an announcement concerning the new rec~ 
reation building which is soon to be con- 
structed by the firm for their employes. 
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Down the broad highway of years 
Gorham Silverware has maintained a 
charm of design, a quality of workmanship, 

a standard of service and a character of price 
whose universal excellence is vouched for by 
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customers know that the name Gorham on 
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How to Tell OR the last 20 
Imitation Elk years or more, the 

Teeth jewelry trade has 
from time to time, 


been bothered by the use of imitation elk’s 
teeth in jewelry, and every little while THE 
JEWELERS’ CIRCULAR has been in receipt of 
inquiries from subscribers as to how to tell 
the imitation from the genuine elk’s teeth. 
The question became so important about 18 
years ago and the imitations became so 
prevalent that attempts were made to find a 
simple test to distinguish the spurious teeth 
then on the market from the genuine, and a 
number of recipes of different kinds were 
offered in the trade. One of the most gen- 
erally satisfactory tests found at that time 
and one which has often been recommended 
to jewelers, was simply to subject the doubt- 
ful teeth to immersion in muriatic acid 
(HCl), the tooth tested being allowed to 
warm for two or three minutes in the acid, 
and then taken out. It was found that most 
of the imitations so treated were bleached 
somewhat, and, on being removed, the sur- 
face was found to be sticky as if subjected 
to a coat of mucilage, and also when dried 
on a towel: the imitation would adhere to 
the cloth. Natural elk’s teeth were not af- 
fected by the acid and on drying the tooth 
presented the same smooth surface as be- 
fore. . 

Attention is called to this:as a result of 
the numerous inquiries received lately ask- 
ing for a simple test of this kind. Of 
course, the person thoroughly familiar with 
the genuine elk’s tooth can, in practically 
every case, tell the imitation by an inspec- 
tion, the expert being able to spot the dif- 
ference without difficulty. But for those 
who are not expert, the acid test may prove 
valuable. 

lf any of our subscribers know of any 
other and more simple test to determine the 
genuineness of elk’s teeth, we would be glad 
to have them give us the information that 
we may make it public for the benefit of 
the trade at large. 





QUESTION 
Should Keep Their Which has come 
Sales Slips ey ee retail 
jewelers in connection 
with the returns.to the government in re- 
gard to the jewelry tax, relates to the length 
of time which they should keep their sales 
slips for each month, and numerous in- 
quiries have been received by THE JEWEL- 
ERS’ CIRCULAR and the Jewelers’ War Reve- 
nue Tax Committee asking how long jew- 
elers are compelled to keep these records. 
As far as we can learn, there has never been 
any direct ruling relating to the length of 
time necessary for the jeweler to retain 
sales slips, but we urge all jewelers to re- 
tain these slips as long as possible; not for 
the convenience of the Revenue Depart- 
ment, but for their own protection. 

Many jewelers as well as many other 
merchants, are under the impression that 
once they make a return to the collector of 
internal revenue, send their check for the 
tax and have it accepted, that the transac- 
tion is closed as far as they are con- 
cerned. Unfortunately, this is not the case. 
The Revenue Department accepts tenta- 
tively returns and checks for the taxes, but 
if at_any time the collector or department 
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officials believe that there has been an error 
in the return they are likely to start investi- 
gation. Instances have come to our atten- 
tion where investigators of the Revenue 
Department have called on merchants to 
explain and correct what they deemed were 
errors in returns as to income and other 
taxes, paid two and three years previously, 
and in such investigation the burden of 
proof has been upon the tax payer to show 
by proper evidence that his returns are 
correct. It is for this reason that we urge 
jewelers to keep their sales slips for each 
month just as long as possible on the 
chance that they may be called upon to ex- 
plain their returns at a future date. 

The Revenue Department expects the 
jeweler. to keep a record that will clearly 
show the amount of sales of ;taxable arti- 
cles during each month. In case such rec- 
ord is not kept or is destroyed. within a 
reasonable time, the Department would 
naturally feel that this was prima facie evi- 
dence of fraud should there bé any ques- 
tion later about the accuracy Of ‘the return 


' made to the collector or the amount of. tax 


paid, and it would undoubtddly put jthe 
jeweler in a bad position in “case \of’ any 
controversy with the government... ~ “? 

While it is not to be supposed that the 
department will expect the jeweler to hold 
such records for a _ period that would 
seem unreasonable, at the same time in case 
of controversy with the department the 
record as shown by the sales slips is the 
best protection the jeweler can have in 
showing the accuracy of his original re- 
turn. It is for this reason that we urge 
the retention of sales slips and anything 
else that will clearly show the gross amount 
of taxable sales made each month, as long 
as is possible to do so. 





HATEVER may 
be the cause, 
whether the after ef- 
fects of the war or 
the increase in the use of narcotics and 
drugs, there is no doubt that the jewelry 
trade is confronted with a most serious 
situation in the epidemic. of brutal. crimes 
that has been prevalent throughout the 
United. States. While jewelers have, for 
years, been the especial subject for the 
operations by clever crooks, there has never 
been a time in the history of the business 
when they have been the victims of so many 
bandits and hold-up-men as they have been 
in the last six to 12 months. Not only have 
jewelers, retail, wholesale and manufactur- 
ing, been held up in their own offices time 
and time again, but many times they have 
been brutally treated, beaten, tied up and 
sometimes shot. The situation is a serious 
one and should not be passed over. by the 
trade with a shrug of the shoulder’ or the 
adoption of a resolution. The menace 
spreads throughout the length and breadth 
of the land and no jeweler can tell whether 
he will or will not be the next victim. 

So many have been these assaults and 
robberies that in a number of instances we 
have discovered that the police have not 
even made a report upon the matter, as 
for instance, ‘the story published in the is- 
sue of June, 30 which told of a manufac- 
turing jeweler being assaulted and tied up 
for hours in his shop before he was} re- 
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leased. No word of this came out until 
after THE JeweELers’ CircuLar published 
the story of the assault five days ater 
which put the daily newspapers on the 
trail of this robbery. Similar instances 
have occurred in Chicago and other large 
cities and were it not for this journal it is 
possible that half of the robberies that oc- 
cur in the trade would not even be known 

In view of the conditions, would it not 
be well for our trade organizations, both 
protective and business associations, to take 
special steps to see that the police do their 
duty in running down the criminals and to 
aid the officials in every way in the capture 
of these bandits. Interest might be stimu- 
lated in their capture by the offer of re- 
wards, but something should be done in 
some way to make the criminal. element 
feel that they run greater danger in attack- 
ing a jeweler than they do in operating in 
any other line. We think the situation 
warrants a special committee on trade pro- 
tection being appointed by every local, State 
and national association in our industry 
to formulate plans and to co-operate, one 
with another, for the purpose of doing 
something to eliminate the present danger 
that besets all jewelers. 








Hellenic Goldsmithing 


THE high appreciation in which the 

classic Greeks held the metal gold be- 
comes most evident when we read the term 
gold (chrysos) so frequently used to de- 
fine the conception of beautiful. Many of 
the uses of the yellow metal were derived 
from customs of the Orientals—such as the 
coating of the furniture or implements with 
a layer of gold. We find lovely gold crafts- 
manship in such extant utensils as: craters, 
bowls, handles of weapons, belts, necklaces, 
nail bosses, shields and body armor. The 
sceptre of Odysseus is described as of gold, 
and that of Pelides (Achilles) was deco- 
rated with golden nails; the distaff and 
spinning basket of Helena were golden 
works of art. 

So great was the Hellenic admiration for 
the precious metal that it is used almost as 
an epithet of as well as attribute of the 
gods and their paraphernalia. Thus we 
read of Chrysaoros, with the golden sword 
(meaning Apollo); Chrysopedilos, with 
golden sandals (Hera) ; the spouse of Zeus 
received the epithet Chrysothronos (on the 
golden throne), as did also Eas, Artemis 
and other godly personalities often, the 
term being considered by authorities as 
being derived from the Grecian method of 
sheathing over furniture with sheets of 
gold. Such gilt or gilded technique being 
referred to when speaking of the golden 
table and golden yoke of the wagon of 
Hera, the settee and foot-stool as gift by 
this goddess to the god of Sleep. Homer 
sets a name for the Goldsmith himself, 
calling him Chrysochoos, the founder or 
caster of gold. The Iliad, in its descrip- 
tion of the forge of Hephaistos, proves the 
highly developed art of the ancient Hellenic 
goldsmith, even if we had no such evidence 
as their superb extant repoussé, and other 
work. The godly mastercraftsman, we 
read, built the house himself, installed 20 
bellows, laying the anvil, himself, on the 
block and his tools in their silver case. 
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Ludwig Nissen, widely known in the New 
York gem importing circle, is now in Eu- 
rope, where he will remain until about the 
middle of next month. 

Sallo Wolfson of the firm of Naigles & 
Wolfson, 68 Nassau St., sailed on the Jm- 
perator last Thursday to visit the offices of 
the concern in Antwerp. 

Jake Wolf, of the Wolf Co., 12 John St., 
is at present calling on the Pacific Coast 
trade. He reports good conditions among 
the jewelers of that section. 

Louis Aisenstein, vice-president of the 
house of Aisenstein, Woronock & Sons, 
Inc. wholesale jewelers, 20 Eldridge St., is 
leaving for the Thousand Islands 

Harry F. Garofalo of the Espositer, Varni 
Co., 45 John St., sailed last week on the 
Nieuw Amsterdam, accompanied by Mrs. 
Garafalo and their son Robert for a visit 
to the gem markets abroad. 


Harris Becker of H. Becker & Sons, jew- 
elers, Houston, Tex., has been a visitor to 
the trade in this city during the past week 
and has been making his headquarters with 
Michael Levy, 13 Maiden Lane. 

William S. Honigbaum, of Honigbaum & 
Lewis, importers of pearls and precious 
stones, 80 Maiden Lane, is now on a pur- 
chasing trip abroad for his concern. Mr. 
Honigbaum sailed Aug. 10 on the Nieuw 
Amsterdam. 

Following an illness of three months H. 
Schneider of Schneider & Friedman, dia- 
mond dealers of 19 Eldridge St., has left 
for the mountains, accompanied by his fam- 
ily. After taking a few weeks’ rest Mr. 
Schneider hopes to be back at business as 
usual. 

Mr. Loopuit of Rothschild & Loopuit, 170 
Broadway, accompanied by his wife, sailed 
last week on the Nieuw Amsterdam to visit 
London and Amsterdam in the interest of 
the concern. Mr. and Mrs. Loopuit will 
also travel elsewhere on the continent for 
recreation. 

William Mikkelsen, who has been added 
to the sales force of Irving Spiro & Co., 116 
Nassau St., has already left for the road, 
calling on the trade in the south west. Mr. 
Mikkelsen was formerly associated with a 
prominent watch house. Irving Spiro of 
the company has also left on a business 
trip. 

L. Heller & Son, importers of precious 
and imitation precious stones, 68 Nassau 
St., have made an addition to their force in 
the pearl department. Joseph P. Egan, 
who is well known in the jewelry trade, 
is now with this concern and is represent- 
ing the Deltah Perle line in New York 
City and the east. 

The S. & B. Mfg. Co., formerly located 
at 462 Eighth Ave., has ‘announced the re- 
moval of its factory and office to 251 N. 34 
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St., directly opposite the Pennsylvania Rail- 
road entrance, where added facilities will 
enable the concern to increase its produc- 
tion. Accommodations have also been pro- 
vided for buyers who desire to make their 
headquarters with the company during their 
visits to New York. 

The office of Benjamin F. Levy, watch 
importer, 65 Nassau St., is closed Saturday 
during the month of August. Max G. 
Greenwald, secretary of this concern, is 
now on his way west, while F. W. Bruns is 
in Wisconsin and J. P. Keisting on his 
way to the coast. Jack Goode leaves in a 
few days for the south for this firm and 
its New York City trade is now being 
taken care of by Norman M. Morris. 

A search is being made in this city for a 
platinum and diamond bracelet watch lost 
some time ago in Philadelphia. The watch 
has a Meylan movement number 30872 and 
case is made by the American Watch Case 
Co., number 204822. The watch was in bad 
condition and would not run and it is be- 
lieved may be offered to some jeweler to be 
repaired. Any jeweler receiving such 
watch is requested to notify THE JEWELERS’ 
CIRCULAR at once. 

There was a quiet air about Maiden Lane 
last week and it seemed to have lost its 
atmosphere of bustle, but surprise at this 
was not expressed when it was learned that 
“Mayor” Larter had gone away for a short 
rest. This accounted for the great part 
of the inactivity around the mayor’s office, 
21 Maiden Lane, for none of his commis- 
sioners, heads of departments or official 
runners were longer to be seen there. Of 
course, the old organization goes on but 
in the Mayor’s absence it is reported that 
the various jewelers associations will be 
permitted to be run by their officers and ex- 
ecutives alone. For some weeks the 
Mayor’s address will be the interior of 
Maine. 

“Business is fine. It is very, very good. 
We are getting bigger buyers and more of 
them than we have since the building has 
been opened,” said Norman Raudnitz, man- 
ager of the jewelry and silverware divi- 
sion of the Bush Terminal Sales Building 
last week. “While buyers are not buying 
large stocks at this time, nevertheless, they 
are buying freely in all jewelry lines. Many 
state that they will return the last part 
of August or the first of September. They 
are making two trips this year instead of 
one. Our new jewelry sales service has 
opened on the 18th floor with 85 manu- 
facturers represented and is ready-for busi- 
ness. The jewelry division still remains 
on the 19th floor of the building and the 
sales service on the 18th floor has arisen as 
a development of the activities on the 19th 
floor. In addition to American lines, we 
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are also carrying some jewelry lines from 
Europe, including art metal creations, pic- 
ture frames, fans, pearls, etc. On the 18th 
floor, we have a special show room, so that 
manufacturers, who are represented in the 
sales service and who have been showing 
their goods from a bank safety deposit 
vault, can show their lines to customers in 
this room.” 

The members of the banquet, speakers 
and other committees of the Jewelers .24 
Karat Club who will have anything to do 
with the forthcoming banquet of the organ- 
ization next January at the Waldorf-Astoria 
Hotel, New York, met Wednesday noon at 
the Railroad Club to make preliminary ar 
rangements for putting into effect the great- 
est banquet in every way that the jewelry 
trade has ever seen. Harry P. Dickinson, 
chairman of the banquet committee, pre- 
sided and called upon members of the sub 
committees having charge of dinner, speak- 
ers, souvenir, music, printing, decoration, 
hotel, press and other features to express 
their views and offer suggestions and every 
feature of the coming banquet was discussed 
in detail. The members of each sub com- 
mittee were instructed to make the greatest 
effort possible to produce a banquet this 
year that would surpass all records, not only 
in the gastronomic line, but in its artistic, 
entertaining, instructive and amusing fea- 
tures. Practically all of the committee 
members except Col. Shepard were pres- 
ent. The others, in addition to Chairman 
Dickinson, President Lee Reichman and 
Vice-president Niemeyer were: A. L., 
Brown, C. R. Jung, Robert Loch, A. Lorsch, 
Herbert Reichman, A. L. Woodland, Leo 
Wormser, Rob B. Steele, DeWitt A. David- 
son, T. Edgar Willson and Harry Larter. 
Three young men entered the jewelry 
store of N. Miller, 1225 Lexington Ave., 
New York, last Thursday afternoon and 
offered some jewelry for sale. They told 
the jeweler that they had other articles in a 
placé on 72d St. and offered to sell them. 
The jeweler pretended to examine the 
articles shown him and held the men at the 
store for a time and told them to.come back 
again as he did not have the money. A 
telephone message was sent to the police. 
Detective Thomas Smith appeared on the 
scene and noting a distinct bulge in the 
hip pocket of one of the young men un- 
covered a revolver. He then started to give 
his attention to the others, but they resisted 
and the trio attacked the detective. The 
jeweler grabbed a revolver and helped the 
detective, but the three men. dashed from 
the store. They were followed and two of 
them were caught. The jewelry case was 
turned over to the police. One of the men 
was charged with violating the Sullivan law. 
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He had been shot in the arm and was taken 
to Reception Hospital. The other prisoner 

was charged with having stolen property 
and was locked up in the E. 88th St. station. 

Samuel Goldman has severed his con- 
nection with the Personick-Goldman Co., 
Inc, manufacturing jewelers, 25 Maiden 
Lane. 

Louis Engel, now with the Stein & EIll- 
bogen Co., Chicago, is in this city spending 
his vacation and visiting his old friends in 
the trade. 

S. M. Hendrickson, Clifton, Tex., and 
B. F. Wheeler, Vincennes, Ind., are among 
the American pearl dealers who have been 
in this city during the past week. 

The mother of Robert H. Klitz, of Jung 
& Klitz, 1 Maiden Lane, died a short time 
ago at the home of his sister at Hemp- 
stead, L. I. She was 84 years of age. 

Robert A. Koptick, formerly with the 
Webster Co. and the Sterling Silver Mfg. 
Co, is now connected with the jewelry 
division at the Bush Terminal Sales build- 
ing. 

H. Oppenheimer, of the Henry E. Op- 
penheimer Co., 1 Maiden Lane, returned 
last Saturday on the Lapland, where he 
visited the European diamond markets. 
Sol Van Wezel, of S. L. Van Wezel, 2 
John St., was a passenger on the same boat. 

Joseph Goldmuntz, of Goldmuntz Bros., 
diamond importers, 87 Nassau St., returned 
Saturday on the Lapland following a trip 
to Antwerp and Amsterdam, where he vis- 
ited the offices of this concern in those dia- 
mond centers. He was away about two 
weeks. Mr. Goldmuntz reports that busi- 
ness had been improving in both these 
diamond centers, and that the price of 
diamonds are advancing. Only a few dia- 
mond cutters are working in Antwerp and 
Amsterdam at the present time, but the 
prospects are better for the future, he said. 
A considerable amount of stock is being 
shipped to India, Japan and China. This 
is being purchased by local agents for con- 
cerns in these countries. 

Meager details of a report which was 
made to the police of a $40,000 diamond 
robbery came to light last week when it was 
learned that Oscar Kookses, a private dia- 
mond dealer, had told the police that he 
had been lured to a room on the seventh 
floor of 100 W. 118th St. on Saturday, 
Aug. 7, and robbed of diamonds, . watches 
and money, totaling over $40,000. Kookses 
told the police that he was knocked down 
with the butt of a revolver when he at- 
tempted to fight the robbers for possession 
of the gems. He claims that they got 
away before other tenants in the apartment 
could go to his aid. Although the jewel 
robbery occurred on Aug. 7, according to 
Kookses, he had made no public mention of 
it because he claims he was advised by de- 
tectives to keep silent. Kookses said that 
a man he recognized as a former customer 
in his shop at 87 Nassau St., was the ring- 
leader of the robbers. The robbers, ac- 

cording to Kookses’ story, took the wallet 
from Jhis pocket and searched a bureau 
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in which they found the cash and watches. 

It was with a distinct regret that the 
members of the trade in New York read 
this week the announcement that Robert B. 
Steele, a well-known manufacturer in 
Spring St., Manhattan, had found it neces- 
sary to give a trust deed conveying his 
business to three trustees, Arthur Lorsch, 
of Albert Lorsch & Co., Henry E. Oppen- 
heimer, of Henry E. Oppenheimer & Co., 
and Morris L. Ernst, of Greenbaum, Wolff 
& Ernst. The trustees intend to liquidate 
the business and wind it up. According to 
a statement of Mr. Steele’s affairs presented 
to the creditors, his assets are nominally in 
excess of his liabilities, the latter being es- 
timated at $132,453, and his total assets at 
$147,316. Despite the nominal surplus, con- 
ditions were such that he could not continue 
successfully. Of the assets, about $109,000 
is in merchandise, about $9,000 in ac- 
counts, and about $3,500 in cash and the 
remainder, with the exception of $13,000 in 
real estate, in plant, fixtures and raw ma- 
terial. Mr. Steele interrupted a success- 
ful business career during the war in order 
to help out the government in the control 
of platinum and other precious metals. This 
requiring all his time, he sold his business, 
but when he resumed again after the armis- 
tice, it was under unfavorable conditions and 
the handicap kept him from making up the 
loss he had suffered by his patriotic ac- 
tion. A meeting of the creditors will be 
held today (Wednesday). 











A majority of the jewelry salesmen left 
last week on extended trips. 

The Interstate Glass Co., doing business 
at 32 Railroad St., has discontinued doing 
business and has sold its machinery to vari- 
ous people. 

Howard Smith, a retail jeweler, acted 
as mayor pro.tem of the city last week 
while Mayor Brady and President Gaynor 
of the council were out of the city. 

The W. E. Richards Co.’s outing was held 
last Saturday at Rocky Point. The trip 
was made in automobiles and the expense 
of the shore dinners was borne by the firm. 

William J. Luther, C. O. Sweet and Har- 
old E. Sweet, three manufacturing jewelers, 
have been designated to bring in a recom- 
mendation of a site suitable for a new ceme- 
tery in Attleboro. 

The suit of Thomas W. DeHass, India- 
napolis, vs. Lloyd G. Balfour, his son-in- 
law, and the L. G. Balfour Co., which was 
heard in Attleboro last week before Judge 
Charles C. Hagerty sitting as master, halted 
suddenly on Thursday when a settlement 
was made out of court, the figures of which 
were not given out. The action was a bill 
to reach and apply founded on a note of 
$5,000 given in 1917 and $7,500 which was 
given in 1913. Mr. DeHass claimed that 
the $7,500 was for stock in the company that 
Mr. Balfour was forming, which was held 
in trust: Mr. Balfour claimed that the 
money was purely a prenuptial gift. Only 
Mr. Balfour and Mrs. DeHass were heard 
in evidence before the adjournment of the 


court. 
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Joseph G. Cleary, manufacturer of fine 
jewelry, is now located at 50 Walnut St. 

Several Newark retail jewelers are plan- 
ning to attend the annual convention of the 
American National Retail Jewelers’ Asso- 
ciation at Louisville. 

Incorporation papers have been filed with 
the county clerk for the C. A. Busham 
Mfg. Co., of. 1126-28 S. Grove St., Irving- 
ton. The authorized capital stock is $125,- 
000. Incorporators are Christian and 
Charles Buscham, of Newark, and Theo- 
dore Buscham of Vauxhall, William Betz 
of Irvington and Edwin A. Dill of East 
Orange. 

L. F. Clark, of Clark & Noon, Inc., manu- 
facturing jewelers at 50 Walnut St., is 
spending his vacation with his family at 
Belmar, on the New Jersey coast. Walter 
S. Noon, of the same concern, is on a trip 
through the middle west in the interest of 
his concern. 

Edgar Champenois has returned from his 
vacation at Lake Placid and leaves this 
week for a trip through the southern terri- 
tory in the interests of Champenois & Co., 
manufacturing jewelers at 50 Walnut St. 
Frank R. Krugler is now on a trip through 
the middle west in the interest of the same 
concern and Ralph V. Goble is on a trip 
through the eastern territory. 

A youth, 19 years old, was held in $2,000 
bail in the Fourth Precinct Court, on the 
charge of attempting to pass a worthless 
check for $461.50 to buy a diamond ring 
for his sweetheart, and other jewelry. 
Complaint was made against the youth by 
Harry Friedman, a jeweler at 81 Spring- 
field Ave. He said the boy had signed the 
name “Thomas Brown” to the — check. 
When the check was offered his suspicions 
were aroused, and he told the boy he could 
not receive the check without telephoning 
to the bank for verification. The boy did 
not seem alarmed, according to the jeweler, 
who instead of telephoning to the bank 
called up the Fourth Precinct Police Sta- 
tion and told of his suspicions. Two pa- 
trolmen were sent to the store and arrested 
the youth, when they had learned from the 
bank that officials there knew neither the 
youth nor a “Thomas Brown,” and that 
neither had any account there. A check 
book found on the youth, according to the 
police, had a stub ostensibly showing a 
check for $4,404 had been drawn to pay 
for sugar. The youth’s mother said he had 
wanted to go-into business. and had declared 
he would be willing to pay 100 per cent. 
interest for the loan. . 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past two weeks: 


Selling Price 
Date. London U.S. Gov't 
Oficial. Assay Bars, 
BES | SE CTE re 59% 95% 
fiteioe Vii. sxigiicengeupen 59% 945% ¥ 
DNS DED caiale o Hie sys see ate 58% 95% 
daa) <A diaah «ccs eccge oot 59% 95% Py 
Riles Bhiaiciiahesicomanes 59% 95% & 
pa ee Tere 5934 3% | 
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Abe Sickles and family are on a vacation 
trip to Canada. 

Horace Thoman, of Woodbury, N. J., is 
ill at his home with malaria. 

Harry Graff, with F. H. Chapman, has 
returned from a business trip through 
South Jersey. 

Edgar Garman, of H. Garman & Son, re- 
tailers of Coatesville, was a visitor in the 
city last week. 

Joseph Weinhofer, a retail jeweler form- 
erly located at 2219 Germantown Ave., has 
moved to 5217 N. 5th St. 

Thomas McGuire has resigned from his 
position with J. F. Blisard & Co., to accept 
a position with the Pennsylvania Railroad. 

C. Schaefer, formerly a watchmaker 
with Strawbridge & Clothier, is now em- 
ployed by H. H. Lake, an Ocean City, N. J., 
jeweler. 

Fred Rowe, a member of the firm of L. 
H. Rowe & Co., retail jewelers, Daytona, 
Fla., has returned to his southern home 
after a period of about six weeks spent in 
the north. 

Among the buyers seen in the city during 
the past few days have been J. Harry Halp, 
Mt. Holly; Carl Stone of W. L. Stone & 
Son, Pottstown, and O. O. Stillman, New 
Brunswick, N. J. 

Ferdinand Dilsheimer, Chestnut St., near 
7th, and M. Jacobs, of 713 Sansom St., are 
both reported on the sick list. Mr. Dil- 
sheimer is suffering with neuritis and Mr. 
Jacobs with inflammation of the stomach. 

Paul Schuler, with Schwartz Bros., 9th 
and Huntington Sts., has gone on a two 
weeks’ vacation. Mr. Schuler’s wife re- 
cently returned from a trip to Canada and 
the couple will spend the ensuing two 
weeks in the country. 

James Keller, of 929 Chestnut, St., may 
be seen daily on the “Jewelers’ Special,” 
the Pennsylvania Railroad train to Atlantic 
City, which, because of the large number 
from the trade commuting to the shore has 
been given that nickname. 

William Scheufele, son of a manufac- 
turing jeweler of 19 S. 9th St., is recovering 
from a peculiar accident. Young Schue- 
fele, with a companion, was spending the 
week end on the former’s motor boat at 
Egg Harbor, N. J. The companion, in 
stepping across the deck of the boat, slipped 
and his knee came down on Schuefele, 
who had been lying on his back. Two ribs 
were broken. 

E. D. Mason, of M. Sickles & Sons, 900 
Chestnut St., who was spending his vaca- 
tion at Wildwood, N. J., was the principal 
figure in a rescue a short time ago. A 
young woman, Miss Florence Johnson, of 
Logan, Philadelphia, had gone out beyond 
her depth and Mr. Mason, hearing her cries 
for help, swam to her assistance. When 
he finally succeeded in bringing her in to 
the beach she was in an exhausted condi- 
tion but was revived in a short time and 
taken to her hotel. Mr. Mason was con- 
gratulated on all sides for his heroism. 

The Lost and Found Bureau of the Police 
Dept. recently notified the pawnbrokers to 
look out for a diamond and platinum brace- 
let watch lost in this city in the vicinity of 
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the Bellevue-Stratford Hotel or Chestnut 
St. The watch has a Meylan movement 
number 30872 and is in an American Watch 
Case Co.’s case number 204822. The watch 
was in imperfect condition when lost and 
would not run and the owner believes it 
may be offered to some jeweler to be re- 
paired. Any jeweler receiving such a watch 
is requested to notify THE JEWELER’s Cir- 
CULAR at once. 








Lancaster, Pa. 





James Goodwall, of Richmond, Va., 
spent last week with his wife, who is visit- 
ing relatives near Marietta. 

Arthur Kingston, formerly a Lancaster 
watchmaker, died last week in Baltimore, 
where he went eight years ago. He was 
unmarried. 

Miss Lena Gates, of the Non-Retailing 
staff, is spending a couple of weeks on a 
trip to Akron, Ohio, Cleveland and the 
Great Lakes. 

Robert P. Murray, of Murray and Gram- 
mes, Williamsport, en route to Philadel- 
phia on a business trip, stopped off to see 
a friend in Lancaster on Aug. 11. 

W. W. Appel, of Wm. W. Appel & Son, 
returned home last week from an automo- 
bile trip into Maryland, where he and his 
wife visited various points of interest. 

John B. Roth has just completed 43 pairs 
of Roman gold cuff-buttons, which the 
people of Bareville and vicinity will pre- 
sent to the ex-service men of that locality. 
The buttons bear the army insignia. 

Franklin K. Gehman, Rocky Mount, 
N. Car., and wife, are visiting the former’s 
parents, Prof. and Mrs. E. R. Gehman of 
Ephrata. Paul K. Gehman, with Herr & 
Kline, Norfolk, Va., jewelers, is also visit- 
ing his parents, Dr. and Mrs. Gehman. 

Oscar C. Warfel, who left Lancaster 14 
years ago and settled in Seattle, where he 
is now in charge of a department of a 
prominent jewelry store, is visiting Lan- 
caster relatives. He gave up a repair shop 
of his own to take his present responsible 
position. 

The Distinguished Service cross awarded 
to Frederick W. Yoachim, Erie, Pa., late 
a vocational student of the Bowman Tech- 
nical School, has been sent to him at his 
home in Erie, where he now is, having left 
the school. He lost a leg overseas and the 
cross is for distinguished bravery. 

Richard White, Lancaster, has entered 
the Bowman Technical School as a student 
in engraving. Paul W. Pretzman, Reading, 
a former student of the school, paid a visit 
to it last week. A. E. Graubart, Schenec- 
tady, N. Y., a student of the school, cap- 
tured the prizes in two events at the Ham- 
ilton Watch Co. outing on Aug. 11, the high 
jump and the running. broad jump which he 
won easily. 

Nearly 800 persons attended the annual 
picnic held at Hershey Park, near Harris- 
burg, of the employes of the Hamilton 
Watch Co. on Aug. 11. Several score of 
students of the Bowman Technical School 
attended by special invitation. Nearly twice 
as many as attended were expected to at- 
tend the outing, but rain in the morning 
kept many away. All sorts of amusements 


were provided for the occasion and were 
much enjoyed. 
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Jeweler, has 

opened up headquart 

building. 4 . “rs at 38. Jewelers 

mal a ee ore Young- 
” ” _ port, La. Was in 

Boston last week visiting the trade. He is 

touring the east. 

J. M. Gordon has moved from 509-10 
Washington building to room 34 Jewelers 
building, owing to the great increase in 
rent of the former offices. 

Morris Ellerman, 186 Dudley St. has en- 
larged his business and changed the name 
to M. Ellerman & Co. and has opened a 
new store on Dudley St. 

Emanuel Alberts of I. Alberts & Sons 
Inc., announces his engagement to Miss 
Adelle Shalit of Roxbury. The date for 
the wedding has not yet been fixed. 

Woodbury & McLeod, Haverhill, have 
acquired new and larger offices on Merri- 
mack St., the new premises being equipped 
with elaborate fixtures and furniture, 

Joseph Jacques has returned from an ex- 
tensive trip through Canada. Arthur 
Smith of Smith & Varney, Woburn, is 
motoring through Canada and the White 
Mountains. 

The Jacobson & Hoenig Co., Inc., 36 
Bromfield St., has been dissolved. Louis 
M. Rutstein, one of the members, has 
opened up in the butterfly novelty business 
in the Washington building. 

William C. Bryant of Bangor, Me., a 
jeweler well known in Boston, recently un- 
derwent an operation for appendicitis, The 
latest report is that the operation was suc-. 
cessful and that Mr. Bryant is progressing 
as well as can be expected after the ordeal. 

A pair of men’s garters, mounted in 14- 
carat gold, and costing $30, is an innova- 
tion in the jewelry trade. The garters 
were left with Sherburne E. Miller to en- 
grave in Old English lettering. The cus- 
tomer purchased the gatrers from F. N. 
Nathan & Co. 

John H. Hill of E. B. Horn & Co., has 
accepted a position with the A. F. Smith 
Co., Omaha, Nebr., wholesale jewelers. He 
will cover Omaha city and surrounding dis- 
trict. Mr. Hill, who has been with the 
Horn company for a number of years, has 
many friends in the trade, who, while re- 
gretting his departure, wish him the best 
of success in his new venture. 








When the jewelry of Ellen Terry, the 
actress, was put up for auction at Christie’s 
the other day the place was packed with 
dealers anxious to obtain some of the stage 
jewelry that she wore in some of her most 
famous plays. There were 20 lots offered 
and a total of approximately £4,900 was 
realized. A scarf pin once owned by 
Charles Matthews and a gold chain worn 
by Irving were among the contents of the 
casket. Bidding was very keen and there 
was considerable excitement during the 20 
minutes that-the sale lasted. A gold snake 
necklace fetched £125. An Italian pendant 
sold for £45. A single brilliant ring real- 
ized £550. An emerald and brilliant pen- 
dant exchanged hands for £2,000. A 
chatelaine and watch sold for £350. 
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James Hennessey, of W. E. Taylor Co., 
left recently for Chicago. 

B. Barnett, Poydras St., has returned 
from a trip that included Chicago, Cleve- 
land and New York. 

A. Staffer, Brookhaven, Miss., and 
Charles Smith, of the same town, were in 
New Orleans recently. 

Leon H. Miller, of Miller Bros., Canal 
St. recently purchased a two-story resi- 
dence at 1614 Baronne St. 

W. D. Cleary, of W. E. Taylor Co., has 
started on a trip through Texas that will 
consume five or six weeks. 

George Kushner, of Kushner Bros., Lake 
Charles, La., was in New Orleans recently, 
en route for the Gulf coast for a vacation. 

Louis Hausmann and Louis Finke re- 
turned recently from their trip in the east. 
Mr. Finke attended the Elks convention 
at Chicago. 

L. Lazarus, with White Bros. Co., New 
Orleans, has gone to Little Rock, Ark., to 
take his family to New Orleans, where they 
will permanently reside. 

J. G. Rouse, Picayune, Miss., was in New 
Orleans for a few days, as were P. Krauss, 
of Lafayette, La.; A. Mabins, of Bay St. 
Louis, Miss., and W. Wolsch, Hammond, 
La. 
Leonard Krower & Son, Inc., has re- 
ceived many congratulations upon the long 
successful career of the house marked by 
the recent incorporation. Many friends 
have wished the new establishment con- 
tinued success. 

Henry Hausmann, of Hausmann, Inc., 
left Aug. 14 for an extended trip. He went 
first to Chicago, then to Omaha, Denver, 
Portland, Oreg., Seattle and Vancouver. 
From the last named port he will sail on 
the Empress of Asia Aug. 26 for Japan, 
China, Manila and stop at Honolulu. He 
will stop at all the points of interest and 
whenever he sees any attractive jewelry 
will purchase for his house. 

William Pohlman, manager of Haus- 
mann, Inc., sales department, is back from 
a vacation spent on the beautiful Grand 
Isle on the Gulf Coast of Louisiana. Mr. 
Pohlman believes that Grand Isle has the 
finest surf bathing in the country. Frank 
Austin and Joe Hecker are also on vaca- 
tions. Henry Waskowski, credit manager 
of Hausmann, Inc., has been in Detroit at- 
tending the convention of retail credit men. 
He also went to New York and was ac- 
companied by Mrs. Waskowski.. 








Omaha. 





C. J. Duff, of the Byrne-Duff Jewelry 
Co., spent some days in northern Iowa re- 
cently, and spent the week-end at Lake 
Okoboji, one of the noted Summer resorts 
of Iowa. 

W. H. Hille, Beemer, Neb., spent a vaca- 
tion trip near Rockford, IIl., the home of 
his boyhood. He had not visited his boy- 
hood haunts since he left there 35 years ago. 
He told Omaha friends on his return that 
he had a great time, but was disappointed 
in the old swimming holes, and a few other 
points of interest that he had expected to 


THE JEWELERS’ 


CIRCULAR 


find just as they were more than a third of 
a century ago. 

Among the jewelers who visited Omaha 
jobbers last week, were: W. H. Pohle, 
Hartington, Nebr.; B. E. Jolls, Grand Is- 
land, Nebr.; O. J. Smyers, Blair, Nebr.; 
R. Tinsley, Harlan, Ia.; G. F. Linder, Oak- 
land, Ia.; J. T. Ostry, North Bend, Nebr.,; 
Miss Sutherland and Miss Robinson, of the 
Robinson Jewelry Co., Ponca, Nebr.; J. W. 
Kegrice, Ida Grove, Ia.; L. K. Burkett, 
Alton, Ia.; R. L. Senift, Osmond, Nebr.; 
Harry Martin, Lyons, Nebr.; L. S. Robin- 
son, Glenwood, Ia. 





Canada Notes. 





Roy & Frere, jewelers, are registered in 
Montreal. 

V. A. Vanstone has opened a jewelry 
store at Limerick, Sask. 

O. W. Ante, of Hamilton, Ont., has sold 
out his jewelry business. 

Rosenberg & Panitch, jewelers, of Port 
Arthur, Ont., have dissolved partnership. 

Vandusen & Anderson have sold their 
business at 341, Roncesvalles avenue, Tor- 
onto, to A. H. Smith. 

Four men, named Thomas Davidson, 
Herbert Spano, Louis Terano and Herbert 
Hickel, are under arrest in Toronto on 
suspicion of being concerned in recent jew- 
elry robberies at the stores of Herbert 
Morris and Isadore Shoot & Co. 

The Quinte General Mfg. Co., Ltd., of 
Toronto, has been incorporated to manu- 
facture and deal in glassware, silverware, 
plate and cutlery, with an authorized capi- 
tal of $150,000. The provisional directors 
are Harry G. Clapperton, Walter M. Clap- 
perton and Minnie J. Bowbeer. 

P. W. Ellis, of the P. W. Ellis Co., Ltd., 
wholesale jewelers, Toronto, has been ap- 
pointed a member of the Transportation 
Commission, which will control the street 
railway system after it has been taken over 
by the city next year. Mr. Ellis has been 
chairman of the Toronto Hydro-Electric 
Commission since 1911. 

D. E. Elwood, alleged to be one of the 
men who assaulted and robbed Abraham 
Rosenthal, jeweler of Toronto, June 18, was 
arrested in Miami, Fla., the police follow- 
ing clues furnished by a handkerchief, the 
the Salvationists’ cap worn by one of the 
gang, and the number of the car they used. 
Edward Crowe, employed by Rosenthal as 
a watchmaker, positively identified Elwood 
as the member of the party who posed as 
a Salvationist. Extradition proceedings 
were instituted, but according to a telegram 
Elwood was released by the Miami police 
on a writ of habeas corpus, on the ground, 
apparently, of the failure of a warrant 
sworn out at the place of the crime to ar- 
rive within 24 hours of the arrest. 








The secretary of the Chamber of Com- 
merce of Anderson, S. Car., Arlington 
Fant, announces that among the inquiries 
just received concerning the advantages 
offered for new business is one from George 
Howe, of London, England, who wishes to 
know what the outlook is in Anderson for 
opening a jewelry business. Mr. Howe 
states in his letter-that he has heard the 
Piedmont section of South Carolina is one 
of the most prosperous in the South. 





Sidney Bernstein, who has been very ill 
for nearly two months, is now reported to 
be recovering. 

H. O. Dickman, formerly with the I. 
Gans Co. and Raphael Bros., has established 
a new store of his own in Evansville, 

The O. M. Rice jewelry store, Harris- 
burg, Ill., has been remodeled and new fix- 
tures and new show windows installed. 

N. C. Ament, of James K. Lemon & Son, 
has gone to Elizabethtown, Ky., to spend a 
two weeks’ vacation with his mother, who 
resides there. 

The business of D. K. Rickenback, who 
died recently, will be continued by his son, 
Joseph Rickenback, under the name of the 
Rickenback Jewelry Store. 

W. G. Speck has gone to North Carolina 
to visit friends and relatives and will be 
gone about three weeks. North Carolina 
is the former home of Mr. Speck. 

G. F, Geiger, vice-president of James K. 
Lemon & Son, has returned from a short 
vacation spent at home, resting. Mr. 
Geiger went fishing a few days on the Ken- 
tucky River and had very good luck, he re- 
ports. 

Charles Seifert, traveling representative 
of the George Katzman Co., has returned 
from a month’s trip through the central and 
southern States. Business in these sections 
of the country is very good, Mr. Seifert 
reports, and retailers are buying in larger 
quantities than during the past few months. 

There is a great deal of speculation at 
present among local jewelers as to the ef- 
fect the rise in railroad rates will have on 
retail jewelry prices. Nearly all feel that 
the gross amount of the rise has been so 
spread out that practically no effect will 
be seen in the prices of retail goods in any 
line. 

Approximately $4,000 worth of silver lov- 
ing cups will be among the awards to be 
made at the Kentucky State Fair to be held 
in Louisville early in September. Orders 
for some of the cups, pitchers and mugs 
have already been given and engravers have 
begun work on them. They will be award- 
ed to the winners of the various shows, in- 
cluding the Baby, Horse, Cattle, and Dog 
shows. This business, together with the 
prizes distributed recently at the Second 
Annual Army Horse Show, have made a 
good Summer during what ordinarily would 
have been a dull season for local jewelers. 





Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Ang. 14, 1920. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $1,093,503.22 


Gold bars paid depositors........ 137,451.84 
WONG) sca: c.vewke dasds saeunsues $1,230,955.06 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Mis Biles SOAs oan HAG EY oe $175,497.87 
je | Ne eer res oe reer 215,215.60 
Rie Bios ccd cviesticeesceaxwastrs 183,453.02 
Bit TB singcinderxiscsecadied 258,423.57 
je Serer rr Peer r err! 192,943.65 
ae! See er. er ere eS 67,969.51 





— 


$1,093,503.22 
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HIGH GRADE SERVICE 
A REAL SAVING 











The growth of this company 
has been due principally 
to the service we have 
given to our customers. 





The promptness in filling or- 
ders sent to us, has en- 
abled Jewelers dealing 
with us to save valuable 
time, and, in many cases, 
embarrassment with 
their customers. 


Have you thought of the MATERIAL benefits of time - saving? 


WHY CHANCE SENDING ELSEWHERE? 
ah TCE 














CHICAGO COLUMBUS. O. 
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Chicago Notes. 





Howard C. Rowbotham has just returned 
from a trip through Michigan and Ohio. 

George H. Thomas, Heyworth building, 
has just returned from a trip through the 
east. 

Roy C. Everts, Weatherford, Okla., and 
his wife were recent visitors in the city 
buying. 

Walter Volkman, retailer from Kankakee, 
Ill, spent several days in the city on a 
buying trip. 

Hugh E. King, Heyworth building, is 
spending a few days at his home at Bass 
Lake, Ind. 

Sam Diamond and Sam Blitz, of Dia- 
mond, Oppenheimer & Co., have left for 
the eastern markets. 

I..N. Hahn, of the S. A. Rider Co., left 
for St. Louis to spend a few days at the St. 
Louis office of the concern. 

J. Burnstein, who has been with Edward 
Kirchberg for several years, has bought the 
store of R. Petersen, 2644 North Ave. 

The Rohwedder-Freyman Co., St. Joseph, 
Mo., was represented in Chicago last week 
by Mr. Freyman, who was here on a buying 
trip. 

H. G. Cutting, Rockford, Ill., spent a few 
days in the city recently on his way to Dela- 
vin Lake, where he is going to take a short 
rest. 

The wholesale trade were delighted to 
see J. R. Jenkins and Mrs. Jenkins who 
came all the way from El Centro, Cal., last 
week, ; 

E. Staehli, dealer in watches, main 
springs and parts, is at the present time 
spending a few weeks at Hamlan Lake, 
Mich. 

Miss Agnes Dwyer, of Dwyer & Ander- 
son, Rockford, Ill., spent a few days in 
Chicago recently buying for the firm of 
which she is a member. 

P. N. Nelson, president of the Nelson, 
Tuttle Co., who is at the present time on a 
business trip covering the middle western 
states, will return to’the city about the end 
of the week. 

C. T. Smith, Huntington, Ind.; F. A. 
White, Canton, Ill, and L. H. Schafer, 
Grundy Center, -Ia., were among the buyers 
who have been in town during the past 
week, 

G. A. Knap, the western representative 
of the Granby Mfg. Co., has just returned 
to his office in the Columbus Memorial 
building after a trip in which he visited the 
‘factory in the east. 

George E. Hanson, of George E. Hanson 


& Bros., Rockford, Ill, was among the 
buyers from out. of town in the city during 
the past week. Another Rockford retail 
jeweler here on a visit was Carl Lindquist. 

Lou Itzkovitch, who represents the Dis- 
tinctive Jewelry Co. of New York city, has 
been in the city for two weeks and is going 
to leave here for St. Louis late this week. 
He will probably be in New York within a 
week’s time. 

G. E. Hering, president of the Associated 
Silver Co., has just returned after a trip to 
the White and Green Mountains with his 
wife and daughter. They stopped at Atlan- 
tic City for a few days and returned by way 
of the east coast. 

S. Sorg is reported to have purchased the 
jewelry business of Dave Morrow at Eureka, 
Ill. The deal was put through two weeks 
ago, it is said. Mr. Sorg will operate his 
new store in conjunction with his other 
place of business at Roanoke. 

H. A. Nathan, of H. Schwartz, diamond 
importers, just left the city on a western 
trip. Word has been received here by H. 
Schwartz from his broker in the European 
markets, that the diamond markets are 
picking up and prices are advancing, es- 
pecially on the finer class of stones. 

It was made known last week that Mul- 
holland Bros. who formerly were located 
at Evanston, IIl., had recently purchased the 
business interests and plant of the Aurora 
Silver Plate Co. at Aurora, Ill, and will 
move to that city to carry on operations of 
the plant. T. H. White, sales manager of 
Mulholland Bros., was formerly associated 
with the International Silver Co. 

The Shea Jewelry Co., Creston, Iowa, 
during the past week distributed a 10 per 
cent dividend to creditors. This is the 
fourth dividend of this denomination to be 
made by this company. It is reported that 
a fifth dividend of 10 per cent. will be paid 
in October. The distribution was made 
through the local law offices of Louis Gold- 
man, attorney for the Chicago Jewelers’ 
Association. 

Miss Edith Carlson, secretary to G. E. 
Hering, president of the Associated Silver 
Co., was married to Maynard Vrooman on 
July 31 and is at the present time spending 
a month’s honeymoon with her husband. 
Mrs. Vrooman has been associated with 
Mr. Hering for many years, and he states 
that she is as well known to some of the 
trade as he is himself. She will return to 
her office about Sept. 1. 

Duncan & Brewer are opening a new 
store in Stoughton, Wis. The new -place 
of business is said to be béautifully fur- 
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nished and very attractive. This firm is 
very progressive and the new location was 
made because of the need for larger quar- 
ters. Mr. Brewer of this firm was recently 
a visitor in the city. While here he satis- 
fied his desire to see Babe Ruth play ball 
and also bought an entire new stock for his 
new store. 

While crime in Chicago has become 
gradually less in recent years until the city 
is quite safe for visitors who take reason- 
able precautions, jewelers complain that the 
burglar insurance companies have had such 
unprofitable experience in Chicago that they 
are not seeking customers here any more, 
especially in the jewelry trade. The city 
has always had rates which are nearly 
twice as high as those figured for any other 
city in the country, but during the past five 
years they have increased 43 per cent. 

Mrs. George E. Sevey, Chicago, one of 
the women in the line-up of speakers for 
Democratic campaign work to boost Gov- 
ernor Cox, recently presented the Governor 
with a “good luck” token in the form of a 
silver fighting cock. The gift has a history, 
being a relic of the days of Li Hung 
Chang’s visit to America in 1896. Im- 
pressed with the political issues of that day 
which were Bryan and free silver, he re- 
turned to his native country and ordered 
that this emblem of victorious democracy be 
made by a jeweler of the housesold of the 
Emperor Kwang-su. It is made of Oriental 
silver, the legs and spurs being in Egyptian 
gold and the head of Russian copper. Its 
base is of teakwood.. Years ago Mrs. Sevey 
saw the relic at an exhibition of American 
objects in China. Descriptive data told of 
Li Hung Chang’s visit to America, and 
Mrs. Sevey attempted to purchase the cock. 
But she was informed that it was not for 
sale. Later on, however, the emblem was 
sent to an art collection in an old China 
town, where still later an earthquake tum- 
bled it with other relics into the earth. 
Finally, years later, the fighting cock was 
recovered from its grave and was put up 
for sale. Mrs. Sevey bought it and it now 
reposes with Governor Cox as an emblem 
of “good luck.” 





A daring theft was committed at the 
Low jewelry establishment on Grafton 
St., London, recently, when a man walked 
into the shop, picked up from a counter a 
platinum and diamond necklace and a dia- 
mond drop and platinum chain and calmly 
walked out again. Before the astonished 
jewelers could take action the man was lost 
to: view. in the street-crowds. oT ome 
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\F EXTRA PROFIT 


FROM 


Thomas J. Jee x Co. 
THE REASON WHY 


Our up-to-date Refining Plant withall the latest known machinery 
and equipment, coupled with our most modern process of reclaim- 
ing Gold, Silver and Platinum values from your Scraps, Sweeps, 
Filings, Grindings, etc., enables us to extract and pay you the full 
cash value—the extra profit—for every grain of Precious Metals 
contained in your shipments which we need for manufacturing 


purposes. 


Where values are uncertain, we pay on a basis of actual assay 
and check assay. 











You will like our check or your goods go back. 
Send Us Your Ol Gold Filled Cases and Platinum Scrap 


THOMAS J. DEE & CO. 


Refiners and Manufacturers 
GOLD—SILVER—PLATINUM 


Purchasing and Sales Depts. CHICAGO Refining and Manufacturing Plant 
5 So. Wabash Avenue 317-319 E. Ontario St. 
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‘Charles Weber, a leading Lexington, Me., 
jeweler, passed through St. Louis a few 
days ago on his way back home, after en- 
joving the sea breezes at Atlantic City. 

' Few visitors have been in St. Louis re- 
cently. Those who have been here are: 
Mr. Wilson, of Ellis & Wilson, Benton, 
[ll.; John McMillan, of McMillan & Mill- 
sap, Lebanon, Mo., and W. E. Newland, of 
the Belton Jewelry Co., Fulton, Mo. 

The estate of Samuel Pian, president of 
the S. Pian Time Payment Jewelry Co. 
who was shot and killed in his jewelry 
store, May 20, by an Italian workman in 
a dispute over the repairing of a watch, was 
valued at $90,511 by an inventory filed in 
the Probate Court last week. According 
to the will, the household furniture in the 
residence, jewelry and $16,000 in cash were 
left to the widow. Each of four sons are 
to receive $5,000, and $1,500 will be dis- 
tributed among various charitable organiza- 
tions. After other minor bequests, the re- 
mainder of the estate was left to a daughter. 

That the daily newspaper is a tremen- 
dous force in bringing the products of in- 
dustry to the direct notice of the purchas- 
ing public in each locality was the state- 
ment made Wednesday night by Harry Ed- 
ward Freund, manager of publicity of the 
National Jewelers’ Publicity Association, in 
an address before the St. Louis Retail 
Jewelers’ Club, of which F. W. Drosten, 
of the F. W. Drosten Jewelry Co., is presi- 
dent, at a six o’clock luncheon at the Mis- 
souri Athletic Association. “I want,” add- 
ed Mr. Freund, “to take advantage of this 
opportunity to present emphatically to the 
local merchant the business advantage of 
using on his own account the advertising 
columns of the local daily newspapers, so 
that he can reap every possible benefit in 
linking up his business with national adver- 
tising campaigns.” The National Jewelers’ 
Publicity Association proposes to spend 
$300,000 in a national advertising campaign 
in the daily newspapers, weeklies and 
monthlies of national circulation. 





San Antonio, Tex. 


B. F. Wiley, of the B. F. Wiley Jewelry 
Co., El Campo, Tex., has taken in a new 
partner, F. E. Appling. 

Richard Kuehn has moved to his new 
location at 218 E. Myrtle St., and the busi- 
ness is known as the Royal Loan Co. 

Mr. and Mrs. Joseph A. Manning, of the 
Joseph A. Manning Jewelry Co., Floresville, 
Tex., are spending a month in San An- 
tonio. 

Alonzo E. Self, of the Alonzo E. Self 
Jewelry Co., Kerville, Tex., spent a week 
in San Antonio and while here took his 
degrees in the Consistory. 

Hugo Franke, of Stockdale; H. R. 
Thutemeyer, of Flotonia; Mrs. H. C. 
Willmann, La Grange, and O. P. Nelson, 
Sinton, were San Antonio’s guests of the 
past week. 

The jewelers and opticians, due to the 
timely rains and bumper crops, are plan- 
ning for a very busy Fall. Reports coming 
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in from all sections, in and around San An- 
tonio, indicate unusual prosperity. 


Among the recent visitors to the jewelry 
and optical trade of San Antonio were: 
William A. Sedgwick, Sabinal; C. B. Bright, 
of the Bright Jewelry House of Gonzales, 
Tex., and F. Woodmansee, with Levytansky 
at Yoakum. 

William N. Capurro has practically com- 
pleted the enlargement of his store at 519 
E. Houston St. He has installed new case 
windows, besides other equipment, and a 40- 
foot addition of floor space. Good business 
for the Winter is expected. 

A large part of the business district of 
Marfa, Tex., was destroyed early on the 
morning of Aug. 4 by fire, which originated 
in the Williams Vulcanizing Shop and Ac- 
cessory Store and which spread to 10 other 
places of business and residences before the 
blaze could be halted. The Anderson Bros. 
jewelry store suffered damage, but it was 
practically covered by insurance. As soon 
as the fire was under control, military of- 


ficials threw a cordon of soldiers along the , 


main streets of the city, protecting damaged 
merchandise and other property. 

Smashing a hole through the plate glass 
window of the Alamo Jewelry Co., 315 
Alamo Plaza, early one morning recently, a 
thief took out and escaped with about $250 
worth of valuables, most of which were 
mounted gold coins. About 25 or 30 gold 
rings, on which were mounted small gold 
coins, were taken by the thief and also one 
plain gold watch chain. A $20 Mexican 
gold piece, mounted, was overlooked and 
left in the window. It is believed that this 
coin was left for fear that it might lead to 
the identity of the thief, if he should try 
to pass it. Many small coins of 50 cents 
and $1 denominations that were issued by 
the State of California in the days of ’49 
were taken. With the exception of the 
Mexican gold piece, the other coins were 
United States money. No trace of how the 
robbery was effected was left by the cun- 
ning thief, but it is believed at the store 
that the plate glass was smashed with.a 
heavy weight or rock. No paper, however, 
was pasted on the glass to muffle the sound 
or prevent smashing the plate to bits. No 
one witnessed the robbery, but, according 
to early morning pedestrians, a man was 
seen leaving the front door of the jewelry 
company about 6.15 o’clock that morning. 
It is believed by managers of the store that 
this was about the time the theft was com- 
mitted. Detectives summoned on the case 
tried to take fingerprints off the glass, but 
failed and are unable to locate any clues. 
All damages done the store, both in loss 
and breakage, was fully covered by insur- 
ance. The plate glass is being replaced im- 
mediately. The owners of the jewelry 
company are I. Arbetter, 446 Cooper St., 
and M. Scharlack, 104 Ist St. They are 
both out of the city on vacations. Mr. 
Arbetter is in north Texas and Mr. Schar- 
lack is in Europe. 





George J. Bessinger & Co., who suc- 
ceeded Bessinger & Dietz, Newark, N. J., 
will continue the making of class and 
fraternity pins and rings for the retail 
trade. The new firm will feature special 
order jewelry. 


123 


Evansville, Ind. 





John Kirsch is now the manager of the 
pearl button factory at Mount Carmel, Ill., 
having taken the position last week. He 
takes the place of G. T. Fisher, who has 
been in charge of the factory since it was 
established about a year ago. Mr. Fisher 
has decided to move to a farm in the State 
of Iowa. Mr. Kirsch has been employed 
at the factory for the past year as the as- 
sistant foreman. The Mt. Carmel plant is 
now being operated on full time and em- 
Ployment is given to a large number of 
men. 

During the past week Preparations for 
the second annual Evansville Exposition 
that will be held at Cook’s Park from Oct. 
4 to 16, have gone forward and local whole- 
sale and retail jewelers have taken a lead- 
ing part in these preparations. All of the 
leading jewelers will have extensive booths 
at the exposition grounds and in addition 
they will have unusual window displays 
during the time the exposition is held. It 
is expected that trade will be greatly stimu- 
lated during the exposition, as many visi- 
tors doubtlessly will be attracted to the city 
for the big event. 

A few days ago a young man entered 
the John F. Hornberger retail jewelry store 
at Lawrenceburg, Ind., and told the pro- 
Prietor that he wished to buy a diamond 
ring. When the tray containing the dia- 
monds was placed before him, he put three 
of the rings on one finger and then ap- 
parently choked on something and stumbled 
toward the door. When he reached the 
door he ran down the street and disap- 
peared and the police of Lawrenceburg have 
not been able to locate him. The police 
in neighboring towns were notified. The 
rings stolen by the young man were valued 
at about $650. 

Several of the mussel diggers, who have 
been conducting camps during the past 
Summer along the Wabash River, have 
moved to points along the lower Ohio 
River during the past week and will try 
their luck along that stream during the 
remainder of the season. The season has 
been a most prosperous one both along the 
Wabash River and the Ohio River. More 
men have been employed this season in this 
industry than ever before and the prices 
paid for mussel shells are the highest ever 
known. The diggers are not only paid 
good prices for their shells, but they stand 
a chance of finding a valuable pearl from 
time to time, and in fact, a good many 
pearls have been found in this section this 
season. The pearl button factories, both 
in southern Indiana and southern Illinois, 
have been operated on good time all Sum- 
mer and they are turning out a lot of 
buttons, the demand being very brisk. The 
pearl button factory at Shoals, Ind., on 
White River, has closed down for the 
past two weeks because of the strike of 
the men, who are demanding higher wages. 
The management of the plant may decide 
to close down the plant indefinitely, it is 
said. Owners of the pearl button factories 
in this section are in favor of a high tariff 
on pearl buttons, as it is claimed under 
the present tariff law the manufacturers of 
pearl buttons in Japan are permitted to 
send their buttons into the United States. 
It is expected that action will be taken. 











H. C. Coleman, Dalhart, Tex., was in 
Kansas City recently on his way to visit his 
old home in Indiana. 

E. H. Kaniss, Henryetta, Okla., stopped 
here on his way back from a business and 
pleasure trip to the east. 

Al Hammerslough, of the Meyer Jewelry 
Co., has gone to Springfield, Ill, to attend 
the funeral of his mother. 

Mr. Sterns of the H. L. Stern Jewelry 
Co., Muskogee, Okla., is spending his 
Summer rest period in the east. 

J. H. Whitney, traveling representative 
for the Edwards-Ludwig-Fuller Jewelry 
Co., has left on his western trip. 

M. R. Goldsmith of the McMinn Jewelry 
Co., Tulsa, Okla., has purchased his 
partner’s interest in the business. 

C. R. Hammond, McAlester, Okla., is 
visiting relatives in New York State. He 
stopped in Kansas City en route. 

J. R. Delaplain, Merriam, Kans., has sold 
out his stock and will move to California, 
where he will re-enter the jewelry business. 

M. Oppenstein, of Oppenstein Bros., is 
motoring to Colorado and will make his 
headquarters at Manitou for a month or 
six weeks. 

Fred Sands, secretary of the Kansas City 


‘Wholesale Jewelers’ Association, has re- 


covered from his recent illness and is now 
able to be about. 

Charles E. Manor, jewelry auctioneer, 
has just returned from Richmond, Mo., 
where he closed out the entire stock of the 
Carlson Jewelry Co. 

Thomas Ware, formerly of Guerney & 
Ware, and later with Cady & Olmstead 
Jewelry Co., has opened a jewelry office in 
the City Club building. 

H. G. Rupert, of the Meyer Jewelry Co., 
is attending the Missouri State Fair at Se- 
dalia, Mo. Mr. Rupert has attended all of 
the State fairs for the past 40 years. 

William Shepp, in charge of the repair 
department of Oppenstein Bros., is taking 
a rest, camping near Racine, Kans. Mr. 
Shepp will also spend a week in Callao, Mo. 

Carl Marn is now representing the C. A. 
Kiger Co. in Idaho and Wyoming and has 
left on his initial trip. Mr. Marn was 
formerly with Henry Paulson & Co., Chi- 
cago. 

J. B. Harrington is making his first trip 
for the C. A. Kiger Co., through Arizona 
and New Mexico. Mr. Harrington was 
for a number of years a jeweler with the 
Hardy Optical Co., of Dallas, Tex. 

Clarence Owens, at one time with the 
Jaccard Jewelry Corp., and recently in the 
jewelry business in Birmingham, Ala., has 
opened a repair shop in the Sheidley build- 
ing and will make a specialty of bracelet 
watches. 

Jack Woods, with Oppenstein Bros., was 
recently in an automobile accident on the 
Inter-city Viaduct, when the car he was 
driving collided with another machine. The 
occupants of the other car sustained slight 
injuries. 

H. H. Kiger, of the C. A. Kiger Co., has 
left for Kearsarge, N. H., where he will 
spend a couple of weeks with his mother. 
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Mr. Kiger was held up several days in 
Chicago on the way by the sudden illness of 
his wife. 

The Cady & Olmstead Jewelry Co. is 
showing a handsome cup in its window 
which is to be presented by the Kansas 
City Reail Grocers for the best advertis- 
ing float in the Manufacturers’ and Whole- 
salers’ Food Products parade held in con- 
nection with the Retail Grocers’ annual pic- 
nic Aug. 12, 1920. 

George W. Jordan, Texas traveler for 
the C. A. Kiger Co., has been in at head- 
quarters and will leave immediately for a 
trip through the southern territory, Okla- 
homa, Arkansas, Texas and Louisiana. Mr. 
Jordan finds business good and the best 
crops throughout the territory that the 
country has ever known. Mr. Jordan won 
the loving cup offered in the golf tourna- 
ment at the Lakewood Golf Club. 

The Porter & Wiser Jewelry Co. is having 
a very good business, according to G. A. 
Burri, secretary and treasurer of the firm. 
“We have absolutely no complaint,” said 
Mr. Burri. “It is necessary for us to run 
at full capacity all of the time. It used to 
be the case that people in our business laid 
off a considerable part of their force during 
the Summer, but we always have enough 
to do. Edwin Maker, Providence, R. L., 
is now head of the polishing and plating 
department of the concern. 

Vacations and Fall buying have brought a 
number of out-of-town jewelers to the city. 
Among those who have been visiting the 
trade are: C. M. Noe, Wamego, Kans.; R. 
T. Fox, Macon; Lewis Megede, Richmond; 
C. R. Donley, Billings, Okla.; F. R. Reyer, 
Westmoreland, Kans.; Mrs. L. G. Trower, 
Coweta, Okla.; G. A. Talbert of the Tal- 
bert Jewelry Co., Kingman, Kans.; Earl 
Morrison of C. G. Morrison & Son, Olathe, 
Kans.; Hugh Kidd, Corder; Frank Bangs, 
Salina, Kans.; Lawrence Gordon, Sallisaw, 
Okla. : 

Many wholesale jewelers in this market 
are expecting that the recent railroad in- 
crease will make itself felt in prices to the 
consumer on practically all heavy weigh- 
ing goods. Clocks and materials are ex- 
pected to show an increase, although on the 
stocks where freight does not constitute 
much of an item, the rise will be negligible. 
It is thought that the number of buyers 
who seek the eastern markets will be some- 
what lessened and that all transportation 
will be somewhat of a problem from the 
traveling man’s point of view. Some 
houses expect the number of automobiles 
used by salesmen for covering the territory 
to be materially increased. Another result 
which will be felt, though not immediately, 
unfortunately, will be the improved de- 
liveries and better collections. One job- 
ber mentioned the fact that the increase 
of the amount of money in circulation would 
have a considerable tendency to stimulate 
trade. He felt also that to increase the 
money in the hands of the railroad em- 
ployees would mean more jewelry business 
in particular—recognizing the working 
man’s penchant for jewelry when he has the 
money. On the whole, jewelers feel that 
the increase was a good thing and are most 
optimistic over the prospects in the middle 
west for a wonderful Fall season. 
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M. Gordon, Cynthiana, Ky., stopped in 
the city during the week for a short visit 
to local jewelers. 

S. Ferdinand Morquis ana wife, Arcadia 
Fla, spent several days here as guests of 
the Greenwold, Hirsch & Grift Co. during 
the week. 

J. D. Jacobs returned Thursday from a 
pleasure trip to Atlantic City. His family 
accompanied him. A. C. Jacobs left the 
following day for a trip to Indiana and 
D. B. Jacobs returned from the south re- 
porting good business. 

Charles Swigart has left for a two weeks’ 
trip to Michigan after having a successful 
journey through Indiana. Charles G. Se- 
derberg, Milford, O., jeweler, managed to 
get in to see Mr. Swigart during the few 
days he was home between trips. 

Mr. and Mrs. Harry M. Wynne, Hawk- 
insville, Ga., spent a week here, during 
which time they were shown around the 
city by Sam R. Young, of Richter & Phil- 
lips. Charles B. Sigler, Knightstown, Ind., 
was another visitor at Richter & Phillips 
during the week. 

Jewelers who are staunch Democrats ac- 
companied the large delegation from Cin- 
cinnati that attended the notification cere- 
monies at Dayton, O., Saturday, Aug. 7,, 
when Governor James M. Cox was advised 
of his selection as standard bearer for the 
Democratic party. 

Dr. George C. Kolb, director of the Clem- 
ens Oskamp Co., was one of the buyers of 
one of the most prominent business corners 
in the city on Wednesday, when a group 
of men bought the corner of 6th and Main 
Sts. for $210,000. They will erect a 10- 
story building with a bank occupying the 
first floor. 

The entire stock of the Gem, jewelry and 
novelty store, that remained Friday after 
an auction that lasted several months, has 
been presented to the 30 employes by the 
proprietor, Edward C. Wettengel. He de- 
cided to retire from business when his rent 
was raised from $19,600 a year to $30,000 
a year. He has offered to remain and di- 
rect the business for the employes until the 
entire stock was sold, but all the proceeds 
above the expenses for rent, salaries and 
light, is to be theirs. 








Notes from Tennessee 





J. H. Bailey, formerly with J. M. Tin- 
dell, has opened a new retail store in Knox- 
ville, Tenn. 

E. S. Wiggins, formerly of Paris, Tenn., 
has moved to Memphis, Tenn., where he 
has opened a new jewelry store. 

John D. Hayes has taken charge of the 
jewelry repair department of Jensen & 
Jeck, at Nashville, Tenn. 

Max Friedman has purchased the busi- 
ness of John C. Kenner, at Knoxville, Tenn., 
and has moved the stock and equipment 
into a new building, two doors above the 
old business. The new store has been 
newly equipped and remodeled. 








C. S. Myers has opened a new store at 
Grafton, N. Dak. 
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Mr. Heimann, of the China Palace, El 
Paso, Tex., stopped here recently while on 
his way to San Francisco. 

K. Zack, of Moss & Zack, 515 Title Guar- 
antee building, has returned from a rest 
at Seal Beach, a near-by coast resort. 

Emil Shostrom, of the Donavan & Sea- 
mans Co., is at Santa Catalina. Robt. 
Cook, of the same company, has returned 
from his outing. 

Mr. Kohn, of Silbermann, Kohn & Wallen- 
stein, is here visiting the trade, as is J. W. 
King, western representative of the Star 
Watchcase 'Co., Ludington, Mich. 

A. P. Wood, of the A. P. Wood Co., is 
leaving for a business trip to Seattle, in- 
tending to return via Salt Lake City. He 
expects to be gone about six weeks. 

Mrs. Florence Smith, who has been in 
the jewelry department of the E. W. Rey- 
nolds ‘Co. for about a year, is about to 
leave for the east. Her place is taken by 
Miss Bailin. 

Frank Frey, Brawley, has sold his busi- 
ness to E. J. McEroy, but has not yet de- 
cided just what he will do in the future. 
He has recently been in a hospital, where 
he underwent an operation. 

H. Victor Wright, secretary of Brock & 
Co, is in the store again after a rest of 
two weeks spent at Santa Catalina Island. 
E. J. Smith, of the sales force, has also 
returned, after spending two weeks in camp 
at Big Bear Lake. 

B. T. Williams, 223 W. 5th St., has just 
received from the Dives mine, Dos Cabezos, 
Ariz., of which he is principal owner, a gold 
bar weighing 8% pounds. A similar bar, 
but weighing 1614 pounds, was received 
from the same mine only recently. 

Ira W. Smith, manufacturers’ agent, 
with offices in the Broadway Central build- 
ing, has just left on a business trip to San 
Francisco. He will return in a few days 
and will then start out on his long trip, 
taking in Denver, Salt Lake City, Seattle, 
Portland and San Francisco. He will be 
gone about five weeks. 

A display of 28 war medals, issued by 
the government of France, have been at- 
tracting much attention in the window of 
Feagans & Co. They were secured by 
Geo. E. Feagans, personally, at the mint 
in Paris. They all commemorate daring 
deeds during the recent World War. The 
French colors serve as a background for 
the display. 

M. Goldfeder, of the Jas. A. Apffel Co., 
manufacturing jewelers, is home after an 
absence of two months in the east. He went 
first to Rochester, Minn., where he under- 
went a serious surgical operation, from 
which he has now fully recovered. As soon 
as able to do so he went on to New York 
and other eastern points to attend to busi- 
ness for his company. 

Following are the names of some of the 
out-of-town jewelers, who have been here 
recently: E. L. Tiffany, Taft; Mrs. J. bs 
Phillips, Pasadena; G. E. Perham, San 
Pedro; R. R. Day and D. A. Hauk, Long 
Beach; C. H. Kelly, Pasadena; Leonard 
S. Lee, Pomona; A. Protsch, Redondo; 


J. D. Morrow, Oceanside; Mr. Kahn, of 
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Kahn & Siegel, Calexico; Frank de Armond, 
Brawley. 

The stock and business of F. P. Yearick, 
Fillmore, has been bought by a new firm 
composed of A. A. Goodyear and Mr. 
Everett, both of Santa Paula. The new 
firm name is Goodyear & Everett. Mr. 
Everett was formerly in business in Tor- 
rance, Los Angeles county, but served in 
the war in Europe for two years. He has 
recently been in the employ of Mr. Good- 
year at Santa Paula. 

The forces of the I. Behstock Co., whole- 
saler, 402 Title Guarantee building, are 
in the midst of the turmoil of moving stock 
and getting settled in enlarged quarters. 
This company now has twice its former 
space. New fixtures are being installed, and 
the new quarters will be, not only among 
the largest, but among the most commodi- 
ous and attractive in this building, which 
contains several fine jewelry offices. 

Koke, Slaudt & Livermore, manufactur- 
ers’ agents, have just received a shipment 
of novel goods from their office in Japan. 
It includes a number of electric light bulbs 
in unique designs representing various 
kinds of birds and animals, images of chil- 
dren, priests, etc. The office in Japan is 
coming to be an important part of the com- 
pany’s business. A few weeks ago a fine 
assortment of Chinese jade necklaces were 
received and Mr. Koke, who is just return- 
ing from the east, succeeded in disposing 
of the entire shipment while there. Mr. 
Livermore, accompanied by Fred Cannon, 
a salesman, is about to start on a long 
trip through the northwest, and as far east 
as Billings, Mont. 











Chas. Weinshenk, Jr., of Charles Wein- 
shenk & Son, has left on a southern busi- 
ness trip, which will extend to San Diego. 

William Davidson, of 704 Market St., has 
returned from his business trip east. Mr. 
Davidson has added Mrs. A. H. Hayward 
to his office staff. 

J. Metz, a retail jeweler of 213 Market 
St., has published notice of the sale of his 
jewelry stock and business to Frank Kapka 
and Alfred Detaube. 

E. Abel, of 1347 Polk St., left last week 
for a two weeks’ pleasure trip, which he 
will spend in visiting Calistoga and other 
mineral springs of this State. 

Herman Sweasey, Honolulu salesman for 
A. I. Hall & Son, is fixing a line to go out 
with and cover most of California, before 
making his fall trip to the Islands. 

Nat Mosk is enlarging and greatly im- 
proving his jewelry store at Market and 
Kearney Sts. The place is still in the 


hands of workmen, but work is being 
rushed. 
Walter Shaw, of 150 Post St, who 


specializes in fraternity pins and college 
work generally, is about to erect a beauti- 
ful Tyler bronze memorial tablet in the Chi 
Psi Fraternity House, Alpha Gamma Delta 
Chapter, Standard University. 

A meeting of the executive committee of 
the Bay Counties Manufacturing Jewelers’ 
Association was held Aug 6. The meeting, 





CIRCULAR 


125 


as usual, assumed the form of a luncheon. 
Five of the members of the committee were 
present and business of considerable im- 
portance to the association was discussed. 
Julian Metz, retail jeweler at 230 Market 
St., has sold his stock, fixtures and furni- 
ture to Frank Kapka, Jr., and Alt de Taube, 
who will open a pawnbroking establishment, 
in connection with the jewelry business at 
- — location. Mr. Metz will continue 
is small retail jewelr i 
thang j y business at 52 
Grace Rogers, arrested in San Francisco 
several weeks ago, was held Aug. 6 to an- 
swer to the Superior Court, as a thief. She 
has victimized several local jewelers and 
admitted that she has been in the habit of 
visiting stores and purloinin je : 
a. I. Fitzpatrick held wd baie 
y a higher court, and h i 
enaie er bail was fixed at 
H. E. Jones, of the Wadsworth Watch 
Case Co., has come back from Chicago, ac- 
companied by his family. It is the inten- 
tion of Mr. and Mrs. Jones to make San 
Francisco their future home. For some 
months past, Mr. Jones has had offices in 
the Jewelers building, 150 Post St., but he, 
himself, has been east for much of the 
time. He will now locate here permanently. 
Among out-of-town jewelers who have 
been visiting the trade in San Francisco re- 
cently, are: C. G. Noack, Sacramento; A. 
S. Shaddow, Fresno; A. E. Springborg, 
Fresno, and Alonzo Jessop, of San Diego, 
who is returning from an eastern trip on 
which he was accompanied by Mrs. Jessop. 
He attended the convention of Optometrists 
at Atlantic City. Mr. Jessop is a member 
of the firm of Jessop & Sons, San Diego. 
William Phillips, representing La Tau- 
sca Pearls, is in San Francisco; Walter 
Marble, representing a number of different 
well-known lines, is in the city and will 
remain till Monday; he is planning to take 
an outing in the mountains. Mr. Imon- 
hoff, representing the R. & G. Co., is in 
town, and so are A. Arowitz, of Hirsch & 
Flasher; M. Kohn, of Silberman, Wallen- 
stein & Kohn, and Oxcal Samuelson, of 
the Towle Mfg. Co. 


Other visitors included: Herman J. Alt- 
stock, Portland, Oreg.; J. Gansel, Billings, 
Mont.; W. S. Fulton, manufacturers’ agent, 
who is here on a vacation; Percy McClure, 
Lodi; R. D. Shafer, Pleasanton; A. G. 
Hooper, Visalia; A. T. Harger, Sacra- 
mento; L. L. Trumbly, Santa Cruz; Dan 
Martin, Bakersfield; F. C. Ewert and Mrs. 
Ewert, Woodland; A. G. Prouty, Napa; 
Milton Honey, Marysville, and Miss Edith 
King, daughter of W. E. King, the Stockton 
jeweler, who is a buyer for her father. 

The annual meeting of the Wholesale 
Jewelers & Silversmiths’ Association of 
California took place Tuesday, Aug. 10, at 
a complimentary luncheon, which was held 
in the rooms of the San Francisco Com- 
mercial Club, Merchants’ Exchange build- 
ing. Officers and directors were elected 
for the coming year. The nominating com- 
mittee selected the following names to pre- 
sent as directors: Burr W. Freer, of the 
Burr Walter. Freer Co.; Edson Adams, 
of the Edson Adams So.; Walter L. Glenn, 
of the W. B. Glidden Co.; Alphonse Jeddes, 
of the Alphonse Jeddes Co., and Morris 
Meyer, of Meyer & Weinshenk. 








THE JEWELERS’ CIRCULAR 








HIS Flower Bow! will instantly attract your custom- 
ers, for it is exceptionally graceful in shape. There 
are four distinctive patterns of delicate, engraved 


floral designs that correspond to the use of the use of the 
bowl. 


( This bowl is in two sizes—10 and 12 inch—with the 
Libbey trade mark on every piece. 


The Libbey Glass Manufacturing Co. 
Toledo, Ohio 
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ee tL, almost daily, the jew- 
eler is beset with the serious problem 
of buying merchandise in proper quantities 
to meet the exact needs of his trade. He 
is in constant danger of underbuying or 
overbuying as the case might be. Either 
way he suffers a loss. Underbuying will 
result in a direct loss of valuable trade. 
Overbuying will result not as much in a 
loss of valuable rent-paying space in shich 
to house the surplus of merchandise as a 
direct loss of money invested in the sur- 
plus which the jeweler finds impossible to 
move from his store. 

There are certain simple expedients, 
which, if put to use by the jeweler, be he 
the owner of a pretentious jewelry estab- 
lishment in a metropolitan city or the 
owner of some humble store along a coun- 
try cross road, will aid him in solving the 
problem. 

The backbone of the method to be de- 
scribed in this brief article is the sales 
slip. By making intelligent use of the sales 
slip the jeweler can determine almost to 
exactness and far in advance the demands 
for certain articles in stock, and he can 
govern his buying accordingly. 

How many jewelers know with some de- 
gree of exactness just what the demand for 
watches will be during a certain month a 
year from now? How many know exactly 
what the demand for a certain article in 
his stock will be during a certain day a 
month hence? If there is a way that the 
jeweler can figure ahead on these facts he 
can be guided in buying merchandise to 
meet the exact needs of his trade. 

Sometime ago a wholesale concern 
adopted a policy of encouraging retail jew- 
elers to buy merchandise in small quanti- 
ties, and to buy these quantities frequently. 
The concern realized that overbuying on 
the part of the retailer reacted on his busi- 
ness progress and in the long run affected 
his relations with the wholesale house. 

Many of the jewelers were at a loss to 
know just what quantities of a certain ar- 
ticle they were to buy today, or on any 
other day. The firm sent a representative 
to visit some of these merchants, and to 





show them how they could best accom- 
plish the desired results. 

The representative found that very few 
jewelers carefully analyzed their sales with 
a view to using the information in shaping 
their buying policies. Only the most en- 
terprising carefully analyzed their daily 
sales records to find out what the future 
demands for various articles of merchan- 
dise would be. Some hardly realized that 
the modern policy of retailing demanded 
economy of buying, and that small stocks 
and shipments were absolutely essential in 
sound merchandising. He impressed upon 
them the fact that the merchant does not 
have to tie up capital needlessly, and that 
in buying carefully and in small quanti- 
ties he is protected from accumulating 
heavy stocks. 

Every up-to-date dealer makes a prac- 
tice of keeping records of individual sales. 
Each slip contains the names, and some- 
times the address of the customer, the kind 
of merchandise, and quantity and selling 
price of the merchandise. Each slip is 
dated. The merchant uses these slips to 
total up the daily sales. 

What the jeweler should do is to use 
these records to make daily analyses of 
the different classes of merchandise sold 
in his store. It will take little time and 
effort, but his efforts will be repaid. 

Take the example of the Middle-West 
jeweler. He had built up a fine looking 
store and he was making money One day 
he noticed that he had overbought on a 
certain line. It would take a long time be- 
fore he could get rid of the goods. Mean- 
while it would occupy space, and the longer 
it remained inactive the more the jeweler 
was bound to lose. On that lot of goods 
alone the jeweler lost a good month’s earn- 
ings. He made up his mind right then that 
it should never occur again. He adopted 
a very simple system, and ever since he 
has neither overbought or underbought. In 
describing his system the jeweler said: 

“I have a very simple rule for buying. 
The jeweler must. buy what he knows will 
sell. In order to find out what will sell, 
first find out what is selling and what has 


been selling. To learn what is selling, and 
what quantities it is selling, you must keep 
systematic records of your daily sales. I 
believe every jeweler should keep accurate 
records that show him just what is selling 
in each of his different lines, just how 
much the goods in each line cost him, and 
just how much the line is earning.” 

The jeweler at the end of each day com- 
putes the total sales. He then figures out 
the totals of each class of merchandise 
sold during the day, and he computes the 
percentage of each class of merchandise as 
compared with the total sales for the day. 

He has before him a statement showing 
the cost of doing business, computed ac- 
cording to year, month and day. By mak- 
ing the necessary computations he can 
find out the cost of merchandise sold each 
day, taking into full consideration, of 
course, all store expenses. He can tell 
the end of each business day not only what 
the gross profits of the day have been, but 
just what gross profits each class of mer- 
chandise brought in. 

The daily report adopted by this jeweler 
shows the following items: Sales by depart- 
ments, clerks’ sales, total cash received, to- 
tal received on account, total cash sales, 
total charged, charged goods returned, and. 
ledger balance. The repurt also indicates 
the number of customers served during 
the day, the number received, the number 
charged and the number paid out. The 
sales by departments are added daily, at 
both cost and selling price. 

By means of this record system the 
jeweler is always in a position to know def- 
initely the kind of merchandise he sold 
during a day, and he knows just what 
quantities of the merchandise will be needed 
for future sales, judging from past ex- 
periences. Before adopting the system he 
had to depend considerably on guess work 
every time the traveling salesman came 
along with a request for an order. Now it 
is no longer necessary to depend on guess 
work. He just refers to his records and 
he knows exactly the kind of merchan- 
dise and in what quantities to buy.. 

For example, during the month of July 
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Modern Portable Lamps 





Our catalogue No. 5 is now ready for distribution. 


Write for one now. 


WE manufacture ONLY TABLE LAMPS. 

Hence we are specialists in this line, and it 
stands to reason that our prices are right and our 
product is superlative. 





Just the Line for Jewelers 








No. 9104. 
Attractive Boudoir Lamp. 


The B&K Manufacturing Company 


NEW HAVEN, CONN. 


New York Office & Sales Room: 
8th Floor, Grand Central Palace Bldg. 
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HAW KES 


Hawkes Lucina Crystal _ | 


Introducing Something Absolutely 












































New in Glassware! 
By embellishing clear, limpid crystal with artistic Cut Glass P 
hand-painted decorations, and then baking it in a kiln — oe 
at an extremely high temperature, we have produced — 
a new form of glassware that has all the soft, subdued nies see 
dignity of pottery, yet without sacrificing the luster, > eg 
sheen and brilliance of crystal. Rays of light, re- Decorated Gold 
flected through the glass background, give to the Glass 
colors an animated “‘living’’ appearance unlike any- ea se | 
° . ame. ass 
thing ever produced in the past. oo. Gian ae 
The vase illustrated here is the first piece of this new ; Desk Sets 
ware to be completed. Made in one of those light, Cigarette Boxes 
airy shapes for which Hawkes has become famous, angen 
ig : : : Engraved and 
it is as beautiful a piece of decorative glassware as we Gail Gucci 
have ever been privileged to offer. Colored Glass f) 
Write for price-list ee Se aoe 
T. G. HAWKES & COMPANY Re hc 
Vase—9% inches high. Nar- + aad Stl or Pani 
li gg med fe. et 140 Geary St., San Francisco, Cal. tees of Hawkes Fa 
2. mous French Dressing 
— — Mixing Bottle. 
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the jeweler sold $3,000 worth of watches, 
which, according to his records, cost him 
exactly $2,400. He can judge by examina- 
tion of his records just what quantity of 
watches to buy in order to bring the supply 
for the following month back to normal. 

If last month’s records showed that the 
sale of cut glass slumped, he will have to 
slow down on his purchases of cut glass 
the following month. 

“The average jeweler’s fault,” the jew- 
eler above referred to said, “is that of 
overbuying. He ought to buy just sufficient 
quantities to meet his present needs,- and 
not the needs of five years ago or five 
years hence. He could save a lot of money 
by avoiding buying from too many sales- 
men. The merchant spends a lot of time 
looking at stock, thinking that would save 
him the inconvenience of buying too much 
of the wrong line. 

“There is no use doing that. He can look 
over the stock once or twice a month. I 
fnd there is a lot more money looking 
at the records of what I am selling than 
in looking at the goods the salesmen want 
me to buy. 

“Figures in themselves mean nothing un- 
less they are compared with other figures. 
If the jeweler could determine exactly that 
the volume of sales of a certain line was 
so many times the volume of sales of an- 
other line during a certain period he has 
found out something that will materially 
aid him in buying and will eventually bring 
him more business. He could also benefit 
by finding out that the sales of a certain 
line increased ten or twenty-five per cent 
over the same month last year. 

“IT have learned by experience that a 
large volume of business doesn’t always 
mean a large profit. Some sales carry 
more profit than others, and the only way 
the jeweler can determine whether the 
profit-producing lines are moving as they 
ought to is by analyzing his sales, and add- 
ing them up by classes at both cost and 
selling price. In that way can he know 
just what line is earning.” J. DN. 











What’s Ailing America These Days? 





— many silk shirts, not enough blue 
flannel ones. 

Too many pointed-toed shoes, and not 
enough square-toed ones. 

Too much decollete, 
aprons. 

Too many satin-upholstered limousines 
and not enough cows. 

Too much oil stock and not enough sav- 
ings accounts. 

Too much envy of the results of hard 
work and too little desire to emulate it. 

Too many many desiring short cuts to 
wealth and too few willing to pay the 
price. 

Too much of the spirit of “get while the 
getting is good” and not enough old-fash- 
ioned Christianity. 

Too much discontent that vents itself in 
mere complaining and too little real effort 
to remedy conditions. 

Too» much class consciousness and too 
little common democracy atid tove-of hu- 


and not enough 


“manity——Courtesy of The Sawyer Booster. 
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Are You an Amateur Jeweler? 
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ARE you an amateur jeweler? 

You know that in the field of sports 
a professional is one who takes money for 
his services and who must therefore be 
qualified to make good. A man who plays 
baseball for the fun of playing may be 
responsible to no one for the game he puts 
up, but when it comes to taking pay for 
playing, he has to deliver the goods; he 
must play a game worth the money. 

You ask money for what you do in the 
business game in which you are engaged. 
You expect to be paid as a professional 
jeweler. 

The question is, are you running the 
business in an amateur way while expecting 
to be paid on a professional basis? There 
are all grades of amateurs, but a large 
percentage of them are beginners and 
many of them are bunglers. They go 
along, doing their own way, playing the 
game any way it happens, without suffi- 
cient regard for the right way to find out 
just what it is. 

It is one of the faults of many amateurs 
that they do not follow the best accepted 
form or methods. They keep right on do- 
ing a thing the way they first taught them- 
selves to do it without regard to whether 
that way is efficient and will in the end 
produce the best results. 

You have seen amateur ball players who 
batted cross-handed. They began that 
way and they refuse to change. They try 
the other way once or twice with poor 
results and decide that for them the un- 
gainly, ineffective cross-handed way is best. 
Of course, having always batted that way, 
they do better than they will do for a little 
time when first changing to tile right way, 
but they never get very far with the wrong 
way. 

Changing from the habitual wrong way 
to the proper way in any game may mean 
a temporary slump, but it means picking up 
very soon and becoming in a little while 
much better than it would ever be possible 
to become by the wrong method. 

In business it is the same as in sports. 
You may get along doing business in 
bungling, amateurish ways, without regard 
for the right method. If you are satisfied 
with just making a living and holding your 
own, the amateur way may be good 
enough for you. But ways that are just 
good enough are never good enough for an 
ambitious man who wants to get to the 
top. 

Form is a great thing in sports. Coaches 
and athletic directors make a great point 
of form; that is, of doing each thing in 
what is accepted as the best way. It is 
always worth while in games to sacrifice 
immediate victories in the beginning in 
order to develop that form which will re- 
sult in ultimate success and greater vic- 
tories. 

“Your business cis of more importance 


than any game you play or used to play. 
Are you taking less pains to be right in 
business form than you once took to be 
right in tennis form, or than you now 
take to be right in golf form? Have 
sports meant more to you than the jewelry 
business? 

When you were learning tennis you 
looked to the best authorities to help. you 
get started right and you were always 
studying the play of the cracks to.see what 
they did that you could learn to do. 

Are you doing that much in business? 
Are you watching the best men you can 
learn about in successful jewelry stores? 


_ Tf you learn only as fast as you can dig 
it out by experience, you will learn just as 
you would have learned tennis or golf or 
pinochle by playing according to your own 
ideas, but paying no attention as to how 
the other fellows play. Every other man 
in your line of business has some ideas 
about methods that are different from 
yours, has picked up some ideas that you 
would never run across in your own ex- 
perience. Are you going to be watching 
such men and accepting their improved 
methods without having to work them all 
out for yourself? 


When a fellow dealer in another town 
has demonstrated that certain equipment 
for a store in your line is better than what 
you are using, will you profit by what he 
has learned and install such equipment, or 
will you. peg along with the old outfit, 
thinking it is good enough? 

When another merchant has demon- 
strated that certain collection methods are 
highly successful, will you try out his plan 
or will you stick to the old, unsatisfactory 
way you have always done it? 

If you were playing a game and your 
opponent had a good method, that won for 
him repeatedly, wouldn’t you consider try- 
ing that same method yourself as soon as 
you could get a chance to practice it? 


The professional player gathers up all 
the best approved methods and accepts 
them and uses them without waiting to 
try out a lot of discarded methods first. 
He knows that certain methods have been 
shown ineffective by thorough trial on the 
part of others. He wastes none of his 
time on them. Why-should a merchant in- 
sist upon following discredited methods and 
plans until they have lost him business and 
cost him money, when he has seen better 
men in his own line adopt better, improved 
methods ? 

You have the privilege of studying the 
methods of other men in your own line of 
business and you can also apply to your 
business many of the methods of men in 
totally different lines. You are not operat- 
ing a cigar store, but that does not prevent 
your adopting any good advertising or dis- 
play stunt the cigar dealer has-tried out— 
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Feather Fans 


Our collection 
Fall is 
assembled. 


We welcome comparison 
finish, workmanship and colors. 


New catalogue now ready. 


Established Since 1882 
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provided any variation of it will fit your 
line. , , ; 
Every successful business getting plan 
used by any merchant in any line has its 
jesson for you in the jewelry business. 

But you should not stop with learning 
from the other merchants you see around 
you. You should study the methods of 
those successful men scattered far and 
wide ‘as their successful ideas are de- 
scribed in your trade journals. Watch 
your jewelry trade papers. 

| don’t know that you are one of the 
subscribers who rarely unwraps his trade 
journal, who lets the copies accumulate in 
a pile, thinking he will read them some day, 
while “Some day’’ never comes. I don’t 
know that you pay your money for a sub- 
scription and then never try to get any of 
the money back through reading the paper. 
I do know, though, that there are men of 
that sort. Either they are not interested in 
their work sufficiently to make them want 
to find out how to do it better or they are 
so conceited as to think that no one can 
teach them any better methods than they 
are already practicing. 

These business men who do not seem to 
want to learn better methods, who are 
satished to go right on doing things the 
way they have always done them, are con- 
tent to remain bungling amateurs, although 
they are asking the public to pay them for 
professional service. 

When you employ a dentist, do you feel 
that you will be satisfied with the services 
of an amateur? Would you have your 
eyes fitted by some man who knew only as 
much about optometrics as he may have 
picked up by practising on willing subjects? 

You want a dentist who has learned the 
very best ways of doing his work, who 
adopts the scientific methods advised by 
experts in his work. You want to get your 
glasses from a man who has had training 
in the work and who is up to date on his 
methods and equipment. And you want a 
dentist who does not stop learning when 
he has graduated from dental college but 
who keeps right on studying, who keeps in 
touch with scientific discoveries in den- 
tistry; you want an optician who improves 


constantly through reading the optical 
journals and learning about modern 
methods. 


The man who learns a little about a cer- 
tain kind of business and then opens a 
store of his own and tries to make it suc- 
cessful on the basis of what he learned be- 
fore he started his own store, cannot hope 
to get past the amateur stage. A man may 
become a professional, technically, because 
he takes money for what he does, but no 
man can hold his own in the professional 
class with no other qualification than that 
for getting into it. In sports or in busi- 
ness a man acquires no standing on a basis 
of what he knew when he started in. He 
has to keep improving or he drops behind 
and finds himself an “Also ran,” a “tail- 
ender,” a “Dub.” People may not give 
much thought to the unsuccessful amateur, 
a to fail when posing as a professional is 
atal. 


THE JEWELERS’ 

One of the first things a sportsman takes 
up when he gets really interested in a game 
is the rule book. He gets out the rule 
bock and finds out right away how the 
game out to be played, what things he 
must do, whether he wants to or not. 
There is nothing optional about the rules. 
You play according to the rules or you 
don’t play. 

In business a man ought to possess him- 
self of such books as tell him how his 
business should be operated. There are 
certain things a man must do in order to 
make money in the jewelry business. 

He must advertise in order to get trade. 
He must give his customers suitable treat- 
ment in order to keep them satisfied and 
to hold their trade. He must know how 
much stock he is carrying, how much his 
sales are, how much his expenses, how 
much his gross and his net profits. He 
must know the figures of his business and 
be sure of them. 

1. you are going to know the rules of 
business, you must study them and keep 
familiar with them, and if you do not play 
the game according to the rules, you may 
be sure you will not remain in the game. 
The umpire or the referee will put you out. 
It may be the banker or it may be a heavy 
creditor or just the sheriff who will act in 
that capacity, but unless you make money 
you cannot continue. 

Learn the rules of the game and follow 
them. Don’t try to evade them. You will 
get caught in the end. Get the rules thor- 
oughly implanted in your mind, so you will 
not have to stop and think them out each 
time. Then develop your ability through 
watching what better men do and through 
trying constantly to better your knowledge 
of the most effective ways. 

A man may perhaps be able to remain an 
amateur in sports because the financial side 
of the question may have no bearing on the 
matter, but when you get into the jewelry 
trade, then your income and your success 
depend upon developing professional ability 
to a degree that will match the money re- 
turn you expect to get. Lay aside ama- 
teurish methods and learn the best profes- 
sional way of doing everything that has a 
bearing on your success. 





Small Chance for Him 





Benedict—“Not married yet?” 

Bachelor—“No.” - 

“But I thought you had serious inten- 
tions in a certain direction ?” 

“T did have, but the evening I went to 
propose to her, before I got a chance, she 
told me she loved Browning and Kipling 
and Shelley. Now what chance did I have 
with a girl who was in love with three 
other men?” 





George W. Spier, the well known jeweler 
of Washington, D. C., recently presented to 
the officers, directors and employees of the 
Lincoln National Bank of that city a large 
basket of American Beauty roses in recog- 
nition of the services which the financial 
institution has rendered during the past 30 
years. Mr. Spier opened his account with 
the bank July 15, 1890, and says that since 
that time he has never found an error. 
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Observed by an Alert Jeweler 
66f,,VERYONE who gazes in at your 

window displays is a prospective 
customer.” So states an alert jeweler of 
the metropolitan district who has made 
a success of retail jewelry selling. “The 
thought connections that are prompted by 
good window exhibits often lead to pur- 
chases that in turn lead to permanent 
clients and permanent clients often lead 
to large profits. Therefore .everything 
should be done that will tend to make such 
window displays most valuable. Window 
attention should be safeguarded. I have 
in mind some excellent window exhibits 
which I have seen interfered with in the 
unconscious stare of the store salesmen. 
Many stoie salesmen and women when not 
busy with customers take the occasional 
opportunity of gazing out the front window. 
Naturally they cannot help but look at 
those who are giving the front window 
attention and whether or not, the man or 
woman gazing in is well aware of their 
presence. 

“In my own store I have had a talk 
with my sales force on this subject and 
none of us allows ourselves to gaze at any 
folks who might be favoring our windows 
with attention. Observation has taught me 
that this is a feature well worth carrying 
out. Shoppers will not focus attention of 
goods displayed if they are under sur- 
veillance. Whenever any of us find our- 
selves looking towards the street in such 
a way that our gaze is perceptible to those 
favoring our windows we immediately 
‘shift.’ "—C. T. H. 


Donations 


LTHOUGH people may not be trading 

with a jeweler as much as they have 
been, they are usually in no way loathe 
to ask him for donations for any cause 
worthy or otherwise. Unless care is used, 
the donations may become a very serious 
drain upon the business. 

It sometimes, however, is possible to make 
donations help increase business. This is 
done by giving a certain percentage of the 
sales for a particular day or period to the 
cause. There is a disadvantage connected 
with the day idea in that it does not serve 
to stimulate sufficient sales effort on the 
part of those interested in the cause. A 
better way is to make the solicitors for 
the cause sales people for the store as well. 
This can be done in the following way: 

Give the solicitors a number of cards to 
distribute. These should be in duplicate 
with the duplicate detachable from the origi- 
nal and on each card space should be pro- 
vided for the name, address and the amount 
of purchase of the holder. It is then un- 
derstood and. may be stated on the card 
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FINELY FITTING 


A customer of ours said recently that “it is the 
fitness as well as the fineness that makes the 
Unico System so successful.” 


Which was mighty kind of him; and he expressed 
it far better and more tersely than we could. 


Our Planning Department was created to solve 
your sales problems through efficient stock display 
and equipment. Our service starts with the prob- 
lems and ends only with the completed installa- 
tion. Such installation results in equipment for 
jewelry stores that is distinctively decorative in 
design and yet efficient as a means of serving the 
individual customer. Furthermore, the flexibility 
adapts present equipment to that necessary in 
business growth. 


In order to’ properly care for the coming fall and 
holiday business your Unico Equipment should be 
ordered at once. 


May we not make a recommendation to 
you, without obligation? Send us a rough 
floor plan of your store with dimensions 
and a word, in brief, on the character 
of your business. 


PLEASE ADDRESS THE NEAREST OFFICE 


Unico Designs 
are patented 


Unico Construction 
is patented 


UNIT CONSTRUCTION COMPANY 


Rayburn Clark Smith-----President 


NEW YORK 58% Street & Grays Ave. Wilcognty 
. iT 
— PHILADELPHIA ony 








August 18, 1929, 
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in 
Chats nc Cloth 


“IT CLEANS WITHOUT A 
: SCRATCH” 


Guaranteed 


to Clean and Remove 
Tarnish 


From Silver, Gold and Plated Ware 


and to Restore Original Lustre 


35c size—$2.50 per dozen|F. o. B. 
50c size—$3.75 per dozen| Cleveland i 


Attractive and Dignified Display Card in Black 
and White Ivory Free with Standard Package 


3 doz. small in box, 2 doz. large in box or 
1 doz. of each size in box 








Direct to Your Store by Parcel Post 


The Chaffin Products Co. 


5511 Euclid Avenue CLEVELAND, 0O. 
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ak Work speeds smooth- 

“08 co ly when the jewelry 
worker uses Marsh 
Hygienic Finger 
Pads. 





Especially valuable 
where gold leaf is 


FOR YOUR used. Keeps finger 
ACCOUNTING ROOM dg ilver- 


The Marsh Hygienic Finger 

Pad is a great improvement ware. 
over the germ-laden sponge. 
Fingers do not have to be 
moistened counting money or 
going through records. 


DAVOL RUBBER COMPANY 
Established 1874 
Executive Offices and Factory, Providence, R. I. 
San Francisco 


Write for price-list 





New York Chicago Boston 
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Storekeeping Department. 


See 
together with other information in regard to 
the stock of the store that five per cent or 
any other percentage that may have been 
decided upon of the purchases made during 
4 certain period of time by the holder of 
the card will be given to the cause. 

The duplicate of the card is detached and 
kept by the store as a record and the origi- 
nal given back to the customer when the 
purchase is made. The duplicates can then 
be used in making the report to the treas- 
urer and if he collects the originals from 
those to whom they have been distributed, 
he has an accurate check upon the store. 

The real advantage of this plan is that 
the solicitors for the cause when asking for 
money and being refused or even when they 
do get a donation can tell the person called 
upon they can help the cause with no cost 
to themselves by buying something at so 
and so’s jewelry store. The solicitor be- 
comes a salesman for the store. In addition 
the actual amount of money given by the 
store for absolutely no return is materially 
increased. 








Getting People Into the Store 


THE more people who enter the store, the 

larger the number of sales that will be 
made, provided the stock is displayed in an 
attractive manner. Merely coming into a 
well-arranged store tempts people to spend 
their money there, but often the difficulty 
lies in getting them in. 

The jeweler is in a position to get people 
into the store by offering special but inex- 
pensive service. This service may be the 
setting and regulating of the watches of 
customers. It may be the tightening up of 
the lenses in glasses or the adjusting of the 
parts of spectacles. It need not be any- 
thing so expensive, but that it may be given 
freely to customers. It should be some- 
thing that will bring them into the store. 

When the people are once in the store 
then the way the goods are displayed and 
the attention they receive while in the store 
will determine to a very great extent how 
many of them will buy other things. In 
any case more people have been exposed to 
sales while having the service rendered and 
the more people exposed to sales the more 
sales will be made eventually. 


Watch the Transfer of Property Records 
NOWADAYS people are buying more 

homes than has been the case before in 
many generations. They find it necessary 
to do so in order to make certain that they 
keep a roof over their heads. Just as soon 
as a person buys a home, however, his at- 
titude in regard to what he wants to have 
go in it is pretty sure to change from that 
which he had in regard to what he wanted 
to into a rented house. When a person 
rents his house there is a very strong ten- 
dency to select all furniture, furnishings, 
etc., with a view to how easily they can be 
moved. When he buys a home he can 
select them with a view of permanency and 
of the way in which they harmonize with 
the house. This means that every new 
house owner or rather home owner is in 
the market for many things that the jeweler 
has to’sell. 
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Clocks will be needed, a new set of ster- 
ling silver may be needed for the dining 
room, bed rooms specially decorated will 
need silver, gold or ivory toilet sets that 
harmonize with the decorations. ere are 
a lot of things that will be needed, but every 
new home owner does not realize this and 
probably will never do so unless the matter 
is called to their attention by the jeweler 
himself. 

A letter calling attention to the fact that 
there will be found in the store clocks that 
are specially suited to each type of room, 
toilet sets that will add a pleasing touch to 
the bed room, silverware that will enhance 
the charm of the dining room, will set 
people thinking along the lines that will re- 
sult in their calling at the store and mak- 
ing purchases. There are hundreds of little 
ways in which the jeweler can help to make 
the new home more pleasing, but before he 
can do so he must call the fact to the at- 
tention of the new home owner. This he 
can do by writing each home owner a letter. 

The list of home owners can, of course, 
be secured from real estate dealers, and the 
register of deeds. 


Selling by Telephone 


CUSTOMERS always like to receive a 
little special attention from the stores 
at which they trade. It makes them feel 
that their patronage is appreciated and it 
makes them spend more money at that store. 
This special attention may be given easily 
and inexpensively by means of the telephone 
and at the same time sales speeded up. In 
fact many articles can be sold much quicker 
than they could be sold if the telephone was 
not used, thus increasing the rate of turn- 
over. 

Every jeweler who has been in business 
for any length of time knows at least some 
of his customers well enough to know about 
what they would desire of any new stock 
that arrives. If he waits for them to come 
in and look at the stock, they may not come 
at all or at least not until those articles they 
would be most likely to buy have been sold. 
On the other hand if he will call them on 
the telephone and explain that some new 
stock has just arrived and tell them about 
the things that it is thought would interest 
them, the chances are that these customers 
will be interested. 

Of course real salesmanship and tact must 
be used. It must be impressed upon the 
customer as much as possible that he or she 
is being called more as a favor than in an 
attempt to sell. For this reason it is not 
well to urge a purchase with any degree 
of persistence, but rather to explain that 
the goods have just arrived, that they have 
not been on display and that if the customer 
will come in before a certain time they will 
be set aside and saved for his or her ex- 
amination. 

Stores that have adopted this method 
have found that it not only increased sales 
of the articles mentioned, but that it gets 
customers into the store oftener, makes it 
possible to sell them many other things and 
gets them into the habit of trading at that 
store and no other. The more people are 
impressed with the fact that the store is 
really looking out for their interest, the 
more they are going to look out for the 
interest of the store. 
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Smile Awhile 





66 ( NCE,” said the man with the ginger 

beard, sadly, “I owned a little woolly 
Scotch terrier that was one of the smart- 
est of animals you ever see. Funny thing 
—one day my wife was readin’ in the paper 
that woolly dogs wasn’t goin’ to be the 
fashion that summer, and she says to me, 
in a jokin’ sort of a way: 

“I suppose we will have to sell Dagobert 
—that was his name—‘and git a nice, fash- 
ionable, smooth-haired dog.’ 

“‘All right,’ says I, still keepin’ up the 
joke. 

“Now what do you suppose that there 
dog went and did?” 

“Mebbee he committed suicide,” ventured 
the grocer. “I have heard of dogs havin’ 
their feelings hurt so bad that they killed 
themselves.” 

“Not much, he didn’t. Didn’t I jest tell 
you he had a lot of sense? He jest sneaked 
twopence out of the box where we kept 
the small change to pay the milkman and 
the newspaper boy, and went down to the 
barber’s shop and had his hair cut—that’s 
what he did.” 

* * x 

“Isn’t it vunderful, Isaac, what they do 
vidt machinery these days? They have 
machines to do almost eferything.” 

“Yes, Mawruss, it is vunderful. 
thank Heafen, ve still talk by handt.” 

* ok x 

Little Johnnie, 8 years old, is seated in 
the corner reading a paper. All of a sud- 
den he runs to father and asks: 

“Pa, will you tell me what is meant by 
a ‘dead language’ ?” 

Pa looks down at his son and tearfully 
answers, “Let’s have a drink.” 

* * x 


talking on 


But, 


A lecturer was the drink 
question. 

“Now, supposing I had a pail of water 
and a pail of beer on this platform, and 
then brought on a donkey, which of the 
two would he take?” 

“He'd take the water,” 
from the gallery. 

“And why would he take the water?” 
asked the lecturer. 

“Because he’s an ass,” was the reply. 


* * 


came a voice 


First stenog—“Did you hear about Alice 
getting fired for spelling income i-n-c-u-m ?” 
Second ditto—“‘Mercy! She forgot the 
” on the end.” 

* * * 
Little Eva—Mother, 
worm? 

Mother—One who collects books and 
puts them everywhere and all over. 

Among the guests next evening was 
Miss Sparks wearing many rings. Little 
Eva, very observant, suddenly cried out: 
“Look at Miss Sparks, mother, she must 
be a ringworm!”—The Dominion. 

* *k x 


There was the sound of a window being 
softly opened. Then another voice—her 
father’s—broke the silence. 

“No, young man,” remarked this second 
voice, “it is not just one. But as it is 
nearly midnight, hadn’t you better go home 
just the same?”—The Dominion. 


“ 
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what is a_ book- 
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Dependable 


Watchmakers’ 


Materials 


IM 


EDWARDS-LUDWIC-FULLER 


JEWELRY CO. 


Timi KANSAS CITY, MISSOURI 











A Most 
Seasonable 
Novelty 


Sheffield - Plate 





This is only one of a very complete line 
of specially designed novelties. Made 
expressly for up-to-date jewelers. 


Our prices are attractive. Special terms 
to jobbers. 


Sample line sent upon request. Write 
for further particulars. 


CHARLES SADEK 
55 Mercer St. New York, N. Y. 





Silver Plated Ware That Wears 














SIMPLICITY 


Soft Collar Pin 





“EXTENDED 
i=. = 
SY 





CLOSED 
COVE 2 OIF ONES SON Ay 
PAT. PEND. 





A new Idea eliminating all of the unpleasantness 
experienced in pinning the old style collar pin. The 
SIMPLICITY can be put on and adjusted with one 
hand, and can be removed by a slight sideway pull 
which frees it from the collar. The length is adjust- 
able to the width of opening of all styles and makes of 
collars, 

They are made in three qualities, 2 patterns and 2 
finishes, Green Gold and Regular Gold. 


Gold Filled Quality are put up 2 dozen on an 


attractive easel card at.........csseeeces $6.00 Doz. 
Gold Shell Quality are put up 1 dozen on 
RUUES SNE i 55s Ss Wicew a RSs Oss kawa dana wees 12.00 


Solid Gold, 10k. are put up on single cards at 45.00 “ 
Prices subject to Jewelers’ Circular Key. 


Order today. Be one of the first to stock this pin. 
Order through your Jobber or direct, giving Jobbers’ 
names. 


Simplicity Collar Pin Co. 
125 N. Phillips Ave. Sioux Falls, S. D. 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 
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Suggestions for the Vacationist 
phe young lady about to depart for the 
mountains or the seashore will get a re- 
minder from the advertisement of L. Nord- 
linger & Sons, Los Angeles, Cal., entitled 
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LEMON & | SON 


ANNOUNCE A 


20* REDUCTION 


On All Silverware 
Both Sterling and Sheffield 


From June 1 to June 20 
An Opportunity to Purchase Gifts for the June Bride at « Substantis! Saving 


Our Reason— What This Sale Includes— 

We are overstocked on silver. piece of silverware— 
Our present stock is twice as both in Sterling and Sheffield— 
heavy as we ordinarily carfy. be placed on sale. It in- 
We must reduce it. . All pieces sy tac, ee pos tea 
are staple. Our loss is your La cod = dishes; 


per cent cut from our veual 


The Strap Watch a Real Summer Need 
“Refreshing” might be the epithet applied 
to the timely advertisement used by Brock 
& Co., of the same city, July 18, in a space 
of 10 inches, triple column. 








Good Silverware 





| 20% Reduction 


TTERNS 
{| FOR FUTURE NEEDS — BUY NOW FOR 





Jow price. 
Hundreds of Pieces 
To Choose From 

Complete stock of Fairfax Pattern. 


Complete stock ‘ef Lady Beineve Pet. 
Complete stock of Mandarin Pattern. 


VEGETABLE DISHES 
In Starting and Sheffield—botb covered 
pnd uncovered 





Tes Sete Candlesticks 
Soret Beason samigte 
Cigarette Cases v 
Picture Frames lentty Casco 
‘Stiver Vases Bett Beckles 
‘Toflet Sete Sfver Goblets 
Bervice Piates ‘Military Sete 
‘Trivets Salad Bowe 
Carving Sete Hot Water Kettles 
Mayonnaise Bowls «= Stk 
Coffee Cups — 
Parfait Glasses Bouillon Cupe 
Bread and Butter Salts and Peppers 
Plates Chop Dishes 
Knives Forks 
Spoons | Servers 
Baby Cupe Loving 
And hundreds of other pieces. 
w ae out of stock or 
fe cent war tax. Prices 
ye f aon yg 
All engraving free. 
All silver put into nontarnishable flan- 
MEAT PLATTERS* nel rolla, 
‘Sterling and Shefheid Silver purchased at thie sale ie not re 
$15.00 te $300.00 turnable 


With the War Tax This Means a 25% Reduction 


LEMON & SON 


SEELBACH HOTEL BLDG. 512 FOURTH AVENUE 


Louisville’s Leading Silversmiths Since 1828 


— 











mre» mncoemaented 





No. 1 


“Smart Writing Papers.” The unique 
make-up of the Nordlinger advertisements 
make them stand out from others. The 
distinctive name plate also gives them char- 
acter. See the advertisement in the third 
column. 


| LEMON & SON 





Is 
Sound Economy 


Particularly so when you can take 
advantage of our Silver Sale and gets 


trom our weual low price. This sale 
lasts from wow until June 20. 





BUY FAIRFAX AND OTHER PA’ 
PALL WEDDINGS AND XMAS. 


Pemoe Prine wihe Bee matte od Lomeli wet ed SS oe 
nh \ 
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LEMON & SON 


$12 Fourth Avenue 





$12 Fourth Avenue 


Leading Silversmiths Since Louisville's 


Louisville's Leading Silversmiths Since 
1828 











No. 2 No. 3 

ever realizes the great convenience of the 
strap watch until he or she has gone into 
the mountains, or on the lakes. The sum- 
mer man without a vest must have a strap 
watch or dig down into that little low side 
pocket in his trousers, which is anything 


Indeed no one’ 
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8 Re lhe OFS ae 


PAA AOED ~% 
but convenient in the hot weather. The 
strap watch is a better name than the wrist 
watch. It has a more masculine sound and 
has helped to popularize the wearing of the 
watch on the wrist, particularly among men 
who were strong in their belief that the 
custom was an effeminate one. 


Remarkable Results of a Silver Sale 

Lemon & Son, live wire jewelers of 
Louisville, who advertise all the year 
around, conducted a_ successful silver- 
ware sale about two months ago. The 
sale ran for 20 days and was intended to 
decrease surplus stock. Conducted in the 























The completeness of our station- 
ery department appeals to women 
of taste, culture and broad social 
experience. 

We are at present featuring a new 
correspondence paper known as 
Ecru English Oak. The paper has 
a natural wood grain finish and 
is deckle-edged. The envelopes 
have green, tan or old rosewood 
linings. lonograms may be 

d inh ing colors. 

Several attractive new ideas in 
Dance Programs are now being 
shown. 













We specialize in the production of 
invitations for all social functions. 





Closed All Day Saturday 
during July and August. 


SS, a S35 Sou 


A REMINDER FOR THE VACATIONIST 


month of June, oportunity was offered to 
gift buyers to secure worth while gifts for 
the June bride. Some of the newspaper 
advertising used on the occasion is illus- 
trated herewith. The enterprising adver- 
tising manager, Nolte C. Ament, thus de- 
scribes the progress of the sale: 

“On June 1 after a careful examination 
of their silver stock Lemon & Son decided 
that they had too much silverware on hand. 
After considering various ideas to reduce 
it it was decided to put on a real, bona fide 
silver sale and allow a 20 per cent discount 
on all silverware. Hurried plans were 
made for it as the announcements were to 
appear in the morning papers: the next day. 
After a discussion between members of the 
firm and the advertising manager it was 
decided to use two daily papers each day 
and to confine the dimensions of the ad- 
vertisements to two sizes—namely two col- 
umns wide for full column deep, and four 
columns wide by full column deep. This 
size was chosen on account of the fact that 
the daily papers are filled with advertise- 
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Extra Quality 14kt. Cameo Brooches 


Brooches 14 Kt. S22 dD, WHY Cameo Rings 14 Kt. 
No. 500 Cornelian Pink KN WS Cornelian Pink 
60 M.M....... $18.00 $14.00 PAY  20xiSeach..$3.50 Oval ......... $3.00 
55 atest 15.00 12.00 9213 “ .. Bae Re: 2.75 
50“ ....... 12.50 10.00 MORE 16x12 “ .. 3.00 Oval or oct.... 2.50 
4 Motteeeee = —_ 14x10 “ .. 2.75 Oval or oct.... 2.25 
Bae 7.00 dum Selection 
ye oerone = a Send for Memoran 
ae Sm 5.50 5.00 


A. CIAGLIA 


37-39 Maiden Lane, New York, N. Y. 


Brooches gallery, with four 
green gold leaves, octagon or 
oval, 50c. extra. 





No. 503—35 M-M Size 








Good Profits Plus Satisfaction 
in this Salz “666” Pen 


For quick turn-over and good profits this famous Salz 
“666” Coin Self-Filling Fountain Pen is un- 
equaled. It has every feature that 
makes for writing comfort and 

satisfaction and retails, 
at extra good 
profit, for 


$1.25 












Mounted one 
dozen on attractive 
display card, the Salz “666” 
will make a top-notch seller for school 
week, because it combines style, quality and work- 


manship—all at an capone low price. Many styles—each 
priced right—shown in our catalogue. ours for the asking. 


i rade in Pen nd Pencil 
SALZ BROS., YT'wit' ssth st. NEW YORK CITY 











WESTERN TRAY & CASE CO. 


Established 1864. 


427-429 Plum Street CINCINNATI, OHIO 


—MANUFACTURERS OF— 
Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Telescopes, Trays and Cases 


A Line From You Will Bring Our Catalogue 


“SILVERWARE” 


We manufacture the best salable lines of SHEFFIELD SILVERWARE on the 
market. We also manufacture a large line of FRENCH IVORY TOILET WARE in 
fancy cases. 

We carry a full line of ELECTRIC and alcohol PERCOLATORS. 

We specialize and carry every leading line of sterling and silver-plated ware such as 
1847 Rogers Bros., Wm. Rogers AA, 1881 Rogers Al, Webster and ACSONS. 

Write us for quotations or mail us your orders before you place your holiday business. 


Psa oes A. Cohen & Sons ko ton 
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Retail Advertising Department. 
ments and they “pyramid” them—placing 
the large ads at the bottom of the page and 
putting small advertisements on top and 
on the side of them. So in order to ob- 
tain the greatest attention value the long 
advertisements were used. 

“Lemon & Son decided that no goods 
would be taken out of stock and held back. 
Every article of silver (with the exception 
of a few articles on which Lemon & Son 
had agreed to maintain a fixed retail price), 
was put on sale. This included all sterling 
hollowware, flatware, cigarette cases, vani- 
ties and belt buckles, also Sheffield silver 
and all lines of plated silverware. 

“On June 2, the announcement of the 
sale appeared in all four daily papers—4 
columns full length (Ad No. 1). This ad- 
yertisement announced that the sale would 
fast until June 20. It gave our reason for 















Brock aadCompany 
437 439 441 BROADWAY 
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WHEN A STRAP WATCH IS APPRECIATED 


putting on this sale and gave a list of 
articles included. This advertisement stat- 
ed that the firm would pay the 5 per cent 
luxury tax. That prices had not been 
marked up to meet this reduction, that all 
engraving would be done free of charge, 
that all silver would be placed in non-tar- 
nishable flannel rolls. This advertisement 
was followed by a two column advertise- 
ment (Ad No. 2), headed “Good Silver- 
ware is Sound Economy.” This advertise- 
ment was intended to impress upon all 
prospective silverware customers the econ- 
omy of purchasing silverware at the 20 
per cent saving. It also concentrates on 
one pattern, which is a very popular pat- 
tern in Kentucky and states that the. dis- 
count will be allowed off this pattern as 
well as all other silverware. This adver- 
tisement was followed by ad No. 3, headed 
“The lady from Chicago was amazed.” 
This narrates an actual happening which 
occurred at Lemon & Son’s store during 
this sale. It was used to emphasize the 
really low prices which prevailed. This 
advertisement also called attention to the 
number of people outside of Louisville who 
were either making special trips to Louis- 
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ville to buy their silverware or were or- 


dering it by mail. 


The names of flatware 


patterns on sale are also given prominence 


in this ad. 


“Advertisement No. 4, headed ‘A word to 
the careful buyer,’ was intended as an ar- 
gument to women. It shows them by actual 
figures just how much the 20 per cent sav- 


ing meant to them. 


It also suggests buy- 


ing gifts for fall weddings during this sale 
Ad 


and taking advantage of the discount. 





A Word to the 
Careful Buyer 


From now until June 20th you con 


CHATHAM 
CHANTILLY 


4] Also Tea Sets, Plat- 


Gras Boats, V: 

a ts, 
table Dishes asd 
hundreds of other 





pieces. 


LEMON & SON 
* $12 Fourth Avenue. 


Lowveeilled Leading Silversmiths Since 1828. 











No. 4 





|| 20% Discount 
1} On Alll Silverware 





LEMON & SON 


Lowissille's Leading Silversmiths Since 1828. 





Gift To Buy— 


buy, buy table silver 
‘It is more than merely 
beautiful; it is useful. 
Money pat into good silver is 
well spent, whether for gifts or 
for your own use. The better 
-quality you buy the greater the 
usefulness. 


If -you have a gift to | 


Besides, from now until June 
20, Lemon & Son are allowing a 


Nét one article has been 
taken out of stock before this* 
sale began. Every piece of 
Sterling and Sheffield in our 
store is on sale. Engraving 
free. All silver put in flannel 
rolls without charge. We will 
pay the 5% war tax. 


Za dreds of other pieces. 


ee 


512 Fourth Avenue 
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ran advertisements in 40 county papers 
throughout Kentucky announcing their sil- 
ver sale. One ad. headed “Our First Silver 
sale in 92 years” caused quite a bit of com- 
ment and received a liberal response. Much 
of the mail order business on silver is at- 
tributed to the advertisements in the county 
papers. 

“During June, the famous first division, 
stationed at Camp Taylor, near Louisville, 
gave an Army Horse Show. There were 





LEMON &SON’S SILVER SALE 








Will Positively Close June 19 


LTHOUGH thousands of dollars worth of 

fe pany nal gerry 
many of our patterns are still complete. 
Fai od tal Uke hes on ak 
intact. 

After the close of this sale will be the 
ee Se |. If you have a 
wedding gift to buy remember there are only 
three days left in which to buy it. 


20% Discount 

















fs worth and the 
of ic No mad cedars bearing pest mark dated tee 
than June 20, will be- atcepted, 20% discount will be 
fren date of puschane rot tree, Ai sive 
in rolls without 
= aan charge. is @ partial list 
Silver Flatware—20% Discount 
fea Spoons Dinner Forks <p 
fable Spoons Coa Pes Salad Sets 
Spoons » lee Cream Forks Asparages Tenge 
‘Spoon Olive Forks Bon Bon Tongs 
aps Preah Bpecnt Serving Forks Sagar Tongs 
ce Fea Speen Dessert Knives oe. 
ice Cream Spoons Dinner Knives Crem 
Jelly Sie ewe Gravy Ladies 
pat = ae Ladies 
Deset Fone Carving Sets Pieces, 





Sterling Silver—20% Discount 





‘ea Sets Sagar and Creams Flower Holders 
Coffee Sets Salad Bowls Vases 
‘eretable Havemnatee Bouts Grape Juice Sets 
sandwich Trays ‘ater Pitchers Cigarette Cases 
service Plates Dishes Vanities 
Candlesticks fait Glasses Dorimes 

salts and Peppers Coffee Belt Buckies 
icture Frames Bread and Getic 

Cereal Sets Plates Competes 




















No. 5 


No. 5, headed ‘If you have a gift to buy,’ 
followed. At the time this advertisement 
appeared June weddings were quite fre- 
quent, so it appealed quite strongly to those 
desiring wedding gifts. Ad No. 6 closed 
the series and brought the campaign to a 
close. Following the announcement of the 
date on which this sale would close, Lemon 
& Sons’ store was crowded with customers 
buying silver. The last day of the sale 
was on Saturday, usually a dull day. On 
this Saturday their store was crowded all 
day long and up until closing time with 
silver buyers. 

“In addition to their. advertising in the 
daily papers of Louisville, Lemon & Son 


Tea Sets Sugar and Creams Trays 
Coffee Sets Gravy Boats Hot-Water Kettles 
Vegetable Dishes Chop Dishes Serving Trays 
Sandwich Trays Bread and Butter Slot Rall Trays 
Bread Trays - Meat Platters 
Baskets | Flower Holders And & complete fine 
Service Plates Vases of 1847 Rogery 
Candlesticks Compotes Bros’. Tableware, 







LEMON & SON 


512 FOURTH AVENUE 
Louisville's Leading Silversmiths Since 1828 





No. 6 


70 silver trophies given and Lemon & Son 
sold over 40 of them. They ranged in price 
from $20 to $400 each. This was quite a 
big society event and Lemon & Son were 
given much favorable publicity by furnish- 
ing so many of the trophies. 

“Lemon & Son feel that they were amply 
repaid by their sale. Many new customers 
were made, and hundreds of people who 
had never before been in their store pur- 
chased silverware and diamonds of them. . 
The stock of silver was reduced materially. 
Many of the most desirable patterns were 
sold, but they also disposed of many old 
and undesirable pieces at the same time. 
Again the power of advertising was proved. 
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The House of Service 


ALWAYS ON HAND 
Elgin and Howard 


Watches 


and also carry a complete stock of genuine 
Elgin Watch material. 








Notice to the Trade 


We will be closed on Sunday during July and 
August. 


JACOB J. SCHMUKLER 


133-35-37-39 Canal Street NEW YORK 








Net prices per dozen, 
No. 3 vase eeeeeeees $7.20 
No. 4 (illustrated)... 9,99 
_ & Bere 10.50 
PAE tcxncwuniamien 12.00 
i Peery rere 15.00 
Special prices on gross lots, 











Walrus Ivory Teeth 


Naturally colored and identical in shape and appear. 
ance with real Elk Teeth. All teeth subject to return 
if not up to expectations. These teeth mounted in 
heavy 10K. Gold with dial and head. 


$6.00 Each Net. 


Watch Crystals 


We have on hand for immediate delivery a large 
stock of glasses imported from Japan. 

These are sharp edge, of the finest quality and are 
gauged in standard sizes. 

We can supply you with any size Mi-Concaves or 
Genevas at 


$2.75 Per Gross 


Terms: Net cash with order. Include 17c. for mail and insurance 
on first gross and 12é¢. for each additional gross. 

No order accepted for less than one gross. 

Don’t delay—these are subject to prior sale. 


I. Lachman & Sons Co. 


Box 1859 Seattle, Washington 




















BUY AT HEADQUARTERS 


Pecrolators 


We can ship 
any quantity 
many shapes 
all sizes 
Nickel 
Copper 
Silvered— 
Alcohol 
Electric 








Trays, Sugars, Creamers, to match. 


Send us your orders. 


L. LURIA & SON 


The Silver House 
100 E. Broadway New York City 


Derby—1847—-Universal—1881—Urial Specialties 




















Zionist Candelabra 












PRICE The Only 

5 light—$20.00—list Candelabra 

3 light—$17.00—list of this kind 
Stamped made 
H. & Z. in the United States. 


Sheffield 


New York’s 


Delivery Largest 
Immediate Silverware 
House 





No. 283. Height 19 inches 
Controlled by 


HYMAN & ZASLAV 83 Bowery 
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Construction and Measurement of 
a Seven-Leaf Pinion 








Written Expressly for The Jewelers’ Circular by Ch. Gros 

















is well known that it is impossible to 
measure directly the total diameter of a 
wheel having an unequal number of leaves 
or teeth. As a fact, when one of the legs 
of the measuring tool is placed against the 
end of one tooth, the opposite branch, at 
the other side, will cover two leaves at 
once. 

Instead of the theoretical total diameter, 
we take a smaller diameter, known as the 
practical diameter, or measured diameter. 











BiG. 


The difference between the theoretical 
diameter and the practical diameter is 
perceptible in a seven-leaf pinion, it is less 
in an escape wheel of 15 teeth, and it may 
be said to be negligible in a wheel of 63 
teeth, for instance, the relation existing 
between these two diameters is constant 
for all pinions or wheels having the same 
number of teeth of the same shape. 

Thus the total diameter of a seven-leaf 
Pinion being equal to I, the practical diam- 
eter will be 0.958. 

In an escapement wheel of 15 teeth, if 
the theoretical diameter is I, the practical 
diameter will be 0.987. 

It is therefore easy, knowing the total 
diameter, to calculate the length of the 
practical diameter which we should obtain 
by direct measurement. It suffices, if we 
‘are considering a seven-leaf pinion, to mul- 


tiply the theoretical diameter by 0.958. 

But the ratio that we indicate is con- 
stant only when it applies to a pinion the 
teeth of which have a circular rounding. 
If this rounding is ogival, more or less 
elongated, the primitive diameter, which is 
the base of the gearing, remains the same, 
but the total theoretical diameter varies, 
but there will be a ratio as we shall show. 

For the purpose of properly defining, 
from a practical point of view, the differ- 
ent forms of roundings; to show their in- 
fluence on the grand total of the pinion; 
finally to determine, in the two directions, 
the ratio of the theoretical diameter and 
the practical diameter, taking the form of 
the roundings into consideration, we will 
proceed to calculate and design a pinion. 

In order that our calculations may be 
available to every one without exception, 
we will use simple arithmetic exclusively 
and where this is not possible an enlarged 
drawing. 

x kK K kK OK OX 


The seven-leaf pinion, of which we pro- 
pose to calculate the exact dimensions, is 
intended to gear with a wheel having 70 
teeth and the distance between the centers 
of these two wheels is 13.2 millimeters. 

Knowing this distance between the cen- 
ters, or the diameter of the wheel, we have 
only to consult the special tables that exist, 
to obtain immediately the total theoretical 
diameter of the pinion. 

But that is just what we do not want: 
we propose to make the calculations from 
one end to the other and above all, to 
thoroughly explain the construction of the 
pinion. 

We know that in a gearing, the ratio 
existing between the two primitive circum- 
ferences of the mobiles and consequently 
between thin radii or thin primitive diam- 
eters, should always be the same as that 
existing between the number of the teeth. 

We know the ratio of the number of 
teeth, 70:7 = 10, that is to say that the 
wheel has ten times more teeth than the 
pinion. The primitive radius of the wheel 


should therefore be ten times larger than 
that of the pinion. 

On the other hand, we know that the dis- 
tance between the centers is equal to the 
sum of the primitive radii; we have there- 
fore only to divide this distance, which is 
known to us, into two parts, which will 
then be the ratio 1:10. 

Divide this into 11 parts and take ten 
of these parts for the radius of the wheel 
and 1 for that of the pinion 13.2:11 = 1.2. 
The primitive radius of one pinion will 


re. i PR ig 





therefore be 1.2; the primitive diameter 
will be double this, 2.4. 

Knowing this primitive diameter, we 
proceed to calculate the total theoretical 
diameter. But for this, it is necessary to 
know the kind of roundings we propose 
to give to our leaves. 

The rounding in the leaf of a pinion is, 
as we know, the point projecting beyond 
the primitive circumference. When the 
pinion is led, which is almost always the 
case with horological gearings, the round- 
ing of the leaf works for only a very short 
distance, its form is to some extent arbi- 
trary from the standpoint of its function, 
but it has an influence on the total diam- 
eter. 

We have put the circular rounding, 
formerly a semi-circle having its center in 
the primitive circumference and the radius 
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estclox 





—that orange and buff salesman 


ESTCLOX alarms show their colors. Folks 

have come to know them at a glance by the 
bright colored orange and buff, six-sided tag that 
each clock wears. 

This mark helps your customers spot a good 
alarm clock at a distance—in your window or at 
the other end of the store. Close up, the name— 
Westclox—on the dial serves as an additional 
identification. 

Both mean that the clock has that good West- 
clox construction that made the line famous. 

Many a merchant recognizes our orange and 
buff tag as one of the best salesmen in his store. It 
brings in old customers and new ones, And it sells 
lots of merchandise besides alarm clocks for him. 


WESTERN CLOCK CoO., LA SALLE, ILLINOIS, U.S.A. 


Makers of Westclox: Big Ben, Baby Ben, Pocket Ben, Glo-Ben, America, Sleep-Meter, Jacko’ Lantern 


Factory: Peru, Illinois. In Canada: Western Clock Co., Ltd., Peterborough, Ont. 
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of which is equal to half the width of the 


the pinion is called upon to lead the 
wheel and to transmit a certain power, the 
rounding must be given the necessary theo- 
retical form. This form is that an ogive, 
composed of two epicycloidal curves. 

In practice, the height of an ogive thus 
formed may be estimated as equal to the 
width of the leaf, this measurement is a 
little small, but it is sufficiently accurate 
for ordinary requirements. 

But most of the pinions with ogival 
roundings that one encounters have not 
the true epicycloidal form; then ogive is 
of a height intermediary between this form 
and the circular shape. This height may 
be estimated practically at three-fourths 
of the width of the leaf. 

Fig. 1 shows us these three forms of 
roundings and enables us to understand the 
variations in the length of the total diame- 
ter that may result from the adoption of 
one or the other, the primitive diameter 
does not change. 

We will now calculate: 

The primitive diameter p. measures 2.4 
millimeters. We obtain the length of the 
primitive circumference by multiplying 2.4 
by the unvariable ratio of diameter to cir- 
cumference, 3.1416—2.43.1416==7.53984. 

In dividing the length of the circum- 
ference by seven, the number of the leaves, 
we obtain the length of the pitch of the 
gearing—7.53984 :7=1.07712. 

This last number consequently designates 
the pitch of the gearing, that is to say, the 
length of the primitive circumference cor- 
responding to the united widths of a leaf 
and a space. 

In pinions of 6 to 10 leaves, the leaves 
are given a width equivalent to a third of 
the pitch, this width would therefore be, 
in this case—1.07712:3=0.359 millimeters. 

Now that we know the width of a leaf, 
we have only to make the following addi- 
tions: 

First. For a pinion with circular round- 
ing (diameter c) primitive diameter, plus 
two semi-width of the leaf—2.4+0.359= 
2.759. 

Second. Fora pinion with ogive roundings 
(diameter 0) primitive diameter plus one 
width and a half. of the leaf—2.4+0.359+ 
0.1795=2.9385. 

Third. For a pinion with epicycloidal 
rounding (diameter c) primitive diameter 
plus two: widths of the leaf—2.4+0.359+- 
0.359—=3.118. 

Now, to check the accuracy of our cal- 
culations we can make use of a table that 
gives the total diameters of wheels and 
Pinions, for a distance between centers of 
1: (a table of this description will be found 
in “Le Memo de 1’Horloger—Bijoutier) 
for a pinion of 7 leaves, gearing with a 
wheel of 70 teeth, this table fixes the diame- 
ter at 0,209. 

We will multiply this number by 13.2, 
which represents the distance between cen- 
ters on our gears—0.209X13.2=2.7588. 

We obtain immediately the same’ result 
that our calculations have given, as regards 
the case of a pinion with circular rounding. 

* *k * 

Those total diameters, which we have 

just calculated very exactly, cannot be 
_measured directly because when the meas- 
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urement of a pinion with an uneven num- 
ber of teeth is concerned, because one leg 
of the tool covers two leaves at once. As 
a result, the length obtained is smaller 
than the total theoretical diameter. 

We shall see what this length is for each 
of the different kinds of pinions and we 
shall seek to determine, between the total 
theoretical diameters and the practical 
diameters, the ratios that will enable us to 
calculate one, when we know the other, 
regardless of the kind and size of the 
pinion. 

We have two methods of attaining one 
object, trigonometrical calculation and draft- 
ing. We select the second, the explanation 
of which will be easy enough for any one. 

We will draft a pinion on a large scale, 
for instance, with a radius of 12 centi- 
meters, that is to say, one hundred times 
larger than the actual piece. In realty 6 
centimeters would be sufficient, inasmuch 
as the little errors we might make in draw- 
ing a measurement, would be reduced fifty 
times in the reduction to the true dimen- 
sions. 


It is useless to show a complete pinion: 
the three leaves that come in contact with 
the measuring tool will suffice (Fig. 2). 

We show on each of the leaves the three 
forms of rounding, then we draw lines rep- 
resenting in each case the position of the 
legs of the measuring tool. 

It only remains to measure the lines of 
our drawing and we find: 

First. Between the lines cc (circular 
rounding) 264 mm. in place of 276, the total 
calculated theoretical diameter. 

Second. Between the lines oo (ogive 
rounding) 279 mm. in place of 793, the 
theoretical total diameter. 

Third. Between the lines cc (ep 
rounding) 296 mm. in place of 212 
tal theoretical diameter. 

We will now establish the ratios between 
these three groups of figures by dividing 
the first by the second and inversely, and 
we obtain the following results: 

Knowing the total theoretical diameter 
of a seven-leaf pinion, we find the practi- 
cal diameter by multiplying the theoretical 
diameter by 0.956 if it is a pinion with cir- 
cular rounding, by 01952 if it is a pinion 
with ogival rounding, by 0.950 if it is a 
pinion with cpicycloidal rounding. 

Knowing the practical diameter, obtained 
‘by measuring directly a 7-leaf pinion, we 
obtain the total theoretical diameter by 
multiplying the practical diameter. 

By 1.044 if it is a pinion with circular 
rounding. 

By 1.050 if it is a pinion with ogival 
rounding. 

By 1.052 if it is a pinion with epicycloidal 
rounding. 


loidal 
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The Gravity Clock 





N the invention of the gravity clock, 

though its way of obtaining motive power 
is not altogether new, it decidedly has prin- 
ciples in its construction which leaves very 
little to desire, especially in gearing and 
bearings. Mr. Watson very kindly gave the 
writer a few hints on the clock and also al- 
lowed him to have one to take to pieces and 
give a short description. A straight rack 
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is cut on one of the two. brass~columns, 
which pass through case gearing in a pinion 
with a clutch ratchet; so when one: raises 
case and movement to top of columns to 
start clock running, it is the same as the 
back action of an ordinary sleeve keyless 
work of a watch, the return spring being a 
spiral one resting between top of pinion 
and front frame. On same arbor as clutch 
and ratchet is the intermediate wheel run- 
ning in centre pinion, whose wheel engages 
third, and thus into escape. The escape- 
ment is a dead-beat one, the pallets embrac- 
ing three teeth working upside down with 
a metronome pendulum beating seconds. 
The pallet arbor pivots roll on a semi-cir- 
cle, so reducing friction to a minimum, and 
also clock will go should shelf it stands on 
throw it out to the extent of a half inch, 
which would be a great help to the general 
public, who do not understand how to put 





INTERESTING GRAVITY CLOCK 


AN 


the ordinary clock in beat. Now an im- 
portant point the inventor claims is the 
correct curve of teeth and pinion leaves, 
which he had a good deal of trouble to 
form and only so mathematically so as to 
ensure a perfect depth. The pinions are of 
brass and have ten leaves of the same size 
throughout, excepting escape, which is of 
six. The motion work is after the style of 
French drum clock, the dial is the front 
glass with the figures and hands painted 
white, having a black background, showing 
the time quite plainly. The movement is 
not highly polished, but has a clean finish, 
arbors and wheels being light, which should 
help it to keep steady time, it also having a 
constant pull. The clock has to be wound 
once 4 day, but one would not notice that, 
as the trouble is so little. They are ex- 
perimenting on eight days, of which we 
shall hear more anon. The work is English 
production throughout, being manufactured 
by the Watson Clock Co., at their factory, 
Falkland Road, Kentish Town, N. W. 5. 
It is a novelty which ought to be backed 
up by the trade in general, not being like 
some of the foreign trash, which is only to 
be looked at, but it is an ornament s-4 
timekeeper.—C. W., in London Horologicat 
Journal. 
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Radium Watches and Clocks 








A Suggestion to Dealers 


It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811. ° , May 16, 1905 
“789,812. > ; May 16, 1905 
“« - 911,401. : ° Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 
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[Patents Granted by the United States. 
The United States Patents That Have Ex. 
pired and the Registered Trade-Marks.] 














UNITED STATES PATENTS 





Issue of Aug. 3, 1920. 


SAFETY CATCH. Lovis A. Pace, 
Providence, R, I., assignor of one-half to 
Edwin B. Evans, Frovidence, R. I. Filed 
May 14, 1920. Serial 381,268. 4 Claims. 

A safety catch comprising two hook-shaped arms 

folded closely together to form a _hook-shaped 


1,348,314. 





central body member, a gate member having a 
pair of arms straddling said body and pivoted 
thereto to swing and close the mouth of said hook, 
and a crossbar connecting the swinging ends of 
said arms arranged to engage the body portion 
and limit their opening swinging motion. 


1,348,388. WATCH BOW. Harorp P. Baltey, 
Franklin, N. H. Filed Oct. 15, 1919. Serial 
330,777. 1 Claim. 


In a watch, the combination with a case, a 
tubular pendant projecting therefrom and threaded 
around its outer end and having an outwardly 
facing shoulder near its inner end, and the set- 
ting mechanism including a _ stem _ projecting 





through the pendant end having a crown at its 
outer end; of a nut on said threads beneath the 
crown, a sleeve revolvably mounted on the pen- 
dant between its shoulder and said nut, the 
sleeve having sockets in its opposite sides, and a 
bow consisting of a split ring whose extremities 
are mounted in said sockets. 


1,348,450. COLLAR BUTTON. Piterre A. Ron- 
TEY, Coscob, Conn. Filed April 11, 1919. 


Serial 289,233. 4 Claims. 

A collar button comprising a shank, a member 
pivotally mounted in the shank of said collar 
button and provided with a bore therethrough hav- 
ing a restricted portion, a rod slidably mounted 
in said bore, and each end of said 


means on 








tod for engagement with said restricted portion 

to prevent disengagement of the rod with said 

Pivoted member. 

1,348,517. REMOVABLE SELF HOLDING 
WASHER FOR CLOCK MOVEMENTS. 
Witson E. Porter, New Haven, Conn., as- 
signor to New Haven Clock Co., New Haven, 
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Conn. Filed Sept. 6, 1919. 
1 Claim. 

In a clock-movement, the combination with a 
stud having a peripheral groove, of a removable 
self-holding washer having a central opening large 
enough to permit it to be passed over the said 
stud and registered with the said groove, and the 
said washer having a weakening-notch in its outer 


Serial 322,021. 


> 
KX, 
i 


” 


edge and a radial opening-and-closing notch inter- 
secting its outer edge and the said opening, 
whereby the said washer may be closed for the 
entrance of the edges of its said opening into the 
said groove. 





Designs 
55,946. JEWELRY, NAMELY, A PIN, BROOCH, 
RING, OR ARTICLE OF SIMILAR NA- 
2 
ec 
é 
¢ 
6 
c 
TURE. Lee Hirscu, New York. Filed June 
5, 1919. Serial 302,044. Term of patent 14 
years. 
55,952. JEWEL SETTING. Josh W. Mayer, 





New York. Filed Feb. 7, 1920. 
109. Term of patent 7 years. 
55,957. PIN OR SIMILAR DEVICE FOR PER- 

SONAL WEAR. Bernarpd R. REeEyNoLDs, 


Serial 357,- 


Kansas City, Kan. Filed Oct. 10, 1919. Se- 


rial 329,859. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Aug. 3, 1920 


128,705. (CLASS 37. PAPER AND STATION- 
ERY.) Satz Bros., New York, assignors to 


STA- SHARP 


Pencil Products Corp., New York. Filed 
Feb, 20, 1920. 
Particular description of goods—Magazine-Pen- 
cils. 


Claims use since April, -1919. 
Trade-Marks Registered Aug. 3, 1920 


133,634. CLOCKS. Avoeust C. Dittricu, Chi- 
cago. Filed Dec. 11, 1919. Serial 125,834. 
FUBLISHED APRIL 6, 1920. 

133,702. WRIST-WATCH STRAPS. Max Hirscu, 
Philadelphia, Pa. 
Filed Sept. 13, 1918. 

LISHED: MARCH 2, 


Serial 113,158. PUB- 


1920. 





Charles Schuldice, assistant treasurer of 
Heeren Bros. Co., is spending the next few 
weeks in visiting eastern cities. 

Fred Gluck of Martin Gluck & Son, who, 
with his wife and family were at Atlantic 
City, have returned from their seashore 
vacation. 

Heeren Bros. Co. have started five men 
on the road selling goods, the largest num- 
ber this concern has placed:on the road. 
From all accounts they are meeting with 
good success. 

Mrs. Nettie Geary, who is the manager 
and buyer of the cut glass and leather goods 
department of Zeugschmidts store, Home- 
stead, Pa., has returned after a vacation 
spent at Maple Lake, Minn. 

G. Warren Wattle, junior member of the 
Hardy & Hayes Co., and his family, are 
spending the present month at Atlantic 
City. J. Alexander Hardy, who was in 
Michigan with his grandson and on a visit 
to his daughter in Detroit, is again back 
at his desk. 

President Sam F. Sipe of the Jewelers 24 
Karat Club and Mrs. Sipe, who have been 
in Europe since early in July, are expected 
back in Pittsburg about Sept. 1. Mr. Sipe 
will then begin plans for having a dinner 
of the club and it is likely to be an elab- 
orate affair. 

Louis Reizenstein, well-known to the 
trade, who is back from an European trip 
of three months’ duration, reports that Ger- 
many has plenty of food and money and is 
in better condition commercially than most 
persons imagine, but that the old-time Prus- 
sianism still remains. Tipping in Germany 
is prohibited, but all the hotels in Germany 
add 10 per cent for service. Railroad 
equipment is in poor shape but most trains 
are run on time. 

Two men accused of appropriating the 
contents of ‘broken boxes and taking silver- 
ware and other goods were fined $25 each 
last week by Magistrate Sullivan. The men 
were platform employes of the American 
Railways Express Co. There has been con- 
siderable complaint because of the disap- 
pearance of articles of value, but some 
doubt was expressed as to whether these 
men actually broke into the boxes and took 
the goods. Still, they were taken and the 
fine was imposed without the punishment 
of holding the men for court to answer to 
a more serious charge. 





The firm of J. Jessop & Sons, San Diego, 
Cal., recently furnished a group of trophies 
for the first annual “Silver Gate Swim,” 
held under the auspices of the San Diego 
Rowing Club, the swim being across the 
channel of the entrance to San Diego hay. 
The challenge trophy was a handsome silver 
shield, mounted on an ebony base, the lat- 
ter being 24 x 20 inches. Worked upon the 
silver shield was a design representing a 
gateway, the parts of which comprised the 
strokes of the letters in the words “Silver 


Gate.” This was designed in the Jessop 
shops. The other trophies-consisted of sil- 
ver loving cups, all suitably inscribed. 


These cups became the property of the win- 
ners of the events. 
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Refiners 


Gold 
Silver 
Platinum 





31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 











HANDY & HARMAN 
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Better Acquaintance 
Leads to Better Understanding 





Our returns on your WASTES 
Gold, Silver and Platinum will en- 
able you to better understand why a 
concern 


Once Our Customer Is 
Always Our Customer 


PEASE & CURREN 


REFINERS Smelters 
403 Richmond St., Providence, R. I. 





Assayers 











HIGH GRADE SOLDERS 


SOLD IN STRIP 
AND 
FOLLOWING CUT SIZES 





vo8 ee 3289 OO Gy 


ABCC ORF C 


ec of CO SO 00 gd 





H ' J K L M 

STRIP PRICES CUT PRICES 
6 karat, 36c. per pwt. 6 karat, 38c. per pwt. 
8 karat, 44c. per pwt. 8 karat, 46c. per pwt. 
9 karat, 48c. per pwt. 9 karat, 50c. per pwt. 


10 karat, 54c. per pwt. 
12 learat, 62c. per pwt. 
14 karat, 70c. per pwt. 


10 karat, 52c. per pwt. 
12 karat, 60c. per pwt. 
14 karat, 68c. per pwt. 





ALL OUR SOLDERS GUARANTEED TO BE THE 
FULL KARAT AS ADVERTISED. 


HERPERS BROS., Newark, N. J. 





HNNVUIALTOAURRUU SERUM 








SUN. 


Get the Most 
from 


Your Sweeps 





Send Them to Us for 
Refining and Selling 





Maximum returns—because we 
use greatest care in handling. 


Write today for shipping tags 


AMERICAN PLATINUM WORKS 


225 Railroad Ave. 
NEWARK, N. J. 


N. Y. Office: CHAS. ENGELHARD, 30 Church St. 
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